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The Decorative Periods and How to Know Them 


The Italian Renaissance 
(Continued from issue of Feb. 23) 


ITH the opening of the 15th cen- 

tury, Italy unquestionably led the 
world in architecture, plastic art and 
painting. Humanity had broken the 
feudal fetters and a new social life 
prevailed, stimulated by the study of 
ancient arts and sciences, and wider 
propagation of the Christian religion. 





By A. FREDERIC SAUNDERS 


Prepared especially for THE JEWELERS’ CIRCULAR 


In the field of art the Renaissance, too, 
was a revival period; a return to the 
principles which guided the Greeks in 
their development of the finest period of 
classic art. Thus the student of period 
styles should fix in his mind the fact 
that the Renaissance style began as a 
classic style based on the Greek and 
Roman and that it had nothing in com- 
mon with the Gothic which it eventually 
succeeded in every country of Western 
Europe. 
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No. 1.—Decorative Border, Mascaron and Scroll Motifs, Early Period 1400-1560. 
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PLATE 10 
ITALIAN RENAISSANCE 


To have a clear understanding of the 
Renaissance one must first know the 
correct sequence of the three periods of 
the style as developed in Italy: 

(1) The Early Renaissance 1400- 
1500. 


(2) The- Middle or High Renais- 
sance 1500-1560. 


(3) The Late Renaissance (Baro- 
que) 1560-1650. 


These three periods do not represent 
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No. 2.—Decorative Detail, Half Figure and Scroll 


Motif, Middle Period, 1500-1560. No. 3.—Decorative Detail, Dolphin Motif, Middie Period. No. 4.—Three Decorative Borders, (A) 


early Renaissance ; (B) Decorative Molding (Roman); (C) Decorative Border, Middle or High Renaissance. 
etail (Venetian Renaissance). No. 6.—Decorative Detail, Late Period (Baroque). 


No. 


No. 5.—Decorative 
7.—Decorative Detail, Grape Vine Motif 


(Venetian Renaissance). No. 8—Decorative Details of Candelabra Shaft, Middle or High Period. No. 9.—Decorative Details of Can- 


delabra Shaft, Florentine Phase. 


(The above drawings are from “The Handbook of Ornaments” by Meyer) 
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sudden upheaval but rather a grad- 
yal and continuous movement of artistic 
evolution embracing growth, progress, 
culmination and decline, although in 
fact, the intellectual movement of the 
Renaissance has never really come to an 
end for it eventually freed the entire 
civilized world from intellectual, as well 
as in, many cases, physical slavery. 

In art it gave the world some of the 
greatest masters. To the genius of 
Brunelleschi we owe the early Renais- 
sance in Florence. Its spirit was brought 
to Rome by Donato. It flourished in 
Venice under Palladio, and the famous 
though erratic, goldsmith and sculptor, 
Benevenuto Cellini, with the work of 
many other artist craftsmen, less given 
to braggadocio, gave to the middle 
Renaissance a luster which distinguishes 
it as the finest period of Italian art. 

Primarily nearly all forms of Italian 
Renaissance ornament were basically 
architectural in character. This feeling 
dominated practically every phase of 
art during the development of the style. 
It appears in the wood carving and wood 
inlaying called “Intarsia,” in the painted 
ornaments, stucco embellishments and 
in the various kinds of metal work in 
gold, silver, bronze and iron. 

This was due to the fact that until 
well into the 16th century there was no 
dividing line between architecture and 
the other arts of design, for nearly all 
of the artists during the early period 
of development were designers of orna- 
ment, wood carvers, inlayers, painters, 
sculptors and goldsmiths as well as 
architects. 
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The decorative features of the Renais- 
sance at its best period are delicate and 
refined, a wealth of scroll work domi- 
nates, arabesques with birds and 
animals, their bodies usually terminat- 
ing in clusters of acanthus leaves or 
flowers, are characteristic of the style. 

Infant forms were made to end in a 
cluster of acanthus leaves from which 
grew the stem of the Rinceau; the tails 
of griffins, chimeras, lions and other 
beasts. The beard and hair of the mas- 
caron or grotesque mask also formed 
the starting point for foliated scrolls, 
and, apart from such combinations, the 
winged lion, the forepart of a winged 
sphinx, the dolphin and many fantastic 
monsters ended in acanthus leaves. 

In the early phases of the style the 
relief work was handled with a remark- 
able feeling of delicacy and charm, the 
details modeled in moderately high re- 
lief with rounded masses, thus produc- 
ing spots of light and shadow, while the 
less important elements of the design 
were kept low and the minor details melt 
away into the background. This method 
of treatment emphasizes the salient 
masses of the design at a distance, and 
the lesser features come into view 
progressively as one comes nearer, thus 
this contrast of low, medium and high 
relief gives the effect of great elegance 
and refinement. 

Then again many of the decorative 
patterns were treated in the lowest pos- 
sible relief against a finely tooled back- 
ground. This extreme minuteness of 
detail and delicacy of relief was par- 
ticularly characteristic of the gold and 


PLATE 11 
FRENCH RENAISSANCE 
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silver work of the period. The chief 
aim in the handling of plastic ornament, 
both in composition and detail, was to 
produce a decorative play of light and 
shade and a harmonious movement of 
line which by this richness in contrast 
with plainer surfaces would appeal 
strongly to the aesthetic emotions of the 
eye. 

The Anthemion was another classic 
motif that found great favor with the 
artists of the Renaissance. This motif 
varied all the way from a close re- 
semblance to the Roman type, to a form 
in which sprays of wheat and other 
plant forms highly conventionalized, re- 
placed the classic honeysuckle like 
motifs so characteristic of the Greek 
Anthemion, or again it formed a sepa- 
rate unit, inclosed between or sprung 
from, two reversed curve scrolls forming 
a “lyre” or a heart shaped motif. 

The Rinceau, a branching foliated 
scroll in which a continuous waving 
stem throws off alternately on either 
side spiral branches ending in rosettes 
or clusters of leaves, each branching 
being concealed by a wrapping acanthus 
leaf, was freely used. In this form the 
whole composition usually springs from 
an elaborate nest of acanthus leaves, a 
vase, grotesque animals, or a human 
torso. This use of grotesque figures 
both human and animal are particularly 
common in the late (Baroque) period of 
development. 

Festoons of fruit, flowers and leaves 
bound with ribbons or fillets with flutter- 
ing ends was another motif borrowed 
from the Roman style, but in place of 
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No. 1.—Acanthus Leaf, French Renaissance, Middle Period 1550-1589. No. 2.—Acanthus Leaf, Louis XV, Style 1723-1774. No. 3.— 
0. 6 ‘ No. 4.—Ornamental_ Console in Louis XIV Style. No. 5.—Typical Louis XIV Ornament. 
». 6&.—Border design by Francois Boucher, Louis XV Style, 1723-1774, Showing Chinese Influence. No. 7.—Louis XV Ornamental 


Shell Ornameiit, Louis XIV, 1643-1715. 


Detail. No. 8.—Rococo Ornamental Detail. 


No. 9.—Louis XV Ornamental Detail 
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the symbolic ox-skulls or “Bucrania” 
these festoons were suspended between 
rosettes, scroll heads, masks or from the 
shoulders of infant figures. The use of 
separate bunches of fruit, flowers and 
leaves, also wreaths, were modeled with 
a sympathetic naturalism and utilized 
with a fine sense of decorative values. 


The French Renaissance 


In France, the Renaissance was not, 
as in Italy, a protest against the Gothic, 
a style of French origin. On the con- 
trary its influence was not felt there 
until after the return of Charles VIII 
from his campaigns in Italy (1494). By 
the time Francois I became King in 1515 
and during the 34 years of his reign, 
France adopted the Renaissance with 
enthusiasm. In 1500 the decorative art 
of the country was Gothic. In 1792 it 
was Louis XVI. 


Between these two 


Nos. 1 and 2.—Bronze Candlesticks, Italian Renaissance, Middle Period. No. 3.—Silver Candlestick, Louis XV Style. 
Silver Candlestick, Louis XVI Style, 1774-1792 


dates the several phases of development 
covers a multiplicity of styles that for 
convenience sake may be grouped as 
follows: 
1. The Transition or Early, (Gothic- 
Italian Period) 1500-1550. 
2. The Bourbon or Middle (Italian- 
French Period) 1550-1610. 
3. The Louis or Late, (Purely 
French Period) 1610-1793. 
Francois I had a natural love for art 
and he offered every inducement to the 
best Italian artists to come to France 
to carry out the establishment of this 
te-birth in the field of art. Such masters 
as Da Vinci, Del Sarto, Cellini, Della 
Robbia, Serlio and Vignola found him 
a generous patron. The fall of the 
Medici family in Florence also drove to 
France a large group of artists and 
artisans. The Renaissance spread every- 
where, the church alone clinging to old 
Gothic traditions, but it was not until 
the end of the middle period that a pure 











THE JEWELERS’ CIRCULAR 






French style came into being. This 
marks the beginning of that extraordi- 
nary development of French art under 
the brilliant reigns of the four Louis’s 
and ending with the Revolution in 1793. 
It is in the styles of this third period 
that the designers of silver have found 
much inspiration. 

Beginning with the time of Louis XIV, 
1643-1715, a single word expresses the 
art of the period, magnificence. The 
splendor and extravagance of the court 
life was reflected in every phase of 
French art under La Grand Monarque. 
In no land or age have so many artists 
of consummate skill been employed upon 
the single task of producing the decora- 
tions and furnishings of the palaces of 
a King. 

Under Louis XIII classical traditions 
were a dominant feature of French de- 
sign but under the directorship of 
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PLATE 12 
THE TOPIC OF CANDLESTICKS 


Charles Le Brun, a larger introduction 
of curves and a further departure from 
the classic Greek brought about the 
creation of a distinct style, so thorough- 
ly impressed with the personality of this 
great artist as to almost tempt one to 
call it the Le Brun style rather than 
Louis XIV. 

Another master designer of the period 
was Jean Berain, a man of marked 
talent who gave great freedom to the 
style, introducing Chinese motifs, a 
feature that characterizes the beginning 
of the transition from the Louis XIV to 
the style of Louis XV. Many of Berain’s 
designs are as Chinese as anything done 
by Chippendale. 

Andre Charles Boulle, 1642-1732, was 
undoubtedly the most famous furniture 
artist of the period. He and his sons 
brought the arts of the inlayer to the 
highest degree of artistic perfection. 
His method consisted of veneering with 
tortoise shell, into which a cutting of 











55 


brass was laid, cut from the design in 
which harmoniously arranged flowers, 
fruits, figures and draperies, fantastical- 
ly combined with Renaissance scrolls, 
were embodied. These free scrolls and 
elaborate moldings in gilded bronze 
(ormolu) formed fitting frames and also 
protected the delicate inlay. 

Properly speaking the style had three 
periods of development. First, that in 
which straightness of line and heaviness 
of form suggests the Roman. Second, 
that in which, under Le Brun, the prin- 
ciple of the style became a combination 
of straight lines and curves. Third, that 
in which the reign closed with the 
Rococo rapidly supplanting the straight 
lines and more rational curves. 

Among the distinguishing features of 
the Louis XIV style are the scroll and 
shell, small acanthus leaf, and a shell 
like ornament suggestive of the Greek 





Nos. 4 and 5.— 


anthemion, but treated after the manner 
of a shell; heavy moldings usually 
carved with scroll work, the egg and 
dart, and scale motifs; the shot bead, 
reed and ribbon, the gadroon, and 
borders of oak and laurel were common, 
also bracket effects, with panels of acan- 
thus leaves or scales. So were heavy 
volutes (scrolls). Curved lines pre- 
dominate. In late examples even the 
panels were formed of a series of 
scrolls of the S. and C. variety, some 
times concave and convex, alternating. 
The style is rich in details such as fes- 
toons and swags of flowers and fruit, 
ribbons, shields, the human figure and 
face, bird wings and feathers. The 
acanthus leaf was treated in the rich 
broad manner of the Roman style. 
(To be continued) 

The business formerly conducted by 
Clarence B. Ewing, Ithaca, Mich., has 
been succeeded. by James A. Loveland. 
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The 
URAL EMERALD MINES 
have seen the world STRETCH 


HEN the world thought the world was one-third the size it 
was, few could wear emeralds... the barbaric courts of the 
Orient glittered with jewels . . . a crown here and there weighted 
down a kingly head. . . . Indian potentates wore costumes so 
studded with gems they had to be lifted to their feet . . . precious 
stones gleamed in the eyes of now forgotten idols . . . queenly 
hands that knew no forks tore meat with fingers weary with rings 
. . . the sword and scabbard of the noble caught the sun... no 
ordinary person wore emeralds. 


The Emerald Mines of the Urals Yielded a 
Thin Stream of Gems 


OLUMBUS discovers America... the world stretches to three 
times its size... strange talk of the “rights of man’”’ fills the 


streets and coffee houses... kings walk uneasily . . . steam, elec- 
tricity, a machine civilization . . . the common man comes into his 
own... the market for emeralds becomes a million times greater. 


And still the Ural Emerald Mines produce 
enough to fill the needs of the world—and 
every carat of Ural production passes through 
the offices of L. Heller & Son. 


Heller for Emeralds 


L. HELLER & SON, Inc. 


15 West 47th St., New York 
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Process Exhibit of Jewelry, Silverware, Watches 
and Clocks at the Newark, N. J., Museum* 


UNIQUE exhibit illustrating actual] 
A pasic processes of platinum, gold 
and gold-filled jewelry, silverware, 
watches and clocks, has just been opened 
at the Newark, N. J., Museum of Art, 
Science and Industry. Each step in the 
process from the mining of the precious 


and has educational value. This exhibit 
has been arranged by the National 
Jewelers’ Publicity Association and will 
be on display for two months. 

The exhibit is supplemented by pho- 
tographs and charts, the charts depict- 
ing the use of silverware for correct 

















DISPLAY OF CRUDE PLATINUM ORE, PLATINUM SPONGE, 


RING BLANKS 


AND FINDINGS 


ores to the completion of the examples 
of the modern jeweler’s, silversmith’s, 
watch and clock maker’s art is demon- 
strated in detail. The exhibit makes a 
special appeal to all lovers of jewelry 





*From National Jewelers’ Publicity As- 


sociation, Newark, N. 


table settings for the various occasions. 
The photographs show the _ various 
mining operations, refining processes 
and machinery employed in the manu- 
facture of jewelry and silverware. 

The watch and clock group illustrates 
the making of the movement from the 








MAKING OF A COFFEE POT—SILVER FROM THE ORE, FINE 
SILVER ALLOYS, WIRE TUBING AND SILVER BLANKS 
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sheet steel and following through the 
different stages to the finished move- 
ment. 

The exhibit was made possible by the 
cooperation of the following concerns: 

American Platinum Works, Newark, 
N. J., supplying platinum ore, crude 
platinum, platinum sponge, settings, 
platinum sheet and two platinum coins 
of Russian origin, claimed to be over 
100 years old. 

Baker & Co., Newark, N. J.—Platinum 
wedding rings and settings showing the 
various operations in their manufacture. 

Herpers Bros., Newark, N. J.—Fine 
gold and alloys for the making of white 
and yellow gold. 

Handy & Harman, New York and 
D. E. Makepeace Co., Attleboro, Mass.— 
Granulated silver, silver crystals and 
granulated copper in the proper propor- 
tions for the making of sterling silver. 
Fine silver anodes used for silver plat- 
ing, sterling silver sheet, metal tubing 
and wire. 

International Silver Co., Meriden, 
Conn., Factory “W”—Complete set of 
parts for the making of a coffee pot 
from the blank to the finished article. 

Factory “E”—Complete display of op- 
erations for making silver knives, forks 
and spoons. 

Factory “L”—Sterling silver teaspoon 
showing steps in the making from the 
blank to the finished spoon. 

The Gorham Co., Providence, R. I.— 
Display showing the making of a sterling 








GOLD FILLED CHAINS FROM THE CRUCIBLE TO THE 
FINISHED CHAIN AND BRACELET 
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silver sugar bowl by hand, starting with 
the blank and including the various op- 
erations, supplemented by a series of 
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Crucible ready for pouring into ingot, 
gold shell, various processes of making 
seamless gold filled wire and following 








SHOWING THE MANY PARTS IN THE MAKING OF A WATCH 


photographs of silver manufacturing 


operations. 
R. F. Simmons Co., Attleboro, Mass.— 


each step consecutively to the finished 
watch chain. 
Hamilton Watch Co., Lancaster, Pa.— 
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Various operations for the making of 
the parts of a watch movement from 
the piece of steel to the finished move- 
ment. 

Elgin Watch Co., Chicago.—Display of 
the various parts from the steel to the 
finished movement. Various types of 
dials used on the Elgin watch. 

Illinois Watch Co., Springfield, Ill.— 
Three types of enlarged watch move- 
ments showing balance wheel and es- 
capement. 

Seth Thomas Clock Co., New York.— 
Various processes in the making of 
clocks. 

William Dixon, Inc., Newark, N. J.— 
Display of tools and supplies used in the 
manufacture of platinum, gold, gold- 
filled jewelry and silverware. 

Bausch & Lomb Optical Co.—Through 
the courtesy of the Newark office con- 
tributed a number of large utility mag- 
nifiers and adjustable microscopes and 
projecting machine which has aided in 
the interest on the part of the public. 

Drosten Jewelry Co., St. Louis, Mo.— 
Contributed 42 slides on diamond mining 
and diamond cutting. These slides are 
run automatically in a special type of 
projecting machine loaned by Bausch & 
Lomb. 

A large map of South Africa charting 
the diamond, platinum, gold and silver 
mines was loaned by the Trade Com- 
missioner of the South African Govern- 
ment together with specimens of the 























NUMEROUS STYLES OF WATCH DIALS AND SHAPES OF 


WATCH MOVEMENT BLANKS 


THE PROCESS OF MAKING A STERLING SILVER 


SUGAR BOWL 
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by-products of the diamond 


yarious 
mine. : . 
The exhibit will be supplemented by 
additional displays which have been 
promised. 








The Imperial Ruby 


OR ages the ruby has been the syno- 
F nym of all that is precious and be- 
rice. The Scriptures allude to that 
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ation, the Kings of Burmah seized all 
rubies over a certain weight. The pos- 
sibilities of such confiscation may be 
conceived by the fact that a ruby weigh- 
ing over 300 carats was found in Bur- 
mah in 1890. King Theebaw (when so- 
ber) used to treat favorite visitors with 
the sight of great chatties heaped with 
the products of his mines. He permitted 
them to dip their arms into the vessels, 
but his thrifty Majesty took uncommonly 
good care that nothing stuck to their 





FRONT CASE—THE STEPS IN THE MAKING OF A STERLING SPOON—FINE GOLD 


AND ALLOYS FOR MAKING 18K WHITE 
MAKING OF A SILVER PLATED 


ENLARGED MODELS OF 


wisdom whose price is above rubies, and 
to the good woman likewise. Then there 
is any amount of legendary lore attest- 
ing to the high regard in which rubies 
were held in every period. There is the 
ruby “worth a hundred ducats” which 
the “loyal serviteur” tells us the Cheva- 
lier Bayard won at the tourney of 
Carignan, also that “ryng of gold with a 
rubyey the value of a thousand scuttes” 
which Henry VII offered to the knight 
who “juisted best in the justys roiale” 
nearly half a millennium ago. 

_Nothing in the world is so indestruc- 
tible as a precious stone. Time scarcely 
affects its surface, and its size is so in- 
significant that without trouble it may 
be concealed and carried about, and even 
swallowed in an emergency. Unlike gold 
and silver, it is never worn away or 
converted into currency, or beaten into 
the semblance of an artisan’s imagery. 
Thus a first-class ruby or diamond is 
about the nearest representative of an 
unchangeable object that it is possible to 
find in a world where, in the words of 
Pliny, “nothing is certain except that 
everything is uncertain.” 

Burmah is the great source of the 
finest rubies. Prior to the British annex- 


KNIFE, 





SECOND CASE— 
THIRD CASE— 


AND YELLOW GOLD. 
FORK AND SPOON. 
A WATCH MOVEMENT. 


palms. Most of these treasures were 
either taken away by the King or stolen 
in the confusion attending his dethrone- 
ment, and of course the latter objects 
eventually found their way to the gem 
marts of the world. 

It does not do to place too much de- 
pendence on the stories of medieval trav- 
elers, for even Marco Polo may be 
doubted when he tells us how, in Ceylon, 
the King of his day had a ruby so fine 
that the Great Khan offered a city in 
exchange for it. Yet a host of other 
writers of a subsequent date are equally 
positive regarding this gem. Friar Jor- 
danus described one in this sovereign’s 
possession so large that when grasped in 
the hand it projected a finger’s breadth 
at either side, and Andrea Corsai, writ- 
ing in 1515, is almost as enthusiastic 
over two rubies which he saw in the Cin- 
galese sovereign’s palace. Ibu Patutah, 
an early and entertaining Moorish vaga- 
bond, affirms that he was shown in the 
house of Arya Chakravasti, a Tamil 
chief ruling at Pathan, “a ruby bowl as 
big as the palm of one hand,” and to 
come to times less remote, one the size 
of a pigeon’s egg was owned by an ex- 
King of Burmah. 
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Chardin described one, which he saw 
in Persia, engraved with the name of 
Sheik Sephi, which must have been 
quite as big, though he does not give its 
weight, and Tavernier gives a drawing 
of another without a crack or blemish 
which weighed 175 carats. The largest 
ever seen in Europe, the one still in the 
Russian treasure chest, was that pre- 
sented by Gustavus III of Sweden to the 
Czarina. It is of the bulk of a hen’s egg 
and of fine color, exceeding even in size 
the uncut gem which on his last visit to 
William III, Peter the Great pushed into 
the King’s hand, wrapped in a bit of 
brown paper. There used to be another 
fine one among the French crown jewels, 
as an ornament of the insignia of the 
Golden Fleece, and as it was cut in the 
form of a dragon it was regarded as a 
triumph of art when the Republic dis- 
posed of its fellow gems at auction in 
1887. 

But perhaps the largest ruby of which 
any accurate knowledge has been ob- 
tained is that found during the sack of 
the Summer Palace in Pekin. It was 
carved in the image of a Buddha and 
purchased on the return of the expedition 
by the famous Duke of Brunswick, but 
on his death was sold for the insignifi- 
cant sum of £600, owing to the inferior 
character of the stone. This is a familiar 
stery regarding a great many extraor- 
dinary jewels. Even the stone set in the 
Maltese cross in the State crown of 
Great Britain is only a spihel. Corun- 
dum, the poor relation of the precious 
ruby or sapphire, is of wide occurrence. 
No one is keener in these distinctions 
than the Oriental, and only the fabled 
“pigeon-blood” ruby can enter into his 
arcana of aristocratic gems.—S. R. 


Another Lindbergh Medal 


The French government’s Lindbergh 
medal which was presented early last 
month to Hollingshead N. Taylor, chair- 
man of the Aviation Committee of the 











LINDBERGH MEDAL PRESENTED_ BY 
THE FRENCH GOVERNMENT TO H. N. 
TAYLOR 


Philadelphia Chamber of Commerce, is 
shown in the illustration herewith. 

The medal is in recognition of the 
recipient’s work for aviation and the 
presentation was made in Philadelphia 
by President P. N. Gadsden, of that 
city’s Chamber of Commerce. 
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Paris Gown and Jewelry Styles 





Spring Styles Call for Fan Shaped Jewelry—Metal Belts in 
Vogue—Popularity of Headdresses Creates Demand 
for New Hair Ornaments—Jeweled Pins 
Used to Hold Flowers in Place 


By L. Rem, Special Correspondent 


Paris, March 20.—The important fact 
in the spring models is the cut-on-the- 
cross or rounded, circular form of skirts, 
or of the material in gowns from the 
waistline down. This new shape is also 
seen in jewelry. One of the spring 
models had a tight skirt, cut circular, 
to give apparent, although not real, 
width. There was an oxidized silver 
belt and hanging from it a chain of 
some five coarse links. At the end was 
an ornament, the segment of a circle, 
roughly a quarter, in silver and blue 
enamel, of the same shape as the skirt, 
lined fan-wise. Another gown, cut 
round, tight, but with a large umbrella 
pleat on the left side, had a copper belt 
with a chain and depending from it a 
chatelaine of tiny objects. Another 
gown, with a gilt metal belt, in fan-like 
segments, the fan half closed, to make 
the quarter of a circle, had a tiny half- 
open fan hanging from the chain on the 
left hand side. 


* * * 


Brooches, corsage ornaments, the 
heads of hat-pins are seen in this fan 
shape, but mostly in the eighth, sixth or 
fifth part of a circle, while lines, run- 
ning from a circumference are used in 
embroidery for gowns, as well as for 
jewelry, one corresponding to the other. 
The navy blue gown, embroidered in red 
silk, with segments of a circle, has a 
dull-surface gold or silver brooch pen- 
dant, etc., of the same shape, with lines 
running toward the central point of the 
imaginary circle. 

* * x 


Metal belts, mostly composed of rings, 
or of straight slats, are the latest thing. 
Worn just over the hips, they are very 
narrow, partaking rather of an orna- 
ment than of a real support for the 
gown. They do not fit the waist, but 
are made as large as the gown, not com- 
pressing the material into folds. They 
hide the seam, where the skirt-part is 
fitted to the body. 


* * * 


_The prevalence of headdresses of all 
kinds is notable at very chic gatherings. 
The headdresses are used, fundamental- 
ly, to conceal growing hair, or heads of 
hair getting longer. The right to wear 
a tiara, with a certain number of bril- 
liants, arranged in a certain fashion, 
the family pattern throughout many 
ages, dispensed with the necessity of 
troubling about a coiffure in many cases. 
Other ladies had to give the matter a 
certain amount of thought. Feather 
headdresses: were very prevalent among 


this last class. A band of filagree gold, 
running round the head, wide at the 
front, tailing off behind, formed a sup- 
port for a mass of brick red feathers, 
standing upright, perhaps one to two 
inches in height higher in front than 
at the sides where they gradually tailed 
off to nothing. Another lady not en- 
titled to wear a family diadem, had a 
plain band of brilliants, set in a net- 
work of platinum, bound round the head, 
coming low on the forehead. It was 
evidently worth all the coronets in the 
room, for the diamonds were large and 
at this particular “closed” entertainment 
there was no need to substitute “dia- 
monds” for diamonds. Another lady wore 
a band of white feathers, lying one upon 
the other, fastened by a clasp, beauti- 
fully jeweled, at the back of the head. 
Yet another had a headdress formed of 
emeralds, set in platinum and connected 
with rods of platinum, a dozen or so 
of the gems making the headdress. An- 
other again, had rubies, strung together 
on a piece of gold braid, making a band 
across the forehead, attached behind by 
a gold clasp. 

A white silk ribbon, sewn with pearls 
made an effective headdress, while some 
of the younger and perhaps less dis- 
tinguished guests had diamonds in the 
hair, somewhat like dewdrops, fastened 
invisibly by fairy hairpins. In spite of 
the advanced age of some of the dowa- 
gers, bare arms were the ruie, and some 
magnificent shawls were discarded for 
dancing. One or two bracelets, at most, 
were the rule, the multi-bracelet fashion 
not being accepted in these very select 
circles. On the other hand. earrings 
were worn almost invariably, creole 
being the great fashion. In some cases 
they were worn, three, hanging one 
from another, one at right angles to the 
other. 

* * x 

The longer hair mode is rendering ear- 
rings much more popular, for women 
with ill-shaped or large ears. The hair 
is carefully brought over the ears, the 
earring emerging from among the locks, 
brought from under the ear, to envelop 
it entirely and secured by a hairpin, to 
hide it. This also permits of com- 
plicated fastenings for earrings, much 
too heavy to be sustained by the lobe 
alone. A gold hook, to go round the 
ear, something like the end of spectacles 
relieves the lobe from strain. Earrings, 
meanwhile, are made in light materials, 
in enamel to resemble certain pebbles, 
that would be too heavy, and in other 
composites, especially chosen for their 
lack of weight. 
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Easter. brides will wear gowns made 
very simply, longer than ordinary 
dresses, with veils sometimes sweeping 
the ground behind them. Among other 
headdresses—and brides usually wear 
some kind of headdress—are handmade 
lace diadems. These are fixed in the 
curled hair by pearl-headed gold pins. 
Pearl bandeaux are popular, seed-pearls 
being used for this purpose. Tiaras in 
diamonds or pearls are worn, but a Ma- 
donna like face, or at least regular fea- 
tures only, go well with these ornaments. 


* * * 


White satin bags, for brides and for 
first communicants, have lines and cross- 
work patterns in seed pearls or in bril- 
liants while the straps by which they are 
slung over the arm are sewn with pearls 
or brilliants. These bags are very small. 
Sometimes they are fastened to the 
waist, which prevents the possibility of 
loss. Bags, with a plaque of diamonds 
or of pearls, like an ordinary card case, 
are very popular. 

* * * 


The fashion of wearing a small bunch 
of flowers—three or four—or one large 
flower on the left shoulder _ still 
prevails in spite of the threat of its ex- 
tinction. There is a large sale for 
brooches or pins to secure these flowers. 
For real flowers, the stalks reaching be- 
yond the pin, a pin is used. It has the 
shape of an ordinary safety-pin, with a 
jewel. For artificial flowers, a fan-like 
brooch is used, to conceal the bunch of 
wire, on which the flowers are mounted. 
This brooch must be substantial to hold 
the large flower in place. For nothing 
is so absurd as flowers which shift in the 
course of the evening. 

* * * 


Crocodile and various snake skins are 
becoming so popular that materials to 
imitate crocodile and lizard are now on 
sale. The restoration of the original 
tints to snake skins by the application 
of luminous paint and the use of these 
materials for slippers and for handbags, 
as well as for belts is very effective, in 
fact almost too realistic. 

* * * 


Umbrella handles, covered with snake 
skin, have crooks according to the origi- 
nal notion of safeguarding them. The 
handle is often finished with a gold band, 
sometimes with gems inset. 

* * * 


Synthetic rubies and sapphires are 
being shown in large quantities. Cut in 
lines, they resemble fine gems. Evi- 
dently there is a future for line-cut 
jewelry in synthetic gems. 








The Bureau of Foreign and Domestic 
Commerce announces that a firm in Arn- 
hem, Netherlands, is in the market for 
jewelry and silver plate articles. Their 
File No. 30174 has been given to this 
request and further information will be 
furnished by the Bureau at Washington, 
D. C., or any of its branches if refer- 
ence is made to this number. 
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United States Customs Rulings 





Findings of Customs Court Place Tariff Classifications on 
Charms, Silver Pencils, Ivory Beads and Other Articles 


Decisions handed down by the United 
States Customs Court during the past 
week fix the correct tariff classification 
on so-called charm knives and scissors, 
silver pencils, imitation precious stones, 
hat pins, pendant watch cases and 
clasps, ivory beads, Balme beads, bone 
beads, shell beads, coral beads, matched 
and temporarily strung, amber beads 
and glaziers’ diamonds. 


CHARMS 


The so-called charm knives and scis- 
sors, imported by A. Kastor & Bros. 
were returned by the appraising officers 
as articles to be worn on the person, and 
duty was levied at the rate of 80 per 
cent ad valorem, under Par. 1428 of the 
Tariff Act of 1922. The Customs Court, 
in an opinion by Judge Sullivan, finds 
that the knives were correctly assessed 
at the 80 per cent rate. As to the scis- 
sors, however, the evidence showed that 
these items are not worn, being useless 
as scissors but are given out as souvenirs 
or favors at parties, etc. Duty is fixed 
on the scissors, therefore, at the rate of 
only 50 per cent, under Par. 399 of the 
1922 Tariff Law. 


SILVER PENCILS 


John Wanamaker, New York depart- 
ment store, were the importers of the 
silver pencils before the Customs Court. 
These pencils were returned for duty as 
metal articles, designed to be carried on 
the person, and duty taken at 80 per 
cent ad valorem, under Par. 1428, Act 
of 1922. Judge Sullivan rules, in the de- 
cision just announced, that duty should 
have been assessed at only 45 cents per 
gross and 25 per cent ad valorem, under 
Par. 1451. The collector is instructed 
to reliquidate the entry accordingly. 


IMITATION PRECIOUS STONES 


Sustaining a protest of the A. Smith 
Company, the Customs Court finds that 
certain imitation precious stones, cut 
or faceted, and imitation semi-precious 
stones, faceted, suitable for use in the 
manufacture of jewelry, which, upon 
entry, were assessed at 55 per cent ad 
valorem, under Par. 218, Tariff Act of 
1922, should have been assessed at only 
20 per cent, under Par. 1429. 

In another decision, written at consid- 
erable length, Judge Sullivan, of the 
Customs Court goes into the question of 
the difference between a faceted stone 
and a beveled stone. The stones, the 
subject of this test case, were entered 
through the customs by Hoffer-Ashley, 
Inc., of Providence, R. I. They were 
assessed at 60 per cent ad valorem, un- 
der Par. 1429. As to certain of the 
stones at issue, referred to as Collective 
Exhibit 1, the court reaches the conclu- 
Sion that they should have been assessed 
at only 20 per cent ad valorem, under 





Par. 1429, Act of 1922, as being faceted. 
As to other stones in the importation, 
the court writes: 

“We are not satisfied from the testi- 
mony, and an examination of Collective 
Exhibit 2, that the merchandise repre- 
sented thereby has been faceted. There- 
fore, we hold the collector correctly clas- 
sified this merchandise.” 

These stones in Collective Exhibit No. 
2 had a facet running around the stone 
off the common plane of the stone both 
on the bottom and the top, but the Gov- 
ernment contended that this was a bevel 
and not a facet. Considerable testimony 
was introduced at the trial of this case 
as to what constitutes a facet in the 
judgment of the trade. A. Mr. Heller, 
testifying for the Government, declared 
that he had been importing precious 
and imitation precious stones for 17 
years, and that in his opinion the stone 
in question was a double beveled stone. 

In the face of this testimony, sup- 
ported by Mr. Regan, the Government 
Examiner, the 60 per cent rate on these 
particular stones is affirmed. 


HAT PINS 


The Phillips & Tannenbaum Co. has 
obtained a ruling from the Customs 
Court on the classification of imitation 
jet paste merchandise, consisting of im- 
ported hat pins with heads composed of 
solid glass in imitation of jet with blued 
steel stems. Duty was assessed at 55 
per cent under Par. 218, Act of 1922. 
The Customs Court fixes duty at 35 per 
cent under Par. 350. 


PENDANT WATCH CASES AND CLASPS 


Sustaining protests of the European 
Watch & Clock Co., Inc., the Customs 
Court finds that as to certain “pendants” 
or “pendant watches,” assessed at 80 
per cent under Par. 1428, Tariff Act of 
1922, the cases should have been taxed 
at 45 per cent under Par. 367 and the 
movements according to jewels and ad- 
justments under Par. 367. 

The same decision covers snap fas- 
teners or clasps, composed of gold or 
platinum or both, assessed at 80 per 
cent under Par. 1428, or at 60 per cent 
under Par. 399, Act of 1922. Duty is 
fixed at 55 per cent ad valorem, under 
Par. 348, of the 1922 law. 


BEADS OF VARIOUS KINDS 


Upholding a protest of the Sing Fat 
Co., of San Francisco, the Customs 
Court finds that certain ivory beads, re- 
turned as jewelry, at 80 per cent ad 
valorem, under Par. 1428, Act of 1922, 
should have been taxed at only 45 per 
cent under Par. 1403. As to certain 
ivory pendants, the collector’s assess- 
ment at 80 per cent under Par. 1428, is 
affirmed. 

Sustaining protests of Rosenberg & 
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Co. and the Long Sang Ti Chinese 
Curio Co., of New York, the Customs 
Court finds that certain Balme beads, 
bone beads and shell beads, temporarily 
strung, assessed at 60 per cent under 
Par. 1403, Act of 1922, should have been 
assessed at only 35 per cent under an- 
other provision in the same paragraph. 

Genaro Russo, of San Francisco, loses 
before the Customs Court in a decision 
affirming the collector’s assessment, at 
80 per cent, under Par. 1428, Act of 
1922, on certain coral beads, matched 
and temporarily strung. In this condi- 
tion, the court views these beads as un- 
finished jewelry. Claims for duty at 
35 or 60 per cent under Par. 1403, or at 
20 per cent, under Par. 1429, are set 
aside by the court. 

Granting a protest of Paul Schwartz, 
the court concludes that certain amber 
beads, taxed at 35 per cent ad valorem, 
under Par. 1403, Act of 1922, should 
have been assessed at only 20 per cent 
ad valorem, under Par. 1429, Act of 
1922. 


GLAZIERS’ DIAMONDS 


An unsigned protest of Carl F. Doerr, 
of New York, is held invalid and dis- 
missed in a decision by Judge Young, of 
the United States Customs Court. This 
protest referred to glaziers’ diamonds 
set in metal, assessed with duty at 40 
per cent ad valorem, under Par. 329, 
Tariff Act of 1922. Claim was made for 
duty at 30 per cent under Par. 214. Be- 
cause the protest was unsigned it is de- 
clared invalid and no consideration is 
given by the court to the contentions for 
the lower duty. 








Export of Ivory Now Permitted from 
Portuguese East Africa 


WASHINGTON, D. C., March 31.—With 
the legalization of elephant hunting, the 
exportation of ivory from Angola, Port- 
uguese East Africa, is now permitted 
upon payment of certain export duties, 
reports John W. Bailey, Jr., American 
vice-consul at Loanda. 

The export duties are as follows: To 
Portuguese ports in Portuguese ships, 7 
per cent ad valorem; to Portuguese ports 
in foreign ships, 12 per cent; to foreign 
ports in Portuguese ships, 10 per cent, 
and to foreign ports in foreign ships, 15 
per cent. 








Another Order Issued by the F.T.C. 
Against Use of the Word “Sheffield” 


WASHINGTON, D. C., March 31.—The 
Federal Trade Commission has an- 
nounced settlement by stipulation of a 
case whereby the respondent, a dealer in 
silver-plated ware, has agreed to cease 
and desist from using the word “Shef- 
field” in advertising and labeling of can- 
dlesticks. 

The Commission found that the ar- 
ticles so represented were not made in 
Sheffield, England, nor in conformity 
with the Sheffield process. 








R. E. Montagne will conduct a jewelry 
business at Ossian, Iowa. 
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The News from England 


Conditions in the Diamond Markets—Sheffield Electro-Plate 
and Cutlery Trade—V ogue for Matching Jewelry—Jewels 
Worn by Royalty at State and Social Functions— 
Striking Jeweled Ornaments Worn with 
New Gowns 


Lonpon, March 22.—The increase in 
the prices of certain classes of rough 
diamonds has, of course, influenced the 
values of polished diamonds, but the dia- 
mond markets, nevertheless are keeping 
fairly busy, and the volume of business 
for this time of the year is not bad. 
Some extra difficulty appears to be at- 
tached to the sale of some polished goods 
due to the higher prices necessitated, but 
in the finest qualities the supply is not 
yet keeping pace with demand. Condi- 
tions in the jewelry industry in the 
United Kingdom are gradually getting 
nearer normal. Stock-taking is now 
practically finished and the retail- 
ers are preparing for Easter when spe- 
cial seasonable window displays usually 
are made. In a general way the indus- 
try looks for a good season. With re- 
gard to the diamond trade Holborn Via- 
duct does not see a lot to worry about 
despite the renewed attempts of the 
alarmists to indicate that all is not well 
in the South African end of the industry. 
Discussing conditions current, Backes & 
Strauss, the Kimberley House diamond 
merchants, informed THE JEWELERS’ 
CIRCULAR this week that there is little 
change to record in the position this side. 
“There has been little change in market 
conditions in any of the diamond centers 
during the past two weeks,” said the 
firm. “From both Antwerp and Amster- 
dam a very fair volume of business is 
reported, and notwithstanding the 
alarmist attempts by certain newspapers 
to make capital out of questions asked 
in the South African parliament, both 
the rough dealers and diamond cutters 
are fully alive to the stable conditions 
that are practically guaranteed by the 
working agreement between the Dia- 
mond Syndicate and the existing South 
African government. There is a certain 
amount of difficulty to obtain the higher 
prices necessitated by the added increase 
in the rough, but certainly as regards 
the finest qualities in sizes of one carat 
and upward, the supply continues to be 
considerably less than the demand. One 
sees in the market some large parcels 
In double cut smalls made from the 
alluvials, but as soon as they can show a 
certain measure of attractiveness, either 
m quality or in price, they are readily 
disposed of to buyers who are always 
on the lookout for anything snappy. In 
this country most houses are through 
with their stock-taking and business is 
regaining its normal spring conditions.” 

*x* * * 


Things have quieted down consider- 
ably in the cutlery and electro-plate 


trade of Sheffield and the fine promise 
of the New Year, apparently, is not 
going to be maintained. A lot of good 
orders were obtained by the plate people 
at the recent Industries Fair, but the 
normal demand for best plated hollow- 
ware is poor. Although there is a good 
business being done in stainless knives 
prices have been pared so severely as 
to leave practically no profit. There is 
a large output and demand for the cheap 
type of article handled in the “sixpenny” 
bazaars. Small plated articles for the 
household, such as butter knives, fish 
eaters, and so on, are being ordered on 
a large scale and Sheffield is able to 
keep many departments going on the 
strength of them. Certain large mer- 
chants who still find it profitable to give 
away utility ware as an advertisement 
for the commodities they handle keep 
some sections of Sheffield busy making 
cheap table lines. At present a firm of 
Canadian tea merchants has_ invited 
quotations for spoons and forks on a 
large scale. The Admiralty here has 
placed an order for new plated hollow- 
ware which includes 204 entree dishes, 
84 waiters, 238 jugs and 7000 spoons. 


* * * 


Mappin & Webb, Ltd., manufacturing 
and retail jewelers, report the best year 
since 1920, when net profits were around 
$525,000. For the past year the profits 
are around $434,000. For 1926 they 
were $369,500. Dividend on ordinary 
stock is 10 per cent compared with eight 
a year ago. Reserve gets $100,000 this 
time. A strong cash position is shown 
in the balance sheet. 

* ok * 


The vogue of matching jewelry has 
now been extended to the day dress; that 
is to say, jewelry outfits are now being 
made specially for use with sports suits 
and tailor mades. Special matching 
jewelry for evening frocks and gowns, 
of course, is not new. Paris, as usual 
has set the lead in matching day dress 
jewelry and London is following suit. 
Practically all the semi-precious jewels 
are being incorporated in the jewelry 
outfits and they are by no means in- 
expensive. Some of the newest effects 
cost almost as much as some of the dia- 
mond pieces of past seasons. This is 
because the new fashion has created a 
demand for the semi-precious matching 
jewelry and the prices are influenced 
accordingly. All the big dress design- 
ers now have their own jewelry design- 
ers and the customer is saved the job 
of visiting local jewelers and selecting 
her own matching pieces. The new 
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vogue, obviously, is not exactly pleasing 
to the independent jeweler. But there 
it is. Fashion brooks no delay in the 
development of new ideas and the mod- 
ern method suits the modern woman. 
Semi-precious stones that particularly 
lend themselves to the new ideas include 
the topaz, rhinestones, garnets, onyx, 
coral, and the like. The topaz is par- 
ticularly pleasing linked up with gold 
of various shades, while the rhinestones 
match up well with clear blue-greens. 
For the garnet the delicate shades of 
pink used by the modern dressmaker 
have a real affinity. It is not too much 
to say that many of the new frocks are 
modeled on the jewelry, instead of vice 
versa. This is true in France, espe- 
cially. One of the newest neck orna- 
ments becoming popular in Europe .is 
the string of semi-precious’. stones 
threaded on a slender silver platinum or 
silver chain, the big stone being pendant 
below the decolletage of the gown. A 
finger ring must be worn to match. This 
is in jade or turquoise matrix rimmed 
top and bottom narrowly with gold. 
The new lacquer-red sports suit for 
women is an example of what can be 
done with matching jewelry. According 
to “Jacqueline” in the Daily Mail, 
Baroness Orezy recently appeared in a 
sports suit of this color, wearing ear- 
rings, chain and bangles of onyx and 
Chinese coral to match. One of the 
earrings was much longer than the 
other. With the spring bridal gown of 
all-over lace on silver net, with silver 
tissue belt and yoke, a simple pearl 
cross on a chain of crystal and pearl 
beads is the only ornament permissible. 
The silver tulle cap is drawn in over 
each ear by a flat motif in pearls. 
* * * 


Although friends promised to take 
over the care of a young man, who, 
as reported recently, was charged with 
stealing jewelry from friends who were 
teaching him the watchmaking trade, the 
London magistrates the other day de- 
cided he must do two months’ hard labor. 
The jewelry friends took the young man 
in at the request of a lady. A retired 
tobacco merchant told the court that the 
man committed these offenses only when 
“in drink.” He offered to make himself 
responsible for the man’s future conduct, 
but the court felt otherwise. A cer- 
tificate from a doctor was put in to show 
that there was no sign of any mental 
deficiency. 

* * * 

Diamonds valued at $80,000 consigned 
by a Holland-Lloyd steamer from South 
America to an Amsterdam gem mer- 
chant are reported to have been replaced 
by small pebbles while en route. The 
Amsterdam merchant received’ the 
packet with seals intact. But instead 
of diamonds there were pebbles inside. 

* * *” 


The King and Queen of Afghanistan 
(the latter with her wonderful jewels) 
are now in London’s fog. They are being 
entertained on a lavish scale and some 
brilliant scenes already have been pro- 
duced at state and social functions in 
which the visitors are participating. At 
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kingham Palace banquet the 
other night even the English queen’s 
magnificent jewelry was matched by the 
peautiful pieces worn _by the royal visi- 
tor. Her ceremonial jewelry includes a 
splendid diamond tiara, with diamond 
corsage ropes to match. Diamond and 
sapphire bracelets of great beauty 
adorn her arms. She wears many of 
these. Queen Souriya has a magnificent 
head of silky brown hair which is parted 
on one side, marcel waved, and dressed 
in a chignon at the back. The royal 
tiara, with its three central diamond 
stars, fits over this hair perfectly. At 
the state banquet the royal visitor wore 
a silver dress oversewn with sequins. 
Queen Mary wore a silver chiffon tissue 
gown which radiated an _ opalescent 
sheen. She had rows of large diamonds 
around her throat and wore the “Lesser 
Stars of Africa” (the beautiful frag- 
ments from the Cullinan diamond) on 
her corsage. In addition to her state 
tiara the queen displayed the Koh-i-Noor 
diamond. She was also wearing the rib- 
bon, star and collar of the Almar-i-Ala 
conferred on her by King Amanullah 
when he reached this country. This is 
the highest order in Afghanistan. 

‘ + 


the Buc 


The police of Paris and London have 
so far been unable to solve the mystery 
of the lost $250,000 necklace which, as 
stated in last week’s letter, was mailed 
from Paris to a London jewelry firm 
the last week in February. Scotland 
Yard has concluded that the jewelry 
package checked by postal authorities on 
the Newhaven-Victoria train was a 
dummy made to resemble the original. 
The Yard believes the theft occurred 
on the French side of the Channel, but 
Paris thinks the opposite to be the case. 
Every avenue likely to lead to a solution 
of the mystery has been explored on both 
sides, and all postal officials who han- 
dled the mails have been interrogated. 
The reward offered by Holborn Viaduct 
assessors ($25,000) has now _ been 
doubled. 

* * * 

Most all of the new hats carry some 
sort of jeweled ornament. One close- 
fitting toque resembling somewhat the 
mephisto-cap has a curving aigrette 
which is held in place by a sort of 
jeweled serviette ring. A new type of 
supple sports hat is embellished with a 
large diamond ornament near its center, 
‘@ monogram in onyx and silver decorat- 
Ing the neck scarf that matches it. 

* * * 


At the Sotheby sale rooms last week 
$3,225 was paid for a George II inkstand 
of silver. For a silver coffee pot (George 
1) $1,100 was realized. 


k ke * 


According to the Daily Mail some 
striking jeweled ornaments are em- 
Ployed with the new gowns that have 
been made the past few days and will 
€ worn by the Queen of Afghanistan in 
London. The draperies of one dress are 
caught up on the left side by a type of 
brooch that is the work of native Af- 
ghan goldsmiths. It is set in rich dia- 
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monds of great beauty. The folds of 
another gown are caught together be- 
neath three diamond buckles set one 
above the other. Most of these elegant 
dresses come from Paris. Another bril- 
liant display of gems was seen at the 
dinner given by the King and Queen of 
Afghanistan at the Afghan Legation in 
London the other night. Guests were 
the English royal family. Queen Mary 
wore a gold metal brocade dress em- 
broidered with crystal and diamonds. On 
her head was a diamond diadem with 
swinging pearls drop. She chose pearls 
and diamonds for corsage wear. The 
Queen of Afghanistan’s long train was 
embroidered in diamonds, and she wore 
a diamond tiara, and diamond and ruby 
bracelets. 








Paris Jewelry Fashion Notes* 


XPENSIVE and fantastic hair orna- 

ments, of diamonds, rubies and em- 
eralds, are becoming more and more 
noticeable in Paris, particularly since 
French women are following the Ameri- 
can fancy for long hair. It is a fashion 
that will undoubtedly, before long, be 
quickly copied, for hair in the growing- 
in stage requires the discipline of some 
kind of ornaments, but at present the 
jeweled motifs that women are wearing 
as part of their coiffeure are made only 
by a few Rue de la Paix shops. 

The jeweled bands that are worn over 
the top of the head and back of the ears 
are more numerous than any other type. 
Tiny combs, set with two or three rows 
of diamonds, are sometimes placed over 
the temples to hold the hair close to the 
cheek, and are matched by diamond ear- 
rings of the hanging type. More extreme 
is the string of pearls wound around the 
chignon at the base of the neck, or 
twisted into the coils of the hair. Hair 
ornaments designed by Paul Poiret for 
Paris jewelers are of this type, and in- 
clude, as well, the more elaborate af- 
fairs that are like old Italian jeweled 
caps. 

* * * 

Jane Renouardt, a French actress, is 
one of those few women in Paris who 
are wearing their bracelets over long kid 
gloves, both for afternoon and evening. 
Black gloves for daytime, with gold link 
bracelets, and for evening diamond bands 
over white gloves are the rule. The num- 
ber worn on each arm is, as usual,’ sel- 
dom less than three, and these of vary- 
ing width and design. 

* * * 


There is a growing popularity for the 
double-ring pin that Sandoz introduced 
not long ago. It began with a pair of 
ring-shape jade bracelets, each of a sin- 
gle piece, that were soon copied and re- 
produced as a buckle that looked as if 
the two bracelets had been locked to- 
gether. The current version is a pin 
made of two smaller rings, of gold, jade, 
cloudy crystal, crystal and onyx, or of 
silver, set with small diamonds. Dia- 
monds in one ring and onyx for the other 





*From National Jewelers Publicity Associa- 
tion, Newark, N. J. 
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is a frequent combination. One hand- 
some pin of small diamonds has a three- 
karat stone at the intersection of the 
two rings. The single ring of cloudy 
crystal, cut flat, with “ears” at the side 
of onyx and diamonds, persists as a 
smart shoulder brooch, in sizes that meas- 
ure, from “ear” to “ear,” from three cen- 
timeters to immense ones of ten-centi- 
meter length. 








New Mussel Law 





Measure Restricting Fishing in Indiana 
Became Effective April 1 


EVANSVILLE, IND., April 2.—A most 
sweeping, yet important, restrictive 
measure was passed by the last session 
of the Indiana State Legislature. The 
measure is styled the “mussel law,” as 
it directly affects fishing for the pearly 
fresh-water mussel, clam or naid as 
found in the waters of the State of Indi- 
ana. 


Although Indiana still has many miles 
of unrestricted area along its many mus- 
sel-producing streams, the new law that 
went into effect on April 1 no doubt will 
have a serious effect on the business of 
the “clammers,” because the 12 re- 
stricted districts put under the ban by 
the new law for the next five years have 
been the most productive anywhere in 
the State. 


The penalty for mussel-fishing in these 
restricted areas is a fine of any sum not 
less than $25 nor more than $200 for 
the first offense. For a second subse- 
quent offense the court shall assess a 
fine of not less than $50 nor more than 
$300, to which may be added imprison- 
ment for a period of not less than 30 
days nor more than 60 days. Inasmuch 
as this is to be the first test of the law, 
it will be interesting to see whether 
Indiana will develop a crop of “mussel 
bootleggers.” 


The Indiana law now requires that no 
Shell shall be taken that is under two 
inches at its widest point. However, in 
the years before this law was passed 
probably millions of dollars’ worth of 
valuable shells were destroyed at a time 
when they were in a fine state of devel- 
opment. They were called “culls” by the 
fishermen, when, in fact, they were baby 
jewels on the way to perfection but still 
much too small to be of any practical use. 








No clues to the robbers who smashed 
the window of the Maskall Jewelry Co., 
217 S. Gay St., Knoxville, Tenn., and 
escaped with $200 in watches and 
jewelry has been discovered. Charles E. 
Maskall, owner of the store, criticized 
the police department for having too 
few policemen. He said that he had been 
told that Knoxville with an area of 26 
square miles has only 21 policemen. 
Chief Wells said that he was not sur- 
prised to hear of the robbery after the 
valuable watches had been left in the 
window all night, thus offering the op- 
portunity for the robbery. 
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Notorious Gunman Now in Custody 





“Red” McLaughlin, Who Has Long Police Record for Murder 
and Diamond Robberies, Held for Trial at Hayward, Wis. 


Cuicaco, March 29.—Eugene “Red” 
McLaughlin, alias “Eugene Ryan,” alias 
“Tom O’Brien,” alias “Jack McLaugh- 
lin,” wanted in Chicago and many states 
surrounding was apprehended in Hay- 

ward, Wis., on March 12. In his effort 

to escape he attempted to kill the mayor 
of Hayward, who promptly shot him. 

He was taken to a hospital in Ashland 

but was sufficiently recovered last week 
to be removed to Hayward where he will 
be arraigned under a charge of assault 
with intent to kill. 

When authorities in Chicago were 
notified that McLaughlin was in custody 
Lieut. Leo Carr, Sergeant William 
Knowles, and Francis V. Healy of Gold- 
man, Allshouse & Healy, attorneys for 
the Good and Welfare Committee of the 
Chicago Jewelers Association, went to 
Hayward but the authorities refused to 
turn him over to the Chicago police, 
claiming they had a good case against 
him, that he had challenged their county 
and they intended to serve up to him 
some Wisconsin justice; also, that Chi- 
cago would be notified and could have 
him when they had finished with him. 

There is perhaps no more desperate 
criminal in the United States than “Red” 
McLaughlin. He has a police record 
here of more than eight years including 
robbery, jewelry holdups and murder. 
Few criminals in the United States could 
beclassed as a parallel with this gunman. 
Reports indicate that he is wanted in 
Detroit for murder; in Philadelphia for a 
gem holdup; in Jersey City for bond 
jumping; in Indianapolis, Lafayette, Ind., 
and in Minneapolis for diamond and 
bank robberies; and in Chicago for two 
or three murders and two large diamond 
robberies. 

McLaughlin first came into promi- 
nence as a criminal when he was sen- 
tenced to the Pontiac Reformatory from 
Cook County on June 10, 1921, for rob- 
bery. He was paroled Aug. 9, 1923, and 
discharged May 14, 1924. From that 
time on, the police or prosecuting au- 
thorities of the country have been un- 
able to secure a bond high enough to 
insure the appearance of McLaughlin on 
charges that he faced in various cities. 

On Aug. 14, 1924, record shows Mc- 
Laughlin, Davy Goldblat, and Reggy 
Moran were wanted for shooting Harry 
Morley, general superintendent of the 
Checker Taxi Cab Co., and William 
Baker, a chauffeur, but McLaughlin has 
been at large on bond forfeiture ever 
since, 

On Dec. 14, 1924, in the case of Omar 
Finch, who was shot to death by a num- 
ber of men. The coroner’s verdict recom- 
mended that one Edward Newberry, who 
was indicted as one of the men who did 
the shooting, and one Reggy Moran and 
one Eugene McLaughlin, who partici- 
pated in said shooting as recommended 


by the Coroner’s Jury, the latter two be 
apprehended and held to the Grand Jury 
on a charge of murder until released by 
due process of law. Although wanted 
since that time, McLaughlin has never 
been apprehended on this case. 

On Sept. 29, 1926, McLaughlin was 
apprehended at Philadelphia, and al- 
though the minimus was mailed request- 
ing that this charge be lodged against 
him and a certified copy of the indict- 
ment and bond forfeiture was mailed to 











“RED” McLAUGHLIN, NOTORIOUS 
GUNMAN 


the Philadelphia authorities, McLaugh- 
lin again escaped. 

On Sept. 25, 1926, John Torpey, Cap- 
tain of Detectives of Jersey City, N. J., 
advised Francis V. Healy of the firm of 
Goldman, Allshouse & Healy, attorneys 
for the Good and Welfare Committee 
of the Chicago Jewelers Association that 
two men had been picked up in connec- 
tion with the diamond robbery in Phila- 
delphia, and gave the names Eugene 


Ryan and David Meyers. Ryan was 
identified by the Chicago Bureau of 
Identification as Eugene “Red” Mc- 


Laughlin. Meyers was later identified as 
“Jew Bates.” (Later found murdered). 
Papers were immediately forwarded to 
the Jersey City, N. J., authorities, but 
McLaughlin posted a $10,000 bond and 
escaped on this bond. 

On Dec. 9, 1926, Joseph Wokral, as- 
pirant for the presidency of the Checker 
Cab Co., was shot and seriously wounded 
at Adams and Kilbourn Aves. Wokral 
died at 10 p. m., Dec. 21, 1926, and in 
his dying confession named _ Frisco 
Dutch, alias “Robert Smith” and Eugene 
McLaughlin as his murderers. Robert 
McLaughlin, brother of Eugene Mc- 
Laughlin is the president of the Checker 
Cab Co. 

The bulletin of May 11, 1926, of the 
Chicago Police Department shows that 
Eugene McLaughlin was wanted by the 
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17th district in connection with the In- 
ternational Harvester robbery. In this 
robbery the bandits, six or seven in num- 
ber, in broad daylight, entered the offices 
of the International Harvester Co., and 
escaped with the payroll, amounting to 
approximately $200,000. 

McLaughlin again showed up on 
March 22, 1926, when he and Frankie 
Burke were caught red-handed in the 
act of holding up Walter Newman, Chi- 
cago jewelry salesman, who was carry- 
ing $75,000 worth of jewelry. At this 
time he was also arrested in connection 
with the murder of Irving “Sonnie” 
Schlig, airplane bootlegger, and held 
without bond. After three or four con- 
tinuances, it was reported by Captain 
Stege that the witnesses would not ap- 
pear and testify, and the murder charges 
were dropped. This left the Newman 
charges still against McLaughlin and 
the night before the Newman case came 
up, Newman was threatened with being 
“bumped off” but appeared and testified, 
and as a result, McLaughlin was held to 
the Grand Jury on $60,000 worth of 
bonds. The court at this time was ad- 
vised that $50,000 worth of bonds were 
not sufficient; that McLaughlin would 
jump the bond, which he did. The $60,- 
000 fake bond was posted and proceed- 
ings are now pending in Chicago, where- 
by the bondsmen will be indicted; and 
also will be held in contempt of court by 
the Judge who took the bond. 

On May 11, 1926, Sam Barandler of 
170 Broadway, New York, was eating 
in a restaurant of the second floor of 
1314 S. Halsted St., when he was as- 
saulted by two men and robbed of $100,- 
000 worth of unset diamonds. He iden- 
tified the pictures of Eugene McLaugh- 
lin and Frank Burke, alias “Franky the 
Pollak,” (the latter being killed by ma- 
chine gun bullets in Detroit, Mich., 
where McLaughlin is now supposed to 
be wanted for murder), as the man who 
held him up. McLaughlin, when arrested 
on the Newman charge gave his age as 
21 and his address as 2911 Lexington St., 
Chicago. It is reported that the Chicago 
Detective Bureau have five large files 
covering the activities of McLaughlin, in 
Chicago and various cities, which con- 
tains valuable information. 

At various times since his escape on 
bond forfeiture from Chicago, Phila- 
delphia, and New Jersey, McLaughlin, 
has been reported in Chicago. It was 
reported that he held up the Frolics Inn 
in Chicago; lined the occupants against 
the wall; that he returned the next night 
to the Frolics Inn and was beaten up 
by two Chicago detectives, dragged into 
an alley, his brother notified and left to 
die. This was denied by the police offi- 
cials. Shortly before the election, April, 
1927, Eugene McLaughlin was again 
reported in the Webster Hotel, Chicago, 
and six armed police officers laid in wait, 
but were disappointed. McLaughlin 
pulled up to the curb but was followed 
by another machine and was informed 
that the police were waiting for him in 
the hotel. He immediately jumped in 
the following machine and escaped. At 
this time Lieutenant Leo Carr, Sergeant 











THE JEWELERS’ CIRCULAR April 5, 1998 

















€ <€ -€ <€ -€ 














Ny COMPLETE STOCK 


Few diamond houses can 





W supply the unusual diamond 





whenever wanted. Let us 





W carry your stock. All ship- 





ments are insured by our 


Wy policy. 








~ Y 


SPEEDY SERVICE | 











\ . . 
Sw UZ We ship immediately rush 


orders for any round dia- y 
monds. Aeroplane delivery 
to all distant points. Wire |W 
us your wants and get what 





you want. 


_-¢€ 





W MORRIS KATZ 





-€ 


COMPANY 68 NASSAU ST NEW YORK ; 























eee 


| SZ VI 
ey DIAMOND S iV 



















> a 


The growing demand 
for the Star Sapphire 
is merely a natural trib- 
ute to this fascinating 
gem. 


LOUIS N. MARX 








STAR SAPPHIRES 


Gems of Fascination 





An extensive line of 
Star Sapphires and 
Star Rubies in Rings, 
Cuff Links and Dress 
Sets. 




























































April 5, 1928 


William Knowles, Officer Math Quilter 
and Sergeant Alcock found in McLaugh- 
lin’s room a number of machine guns, 
one-half dezen machine gun drums, a 
chauffeur’s uniform, six or eight re- 
yolvers, and a police siren. It was 
reported that a number of New York, 
Detroit and St. Louis gunmen had met 
for the purpose of staging the one- 
quarter million diamond robbery. Me- 
Laughlin admitted in the hospital at 
Ashland to the guards on duty, that he 
narrowly escaped being shot by Lieu- 
tenant Carr on this occasion and that 
his friends Frankie Burke and Abe 
Cohn, jewel bandits and bond jumpers, 
a few days later were shot in Detroit, 
having been put on the spot. He himself 
narrowly escaped death as he was sup- 
posed to meet Burke and Cohn in De- 
troit. A month or two after the New- 
man robbery, McLaughlin was seen in 
the Dells Inn, three miles west of Evan- 
ston by Walter Newman’s brother, Wil- 
liam Newman. The sheriffs were noti- 
fied of his presence at the roadhouse 
and within two minutes after they were 
notified, one of the waiters came over to 
talk to McLaughlin and he grabbed his 
coat and hat and went through the win- 
dow. 

During the month of October, 1926, it 
was reported that McLaughlin was stay- 
ing at the home of Hymie Weiss, who 
was shot to death by gangsters. On 
this occasion and although the police 
searched the house for seven hours, they 
failed to find their victim. McLaughlin 
later told the guard in the Ashland hos- 
pital, that he hid in the chimney for 
seven hours. 

Jewelers of all large cities are re- 
quested to show the picture of “Red” 
McLaughlin to the police authorities in 
their cities and if wanted in that city 
to communicate with Chicago police offi- 
cials, the Chicago Jewelers Association 
dl the District Attorney at Hayward, 
Vis. 





PHILADELPHIA, Pa., April 4—A quiet 
but persistent hunt by the Pinkerton 
detective agency headquarters in this 
city has led to the arrest in Hayward, 
Wis., of Eugene Ryan, alias “Red” Mc- 
Laughlin, who is wanted in two jewelry 
holdups, one in this city and another 
in Bethlehem, Pa. In neither case was 
the holdup successful and in both 
Ryan is accused of having wounded the 
jeweler. 

The prisoner, whose real name is said 
by the detectives to be Ryan, figured in 
the attempted holdup of the jewelry 
store of Isidor Chaiken at 1514 E. Pass- 
yunk Ave., in the southern section of the 
city late in 1926. Mr. Chaiken was 
alone in his store when three bandits 
who had driven up in a stolen auto- 
mobile, entered and at the point of guns 
ordered him to open the safe. He re- 
fused and put up a fight during which 
Several shots were fired at him, one 
wounding him in the hand. His cries 
attracted his wife, who was in their 
home In rear of the store, and neigh- 
boring Storekeepers and the bandits ran 
from the store without any booty, jumped 
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into the car and speeded away after fir- 
ing several shots to terrorize their pur- 
suers. They were finally traced to New- 
ark, N. J., by one of the doors of the 
car broken when the bandits in their 
flight grazed a telephone pole. 

Two of the men were returned here 
and are now serving sentences for the 
holdup, but Ryan obtained bail of $5,000 
while awaiting extradition and fled, his 
bonds being forfeited. 

He was next heard from in February, 
1927, when he attempted to hold up the 
jewelry store of H. H. Greiner in Beth- 
lehem. Mr. Greiner refused Ryan’s 
order to “stick up” his hands and started 
to battle the robber, who fired at him, 
inflicting a wound that confined the 
jeweler to a hospital for some time. 
Ryan fled after the shooting, without 
obtaining any loot. Mr. Greiner ob- 
tained a good description of the bandit 
and the Pinkertons, who had been seek- 
ing the man since he fled Newark, took 
up the trail, tracing him all over the 
country. He managed to elude them 
until he was recognized in Wisconsin. 

Extradition papers are being made 
out for his return to this State for 
trial on the Bethlehem charge and the 
Philadelphia police also are preparing 
to lodge a detainer against him, in both 
Wisconsin and at Bethiehem if he is 
brought here. They want him for the 
Chaiken holdup and also on several other 
charges of robbery, it is stated. 








Urges Resumption of Parcels Post 
Relations Between United States 
and Cuba 


PROVIDENCE, R. I., March 31.—Stating 
that the recent abrogation of the parcels 
post convention between the United 
States and Cuba was an anomaly and 
injurious to the economic interests of 
both countries, Woodward Booth of this 
city, manager of the New England 
Manufacturing Jewelers’ and _ Silver- 
smiths’ Association, declares that the 
members of that association and the 
manufacturing jewelers of this country 
are among those who are most affected 
by the break. He states that every 
effort should immediately be made to 
effect a resumption of normal mail re- 
lations at the earliest possible date. 

In an interview concerning the matter 
Mr. Booth says: “It’s extremely un- 
fortunate that the parcels post conven- 
tion between the two countries has been 
abrogated. It is to the interests of 
diversified American and Cuban busi- 
ness interests that it be re-established, 
and that just as soon as it is possible 
to do so. Its termination requires 
American manufacturers of gold jewel- 
ry to resort to first-class mail in making 
mail shipments to Cuba and to manufac- 
turers of less expensive and more bulky 
merchandise, it entails a still greater 
inconvenience and an expense that also 
makes shipments prohibitive. 

“While the volume of American jewel- 
ry exported to Cuba is very much less 
than during the World War and im- 
mediately thereafter, the re-establish- 


ment of the Cuban parcel post is of 
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potential importance to the domestic 
jewelers. The members of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association are, therefore, 
heartily in favor of legislation making 
possible the early restoration of the 
recently discontinued Cuban-American 
parcels post.” 

Mr. Booth is now making a survey 
of the members of his association in 
order to obtain definite information and 
figures as to the effect of the discon- 
tinuance upon the New England jewel- 
ers so as to be in a position to take such 
steps as may be deemed expedient in 
effecting a restoration, and to be in a 
position to have at hand necessary data 
whenever the matter may be officially 
considered. 

Inquiries among a number of leading 
manufacturers in this city and the At- 
tleboros reveals that, though their Cuban 
business has considerably decreased 
during the last few years, they were 
greatly inconvenienced by the present 
state of affairs and were unanimously in 
favor of an early return to normal re- 
lations. The necessity of shipping 
jewelry products by first-class mail, one 
manufacturer points out, entailed an 
increase in cost of over 10 per cent and 
gave a very decided advantage to Euro- 
pean interests. 








Bankruptcy Schedules of DiMeo 
Bros., Providence, R. I., Show 
Liabilities of $21,427 and 
Assets of $22,196 


PROVIDENCE, R. I., March 31.—Accord- 
ing to schedules that have been filed in 
connection with the voluntary petition 
in bankruptcy in the United States Dis- 
trict Court here by DiMeo Bros., man- 
ufacturing jewelers at 4 Tower St., the 
liabilities are estimated at $21,427 and 
the assets at $22,196. 

Among the largest of the creditors and 
the amount of their claims are the fol- 
lowing: Union Trust Co., $7,600; Bea- 
trice L. Taylor, $5,400; Guaranty Loan 
Co., Providence, $1,076; Metropolitan 
Coal Co., $900, all of which are secured. 

Unsecured—E. A. Eddy Machinery 
Co., $203; Leonard Levine Co., $351; 
Oval Mfg. Co., $834; Providence Glass 
Works, $420; Cianfarani Bros., $550; 
Manufacturing Jewelers’ Board of 
Trade, $111; Loebe-Saulkin Co., $1,162; 
White Metal Rolling & Stamping Co., 
$1,559; Antonio Rodin, $300. 

Frank DiMeo of the firm made an 
individual voluntary petition in which 
his total liabilities are estimated at 
$9,926 and his assets at $10. Among 
the largest creditors are the following: 
DiMeo Bros., Inc., $1,400; Knightsville 
Loan Co., $1,000; Cipolla & Sons, $169; 
Progressive Assistance Association, 
$208; Cranston Loan Co., $2,230; Eagle 
Loan Co., $151; Mary Cabral, $1,000; 
Antonio Rodin, $500; Arthur Doton, 
$428; Frank Conti, $1,000, all unsecured. 








Everett L. Burr, Jetmore, Kan., has 
moved to Eldorado, Kan. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular” 


LonpoN, March 20.—Business with 
jewelers and diamond dealers in this 
center has been quiet during the past 
month and this has naturally been re- 
flected in the workshops of the manufac- 
turing jewelers. Prices for good quality 
stones are still very high and do not 
show any indication of being less expen- 
sive. On the other hand, conditions point 
to further increases in prices especially 
in view of the recent increase in the 
price of large sizes of rough material 
by the London Diamond Syndicate. The 
demand at the present is mostly for 
medium qualities of white color and 
slightly spotted and these stones are pur- 
chased only for immediate needs. There 
is a fair demand in some quarters among 
West End jewelers for fancy shaped 
stones which are much in vogue for use 
in mountings and in diamond necklaces. 
The market for rough diamonds remains 
very firm and of the consignments 
which are shown nearly every fortnight, 
many are taken by American, Amster- 
dam and Antwerp rough diamond im- 
porters. This was the case during the 
past week when the Kimberley “sight” 
was displayed. It may be stated that 
there are still many applications by con- 
tinental merchants who deal in rough 
diamonds for “sights,” in many _ in- 
stances, the demand exceeding the sup- 
ply and this eventually will make the 
market for the most desirable rough 
material very much stronger. The mar- 
ket for common goods as well as indus- 
trial diamonds remains steady and 
business in this particular branch of the 
industry is reported quiet at the present 
time. 

* * * 

AMSTERDAM, March 22.—Reports from 
prominent firms in this market show a 
decrease in the volume of business done 
during the past month in polished stones, 
as compared with the transactions dur- 
ing the previous two months. This in 
itself is not an uncommon occurrence at 
this time of the year. The diamond 
trade is no exception to the general rule 
found in industrial centers generally. 
The first quarter of this year, or rather 
the first two months, were very satisfac- 
tory so far as business in the diamond 
markets was concerned, both in Amster- 
dam and Antwerp, particularly the 
amount of diamonds exported to Amer- 
ica and Canada. It was not unusual that 
a temporary reaction should be expected. 
Big manufacturing firms here are tak- 
Ing an optimistic view of present condi- 
tions so far as the cut stone market is 
concerned. They keep their workmen 
constantly employed, and as a matter of 
fact, there is a shortage of workmen in 
some of the cutting works. Representa- 
hc of a number of leading American 
rms are expected in this market with- 





in a short time and manufacturers here 
should be ready to meet with the de- 
mands for gems. 


An outstanding event during the last 
few weeks was the tribute paid to Henri 
Polak, president of the Diamond Work- 
ers Union and Senator of the Nether- 
lands Parliament on the occasion of his 
60th birthday. Mr. Polak was the recipi- 
ent of numerous tributes paid by the 
Diamond Workers Union, as well as by 
all other trade organizations and by Par- 
liament and social circles, all of which 
joined in eulogizing his work as well as 
his interest in the diamond trade and 
his interest in social welfare work. It 
is believed that a fund will be estab- 
lished bearing his name for the purpose 
of some charitable work which as is gen- 
erally known is one of his chief objects 
in life. 

* * * 

PaRIs, March 21.—The season at the 
Riviera is a period to which the jewelers 
look forward and the market for dia- 
monds and pearls is reported to be more 
active than was the condition during the 
previous month. This may be attributed 
to the removal of many restrictions in 
connection with the importing and ex- 
porting of diamonds and other gems, 
mention of which has already been made 
in these columns. So far as the cut 
stones are concerned, it is noted that the 
light brown colors are much in vogue at 
the present time, both in small as well 
as larger sizes. Fancy shaped stones 
are still the American favorites and high 
prices are being paid for them, when 
they are of first class quality. Pearls 
are in good demand at present in the 
higher grade qualities. The market for 
rough is not quite as active as was the 
case during the latter part of last year. 


At a banquet held this month by the 
Netherlands Chamber of Commerce, J. 
Asscher, senior member of the well 
known Asscher firm was decorated by Her 
Majesty, the Queen of the Netherlands, 
with the Order of the Netherland Lion 
in commemoration of the 25th anniver- 
sary of the Chamber, of which Mr. 
Asscher acts at present as chairman, 
the Dutch Ambassador, Sir J. Loudon, 
personally bestowing the insignia on Mr. 
Asscher in an address in which he paid 
tribute to the great interest Mr. Asscher 
has taken during all these years in 
furthering the diamond industry both 
at home and abroad. The ambassador 
declared that the Dutch government, in 
its desire to voice its appreciation, did 
not wait until Her Majesty’s birthday, 
as is generally the time for making such 
presentations, but rather grasped the 
present opportunity. In diamond circles, 
in Amsterdam and Paris, this decora- 
tion is considered as adding to the repu- 
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tation and fame not only for the person 
concerned but for the industry in gen- 
eral. 








Sent to Prison 





Negro Convicted of Receiving Stolen 
Property Must Serve Term of from 
Eighteen Months to Three Years 


PHILADELPHIA, PA., April 4.—\The 
sentence of from 18 months to three 
years, imposed on John Woodson, a 
negro politician here, who was convicted 
on the charge of receiving stolen goods, 
marks the passing of a picturesque char- 
acter from the fringes of this city’s 
wholesale jewelry district. 

The stolen goods in this case were 
part of the jewelry valued at $30,000 
taken from the home of Moses Hecht in 
Baltimore by burglars. Detectives 
traced part of the jewelry to this city, 
and recovered several pieces, including 
a pearl necklace from a wholesale jewel- 
er, who it turned out had purchased it 
from Woodson. The latter was arrested 
and when arraigned for trial, pleaded 
guilty. He also had been implicated by 
another negro to whom he had sold part 
of the loot. 

For years Woodson was a power in 
politics among a group of his race in 
South Philadelphia. He operated a pool 
room and a store and did a large busi- 
ness in selling jewelry, mostly of the 
flashy kind among his people. He cul- 
tivated a flair for diamonds, the larger 
the better even if they were a bit off 
color, and always wore a small fortune 
in rings and stickpins. He did a large 
business at one time with Sansom St. 
wholesalers and manufacturing houses 
and one of his specialties was the selling 
of lockets, heavily mounted with dia- 
monds. In one year he _ purchased 
through one wholesaler more than 200 
of these pieces which he sold at a con- 
siderable profit. His orders were to 
have the mountings consist of many 
stones, the flashier the effect being, the 
better. 

Woodson finally fell out with the 
political powers that be here and since 
then had not been as prosperous. 








Appellate Court Reverses Judgment 
Obtained by Jewelers Against 
Insurance Company 


MOLINE, ILL., March 31.—The $22,383 
judgment awarded Cox Bros., jewelers, 
against the Aetna Casualty and Surety 
Co. of Hartford, Conn., has been re- 
versed by the appellate court in Ottawa. 

The suit is an outgrowth of the Santa 
Claus robbery on Christmas Eve., 1923, 
when a robber dressed as a Santa Claus 
entered the store just before closing, 
locked the proprietors up and looted the 
stock. H.R. Cox, one of the proprietors, 
was indicted for criminal conspiracy as 
an aftermath of the case but was 
acquitted at the second hearing, after 
the jury failed to agree in the first trial. 

The proprietors then sought to collect 
on their insurance policy and were 
awarded $22,383. 
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AUCTION SALE 


The trade is invited to attend a public auction 


April 18, 19, 1928, at the 


PLAZA ART ROOMS 
5 E. 59th ST. NEW YORK 


when the entire stock of mounted goods, consisting of Bracelets, Brooches and Rings of 
HENRY MEYER, 527 Fifth Avenue, New York, 
will be offered for sale. 


The merchandise will be on exhibition at 5 E. 59th St., Sunday, Monday and Tuesday, April 15, 16 


and 17. 


In the future Mr. Meyer will devote all of his efforts to his loose stone business and will specialize in fancy cut diamonds and 
other precious stones. 
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MIKIMOTO PEARLS 


(Genuine Pearls Cultured) 
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Mikimoto Pearl Necklaces 


Offices: K. MIKIMOTO Pearl Culture Farms: 
sentauemaammaie 535 FIFTH AVENUE onG0 BAY 


OMURA BAY 

LONDON—DIAMOND HOUSE NEW YORK NANAO BAY 
HATTON GARDEN, E. 0. 1 ISHIGAKIJIMA, RIUKIU 

Illustrated Booklet on application PALAO ISLAND 
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Price $1.00 





Jewelers Publishing Corp., 11 John St., New York 
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Maiden Lane Historical Society 





Officers and Trustees Elected and Other Business Transacted at 
Annual Meeting—Data of Historical Interest Desired 


By its decision to collect relics and 
more data bearing on the history of 
Maiden Lane, the Maiden Lane Histori- 
cal Society, at its annual meeting, last 
Thursday afternoon, again demonstrated 
its purpose of maintaining and encourag- 
ing interest in this section of New York, 
which has become so dear to the jewelry 
industry. It is the intention of the So- 


ciety to appeal to the trade, asking for 
information in reference to Maiden Lane 
which many of the old timers have in 
their possession and also for any relics, 
such as photographs, showing some of 
the ancient 


structures which graced 





JOSEPH D. LITTLE, SECRETARY 


Maiden Lane many years ago, and 
which the organization may place in its 
archives. 

The meeting this year was fairly well 
attended and in the absence of President 
John W. Sherwood, was presided over by 
Vice-President Harry C. Larter. After 
the reading of the minutes of the last 
annual meeting by Secretary Joseph D. 
Little, the treasurer’s report was pre- 
sented by Leo Wormser. This showed 
the Society to be in a flourishing condi- 
tion and to have a substantial bank bal- 
ance on hand. Mr. Wormser’s report 
informed the members that the Society 
had lost 12 members by death during the 
past year and one by resignation. The 
large death rate for 1927 was somewhat 
of a surprise to those present who did 
not realize until the report was read that 
so many of the members had passed 
away during the year. 

In his report, as historian, Albert Ul- 
mann, called attention to the fact that 
during the year one tablet had been 
erected, this at Maiden Lane and Broad- 
way. This tablet, was pointed out, was 
Probably the most important and inter- 





esting ever placed by the Society as it 
depicts accurately Maiden. Lane many 
years ago. 

During the afternoon, O. D. Wormser 
and Maurice Tishman were elected to 
membership, while the resignation of 
Edward R. Cohn was accepted. The So- 
ciety now has on its rolls 240 members. 

The election of officers resulted in the 





SHERWOOD, RE-ELECTED 
PRESIDENT 


JOHN W. 


selection of the same leaders who held 
office during the past year, there being 
only one change, among the vice-presi- 
dents. The officers elected included: 
President John W. Sherwood; Vice-Presi- 
dents: Henry Abbott, George E. Fahys, 
George F. Kunz, Harry C. Larter, 





H. C. LARTER, WHO PRESIDED 
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Alpheus L. Brown and Leopold Stern. 
Mr. Brown takes the place left vacant 
by the death of the late L. J. Mulford. 
Joseph D. Little was again chosen as 
secretary; Leo Wormser, treasurer, and 
Albert Ulmann, historian. The trustees 
chosen are as follows: P. J. Coffey, I. W. 
Cokefair, Charles R. Jung, G. H. Nie- 
meyer, August Oppenheimer, Lee Reich- 
man, William I. Rosenfeld, M. D. Roths- 
child, Frank T. Sloan, W. H. Tarlton, 
T. Edgar Willson and W. P. Sackett. 
Following the election of officers, Mr. 
Larter remarked that the trustees had 
held a meeting recently but that at the 
present time the erection of any addi- 
tional tablet is not contemplated. He 
did point out, however, that there is to 
be an event of historical interest within 
the next 12 months, this event being the 
publication of a book containing short 
biographies of a group of 15 of the out- 
standing men in New York’s history. 
Mr. Larter asked for authority to pur- 
chase a number of these books and to 
send a copy to each of the members ‘of 

















ALBERT ULMANN, HISTORIAN 


the Society. This authority was granted 
and it was then made known by Mr. 
Larter that the book is being written by 
none other than the organization’s own 
historian, Albert Ulmann. 

Before further describing the book Mr. 
Ulmann informed the members that he 
appreciated the ordering of these books. 
Mr. Ulmann remarked that the book 
represents work which he started about 
25 years ago and that it contains bi- 
ographies of a group of men which stand 
out prominently in the progress of New 
York. It will be entitled “New York 
from Stuyvesant to Roosevelt,” and Mr. 
Ulmann has written it in the hope that 
it may serve as an inspiration to the 
youthful as well as the old and to im- 
press upon them the work of these men 
in building this great state. At the sug- 
gestion of T. Edgar Willson, each book 
sent to the members of the Society will 
be inscribed by the author. 

At this point in the meeting, Mr. Will- 
son called attention to the fact that a 
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DIRECT IMPORTERS OF 


CHINESE JADE 


IN GEM AND COMMERCIAL 
QUALITIES 


Pieces Suitable For Rings, 
Pendants, Brooches, Bracelets, 
Charms, Hat Ornaments, 
Necklaces and Choker 


Combinations 


AMERICAN GEM & PEARL CO. 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK CITY 


Dealers - Cutters - Importers 
Gems of Every Description 


LONDON PARIS 
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THE WASHBURA 
MAGIC NUT 
for EAR STUDS—SCARF PINS, e,. 


Now Made in 
186K. WHITE GOLD 
Platinum—18K—14K—14K B.P.—Merling 


= 


18K. White. 

Descriptive Circular on A 

Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN "2: f+» 


Also 
SAFETY CATCH S) 
For Brooches, etc. Closed 
18K., 14K., Large and Small Size 
PwWication 








The Buyers’ Directory 
Price, $1.00 


Jewelers Publishing Corp. 
1l John St., cor. Broadway, New York 








CRYSTALS {279 ™ 
Odd Shapes 
CUT FOR THE TRADE 
PROMPT SERVICE—EXCELLENT WORKMAN- 
SHIP—REASONABLE PRICES 
Spectal attention given to matl orders 


J. SHIFFMAN 
71 Nassau Street, New York, N. Y. 





























We might lasso your first order, but you'll never be 
sorry. Our reputation of Thirty Years standing is be- 
hind every sale, and our perfected SERVICE is at your 
disposal. We are serving others, why not you? 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN @& CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 











Beaded, Silk and Leather Bags 


Repaired and Refinished 
AN UNUSUAL SHOP for the repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 
A. L. WORKMAN, 1 West 34 St. 

Est. 20 Years New York City 








Onto MECHANICS INSTITUTE 
CINCINNATI 
School of Watch and Clock Repairing 


Expert instruction. Special Courses for boys and 
young men of some experience. 
Write for information. 
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HESSIAN DENVER 
SAND CLAY 


Crucibles 
J. & H. BERGE 95 John Street 




















New York City 

St. Louis Watchmaking School 

ESTABLISHED OVER THIRTY YEARS 

If you really knew how thoroughly we pre- 

pare you to fill a good position in a first clasé 

Jewelry Store, you would come to see us at once, 

and learn the practical work as must be done 
in a first class Jewelry Store. 

Write for our Catalog at once. 

St. Louis Watchmaking School, St. Low 





is, Mo. 
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om the first soiree given in 

‘welry trade in 1849 had been pre- 
pd ge ‘him recently as president of 
the Jewelers 24 Karat Club by Harry C. 
Larter. This program 1s rather ornate 
and was illustrated in the THE JEWEL- 
prs’ CIRCULAR several weeks ago. It 
was given to Mr. Larter by a friend, a 
member of whose family found it among 
some old papers, in a hidden corner of 
his home. This relic has been turned 
over to John W. Sherwood, president of 


prog ram fr 


LEO WORMSER, TREASURER 


the Maiden Lane Historical Society, and 
will be placed in the archives of the or- 
ganization. 

At the suggestion of one of the mem- 
bers, the historian was requested to add 
to the history of Maiden Lane, which 
was written by him several years ago 
and which is now in the archives of the 
Society. Mr. Ulmann agreed to bring 
this history up to within a few years of 
the present time. 

Mr. Larter also suggested that a com- 
mittee be appointed by the trustees of 
the Society to collect relics and addi- 
tional data dealing with the history of 
the “Lane.” An appeal for these relics 
is being made by the Society and any 
one having such relics, should communi- 
cate with any of the officers. 

After a vote of thanks was offered to 
the Jewelers 24 Karat Club for the use 
of its rooms and also to the president, 
secretary and historian, of the Society, 
the meeting was adjourned. 
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Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


D London U.S.Gov’t New York 

ate Official Assay Bars Official 

March 27.. 26, 59% 57% 

a 28.. 264; 5956 57% 

29.. 26% 5956 57M 
30.. 263% 5954 BT Y, 
Olen 26% 5956 57% 

April 2.. 26%, 593% 57 
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Patent Suit Settled 





Amicable Disposition of Litigation Over 
Cigar Lighter Reached by Providence 
Concerns 


-PROVIDENCE, R. I., March 31.—An 
amicable settlement of the patent in- 
fringement suit brought last fall in the 
United States District Court here by 
Henry Lederer & Bro. Inc. of this city, 
against the Rex Mfg. Co., 14 Blount St., 
this city, has been entered in the court 
here. On motion of the plaintiff, at a 
hearing before Judge Ira Lloyd Letts 
a few days ago, the case was dismissed 
without prejudice to either party to the 
suit, each party paying its own costs. 
Upon consent of the defendant to this 
agreement, Judge Letts entered a decree 
to that effect. 

The suit was originally entered in the 
Federal Court here on Sept 26, 1927, 
alleging an infringement of letters 
patent No. 1,637,855 issued to William 
J. Butler on an improvement on a “cigar 
lighter” and assigned to Henry Lederer 
& Bro. Inc. The complaint set forth 
the usual allegations of infringement 
and asked that an injuction be granted 
restraining the defendant from further 
production or sale of goods embodying 
the alleged infringement and asking that 
an accounting be made in order that 
damages, if any, might be computed and 
assessed. 

Answer was made to the complaint 
by attorneys for the Rex Mfg. Co. deny- 
ing any violation of patent rights and 
making counter claims as to priority of 
invention or improvement. Several 
hearings were given the matter and both 
sides afforded opportunity to make 
amendments to their papers. An ad- 
justment was finally arrived at between 
the counsel who reported the same to 
court and the decree entered. 








Florida Retail to Hold 
Annual Convention at Jackson- 
ville, June 19, 20 and 21 


JACKSONVILLE, FLA., April 2. — A 
meeting of the directors of the Florida 
Retail Jewelers’ Association was held in 
Jacksonville March 28, at the George 
Washington Hotel, to arrange for the 
annual convention which will be held in 
that city on June 19, 20 and 21. 

Plans were made for an elaborate 
program with nationally known speak- 
ers and with an exhibition of jewelry and 
kindred lines. An announcement of the 
program will be made as soon as possi- 
ble. 

Sterling Smith, of the Greenleaf & 
Crosby Co., vice-president of the asso- 
ciation, will be chairman of all the con- 
vention committees and Nat Weil of the 
V. E. Jacobs Co. will be the convention 
secretary. 

The directors of the Florida associa- 
tion present at the meeting were: Frank 
Allen, Orlando: Harold Coles, Gaines- 


Jewelers 


ville; Reade Tilley, Clearwater; Herman 
Miami; 


Poppendick, Sterling Smith, 
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Jacksonville; F. L. Fleck, Jacksonville, 
and Earle L. Middleton, Miami. 

President Middleton attended a meet- 
ing of the presidents of the southeastern 
section held in Atlanta at the call of 
Regional Vice-President William Frasier, 
the day previous to the meeting in Jack- 
sonville. 








Organize to Fight 





Washington State Jewelers Combating Any 
Tendency to Place Higher Tax 
on Jewelry 


SEATTLE, WASH., March 31.—Organ- 
izing to overcome any tendency in the 
State of Washington to reclassify prop- 
erty in such a way as to affix a higher 
tax on jewelry as a luxury, members of 
the jewelers’ association have been meet- 
ing in different parts of the State of 
Washington. 

Meetings have been held at Seattle, as 
well as some of the smaller towns and 
cities where the approaching legislation 
has been the main topic of interest. A 
session was held at Tacoma, Wash., the 
closing days of March, attended by a 
large number of jewelers from three 
counties of Washington. 

Dr. W. J. Hindley, State secretary of 
the Washington Jewelers’ Association, 
outlined the danger that lurks behind 
the recent vote to amend the constitution 
so as to reclassify property for taxation. 
This danger, he elucidated, was inherent 
in the shortness of the 60 day legislative 
session, when the State solons would not 
have the time to make a very thorough 
and scientific reclassification of prop- 
erty, and the resulting hasty reclassifica- 
tion would, he stated, work harm to the 
jewelry industry, through the tendency 
to reclassify it as a luxury. 

The adoption of the amendment would 
make it easier for powerful lobbies to 
gain control of the legislature, it was 
feared, and some _ businesses would 
naturally be discriminated against. 
That the jewelry business may be im- 
posed upon, and regarded as handling 
merchandise of a luxurious nature, was 
the fear expressed at the recent meeting. 

It is only about two years since the 
national excise tax was removed, after 
much work on the part of members of 
the trade, and now the recent vote in 
Washington to reclassify property leads 
jewelers of this section to believe that 
some further move will be made at least 
locally to saddle the industry with an 
additional burden. 

The reclassification of property sug- 
gested would probably group farm lands 
under one classification, homes and home 
property under another, and merchan- 
dise under a third, with possibly a dif- 
ferential established between what may 
be considered as necessities, and luxu- 
ries. Since the reclassification measure 
is scheduled to appear on the general 
election ballot in the fall, the jewelers 
are gathering momentum in their organ- 
ization by plans to defeat it, and are 
also urging the re-election of State Rep- 
resentative Dean C. McLean, from the 
38th district, to the State legislature. 
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Howard Correct Time is broadcast at 9:15 Sunday evenings, 
9:30 Monday evenings and 9:00 o’clock other evenings, 
Eastern Standard Time, through the following stations: 
You may rely on Howard accuracy for checking your time- 

















pieces. 
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This 10-size model, in Keystone 14K solid gold case, is a most 
attractive number for display, and lends its fine atmosphere to 
other items shown with it. 


No. 1207 17J White only, Butler Retail $100 List $120 
No. 1507 19J White only, Butler Retail $125 List $150 
No. 1407 21J. White only, Butler Retail $150 List $180 


Making Customers for You! 





Literally hundreds of thousands of people selling. A display of Howards in your win- 
are checking their clocks and watches by dow, and a representative assortment of 


Howard Correct Time announcements different models in your showcases are 


every night in the year. This service, essential and you can close sales by 
broadcast through fifteen great radio talking about Howard quality, Howard 


stations, is creating potential custom- accuracy and Howard broadcasting at 





ers each night for those jewelers who every opportunity. « * Howard adver- 
are aggressively building their busi- tising must make customers for you 
ness. + * You can make actual before it can help us, and it is doing 
customers of these potential that very thing. « + Are you getting 


buyers, if you do your part of the your share? «© «© *# © # # # #& & 
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KEYSTONE WATCH CASE CORPORATION + ESTABLISHED 1853 © RIVERSIDE NEW JERSEY 
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Held for Extradition 





sted in Chicago Wanted for 
me lor Nee York Jeweler and for 
Stealing Traveler’s Trunk in Texas 


Cuicaco, March 31.—One day last 
week during the convention | of Credit 
Jewelers at the Drake Hotel in this city 
detectives arrested a man on account of 
suspicious actions and when taken to 
headquarters he was identified by men 
from the Pinkerton agency as Archie 
Goldstone, alias “Archie Goldstein, 
wanted in New York for a diamond 
theft and in Texas for check switching. 

The jewelry theft in New York took 
place on Dec. 14 last year when two men 
called on Mirabeau C. Towns, 3 Maiden 
Lane and asked to be shown some dia- 
monds. While waiting on the men they 
secured a box from a desk and also a 
large bracelet and Mr. Towns discovered 
his loss after the men left. This week 
Mr. Towns came to Chicago and posi- 
tively identified Goldstone as one of the 
men who had been in his office and 
after whose departure the valuables 
were missing. 

Officers from Texas also arrived here 
and it is said Goldstone was identified by 
a baggageman in charge of the car when 
checks were switched between Wichita 
Falls and Ft. Worth on a trunk be- 
longing to Michael Levy, wholesale dia- 
mond dealer of 36 W. 47th St., New 
York. His representative, Joe Optician, 
spent about two weeks in Kansas City 
prior to his trip to Texas and it is 
thought he was followed from there 
until the opportunity came to switch the 
checks. This happened about the middle 
of last February and Pinkerton detec- 
tives have been looking for Goldstone 
since that time. 

Goldstone may be taken to Texas next 
week as soon as requisition papers are 
returned from Springfield. | When the 
case in Texas is disposed of he will be 
taken to New York under the diamond 
theft charge. 








Faces Long Term 





Menzer Alias “Williams,” Who Robbed West 
Chester, Pa., Jewelry Store While on 
Parole, Again Behind Prison-Bars 


PHILADELPHIA, Pa., April 4.--Joseph 
A. Menzer, alias “John Williams,” who 
while on parole from the Eastern Peni- 
tentiary, is accused of having robbed a 
jewelry store in West Chester, Pa., and 
also stolen an automobile in which he 
made his escape, is again in the peni- 
tentiary, serving the remainder of his 
Sentence as a result of breaking his 
parole terms. He must serve eight 
years and six months before being re- 
leased and at the end of his term will 
be served with warrants charging break- 
re and entering and escaping from 
jail. 

Constable William J. Falls of Linwood 
had arrested Menzer, following the bur- 
glary of the West Chester jewelry store 
and placed him in the jail at Marcus 
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Hook while he went to the office of a 
justice of the peace to obtain commit- 
ment papers. In his absence of 20 
minutes, Menzer picked the cell door lock 
and escaped. 

Falls has been after him ever since 
and was notified a few days ago that his 
prisoner had been arrested by State 
police on charges of breaking his parole 
and returned to the “Pen” in Phila- 
delphia. 








Philadelphia Police Report Clearing 
Up Safe Robbery at Office of 
Public Loan Co. 


PHILADELPHIA, PaA., April 4.—The 
police have succeeded, they say, in clear- 
ing up the safe robbery at the Public 
Loan Co.’s office at 2629 Kensington 
Ave., this city, when two strong boxes 
were blown open and jewelry valued at 
$60,000 stolen several months ago. 

A few days ago two youths were 
arrested in the Wayne section of the 
city by a traffic officer for violation of a 
traffic rule. Their answers to the police- 
man’s questions about their ownership of 
the car were vague and a search of the 
automobile resulted in finding jewelry 
valued at about $500 on the floor of the 
car. At the station house the jewelry 
was identified as part of the loot from 
the loan company’s safes and the prison- 
ers were held on charges of suspicion 
of being concerned in the robbery. Al- 
though at first they denied knowing any- 
thing about the burglary, the police ob- 
tained enough information from them to 
cause the arrests in Harrisburg, this 
week of a man and his wife. The 
arrests were made by detectives from 
this city, aided by the Harrisburg de- 
partment. A quantity of jewelry, valued 
at $500 and later identified as part of 
the goods stolen from the loan company, 
was found in their home, the police say. 
The couple are charged with receiving 
stolen goods but the detectives stated 
this complaint would probably be 
changed to a more serious one. 

The police are now trailing the re- 
mainder of the gang of burglars and 
tracing the balance of the stolen goods. 
The loot they say, evidently had been 
divided up into small parcels and 
“neddled” out to fences in cities through- 
out this State. 








Death of Louis Landsberg 


LONDON, March 20.—The London dia- 
mond trade and dealers all over Eng- 
land, learned with much regret of the 
death of Louis Landsberg, senior mem- 
ber of the well known firm of H. Lands- 
berg & Son, Hatton Garden. 

Mr. Landsberg, who was in his 80th 
year, was at his office until the closing 
hour on Monday. He died suddenly at 
his private residence, death being due 
to heart trouble. 

H. Landsberg & Son is one of the old- 
est firms in Hatton Garden and Mr. 
Landsberg was very much respected by 
all with whom he came in contact, for 
his knowledge- and culture, as well as 
for his integrity and amiability. 





81 


Government to Award Per- 
shing Trophy for Marksman- 
ship With the Rifle 


ARKSMANSHIP with the rifle 

among civilians and service men is 
to be recognized in this country in the 
future by the United States Government, 
which has just dedicated a medal known 
as the Pershing Trophy. One of these 
medals will be awarded each year to the 
individual making the higest score in na- 
tional rifle team competition. 




















THE PERSHING TROPHY 


Only one of these medals, of 18 karat 
gold, will be struck off each year, and 
will be considered the highest honor at- 
tainable by any individual marksman in 
this country. The medal is one-eighth of 
an inch in thickness, and on the front 
shows the head and shoulders of Gen. 
John J. Pershing in relief. The reverse 
side depicts an American doughboy go- 
ing into action, and beneath this figure 
is the seal of the United States. 

The design was prepared under the 
direction of Col. Charles J. Dieges of 
Dieges & Clust, manufacturing jewelers, 
15 John St., New York, and the order 
was awarded to his concern by competi- 
tive bidding. 








Much interest was shown in the dis- 
play of diamond replicas in the window 
of the Koppe Jewelry Co., Billings, 
Mont., recently. The diamonds, of which 
those in the jewelry store window are 
exact imitations in size and shape but 
cut from crystal quartz, have a total 
value of more than $15,000,000. Most of 
the original diamonds are now in pos- 
session of royal families of Europe and 
Asia or included in famous collections. 
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Meeting of Jewelry Crafts Association 
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Directors and Officers Elected for Ensuing Year Following a 
Dinner and a Number of Interesting Addresses 


Not the best attended, but by far the 
most enthusiastic and interesting annua] 
meeting of the Jewelry Crafts Associ- 
ation was held on Wednesday evening of 
last week in the Hotel Astor, New York. 
After the 150 members and guests en- 
joyed the excellent dinner, several 
prominent speakers held the interest of 
those in attendance for over an hour 
and then directors and officers were 
elected for the ensuing year. 

The association presented a diversified 
program this year in the subjects dis- 
cussed. The fact that the members 
were deeply interested in everything 
which transpired was evidenced by their 
reluctance to leave the meeting room 
after the session adjourned at 9.30 p. m. 
The program was run off without any 
delay and it took less than three hours 
for the dinner to be served, the speakers 
to be heard and the business of the an- 
nual meeting to be transacted. 

Shortly after 6.30 p. m., the members 
and their guests entered the dining room 
for dinner. As the last course on the 
menu was reached, President Walter P. 
McTeigue extended a hearty welcome 
and then presented his annual report, 
which reads as follows: 


REPORT OF PRESIDENT McTEIGUE 


The question of the consignment of goods 
is getting to be a most serious one. Not alone 
is it a bad practice, but it is developing into 
an abuse that few, even of our most progres- 
sive manufacturers, seem to realize. I have 
been watching the effect of this disastrous 
practice during the last three years and from 
what I have learned, it is in no way a suc- 
cess except for the retailer, who is put to no 
expense and takes no risk in accepting such 
consignments. 

In the past eight months, two outstanding 
examples with which I am familiar may be 
cited. One where a retail house, whose 


financial resources enabled them to anticipate 
all their bills, gathered more than $350,000 
worth of 
months. 


stock on consignment for. six 
Part of this was purchased, but it 
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is a fact that no one was very happy over 
it. The retailer who had to purchase one- 
half of the consignment found he wasn’t so 
enthusiastic about the articles left by the 
manufacturer, and the latter who on the 
return of his merchandise found it had lost 
a lot of its freshness and charm. 

You may figure the profits in such a trans- 
action only after the following items are 





W. P. McTIEGUE, REELECTED 
PRESIDENT 


taken into consideration ; namely, the loss in 
interest; the damage to the stock by being 
taken in and out of the retailer’s cases and 


shown to customers; the _ repairs neces- 
sary, such as repolishing the merchandise, 
unsetting, repolishing and resetting stones 


which have become scratched from handling, 
and above all, the fact that the returned 
goods have lost their freshness. 

Another case recently investigated recalls 
to my mind that some manufacturers have 
often a large amount of merchandise for a 
season of only four months’ duration, with 
the result that 5 per cent of it was kept. 





April 5, 1998 


Now, gentlemen, it must be plain to 
that if you have to carry the mercha disc 
finance the retailer or wait for your me om 
that you are playing a losing game oney, 
manufacturer has yet run his business _No 
cessfully in this way. In fact, most of hom 
following this practice have failed and f¢ iled 
badly. Does it not stand to reason that aited 
these facts which I am quoting, and rt 
only mentioning big, outstanding cases thay 
there are many more, and the more the at 
tailers hear of deals like these, more ni 
more will they, the retailers, ask for the am 
terms, and in the end you will be doing ¢ 
consignment business entirely, which mes “ 
carrying double the stock and maintaining 
an overhead for repairs that will eat reed 
your profits. nto 

The only remedy for this is for yoy all te 
agree to stop this practice and “sell pln 
merchandise. At first, you may have to ted 
down two or three people, which may Seem t 
you at the time a loss. But retailers ote 
to have goods and if you will stick to this 
agreement, you will find that you won't have 
to carry an enormous stock of merchandise 
to do business and that you will have some 
real sales on your books showing profits 

There is another matter that should invite 
your serious attention and that is the ex. 
change of merchandise. This question ig the 
most simple of all to settle and I feel that 
most of you are in accord with it and that 
if the ratio of three to one in all exchanges 
is adopted that it will be quite all right 
except for merchandise of one year or more. 
on which a larger allowance should be asked. 
On some merchandise, it is impossible to 
credit on an exchange. But that is an indi- 
vidual question; as a rule, three to one ig an 
accepted fact. 

Selling terms is another question of indi- 
vidual selection. However, it seems to me 
that one should not sell jewelry, either gold 
or diamond jewelry, for more than six 
months terms. It is foolish to give longer 
terms when you have to pay cash for gold, 
platinum and labor. Diamonds you pur- 
chase on time but how long after they are 
purchased before the completed piece is ready 
for the market. You will find this out by 
looking at your records. I believe you will 
find that in a good many cases the stones are 
also paid for before you have sold your 
merchandise. 

I am sure, gentlemen, that if you will con- 
sider these important questions seriously, you 
will see that the only way we can remedy 
them is for you to all come to one accord by 
abolishing consignments and reducing your 
terms to within a reasonable time limit and 
agreeing on an equitable exchange basis. 

You all know that the association, as your 
representative, has been working with the 
Federal Trade Commission in formulating 
plans to remedy these much abused terms of 
sale. Widespread approval was given to the 
effort made by the association for calling the 
conference on this entire subject just a year 
ago. A good many manufacturers and whole- 
salers, who were in favor of taking action, 
however, thought that nothing further should 
be done for a while, until we get over the 
uncertain business period which we have just 
been through. 

Yet, there is nothing to show that if we 
had taken the action we wanted to take that 
business would be any worse than it has 
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fact, I confidently believe that a 
ure these evils would have 
because it would have put 
the selling of merchandise 
an on the selling of terms. 
ag ery one of the biggest weaknesses of 
r industry is the lack of real selling ability 
= the part of many in the trade and this 
tock of selling ability is caused by the fact 
that the first thing a prospective customer 
asks about the merchandise is not its quality, 
or its newness so much, but what are your 
terms and how much can I have on memo- 
randum, which really in fact degenerates 
into a consignment transaction. - 
To counteract these demands, talk quality 
and style or beauty of design and which argu- 
ments are more of the spirit of the times. 
Jewelry cannot be sold on its intrinsic value. 
You are selling an article of beauty and 
adornment and the question of value does 


een. In 
see stand to ¢ 
helped business, 
an emphasis on 


t enter into it. : - 
“— would like to have an expression of 


opinion here tonight as to 


whether you 





HENRY AGATE, FIRST VICE-PRESIDENT 


gentlemen want the association to make any 
further attempts to go ahead with this sub- 
ject and try to work up an argument which 
would be within reason. If you men are 
satisfied to run your business the way you 
are doing today, I presume the vote will be 
“Let it drop,” and let us go ahead fighting 
along the same unsound lines which are 
proving each year more disastrous than 
before. 

I simply want to state in closing that the 
Federal Trade Commission has absolutely no 
interest in this matter whatever, except as a 
matter of service to us. It is our interest 
entirely. They are not concerned with the 
terms we draw up. It is up to us to deter- 
mine them and the Trade Practice Confer- 
ence Division of the Federal Trade Commis- 
sion is anxious only to act as an impartial 
arbitrator in arriving at a conclusion. 

At the conclusion of his talk, Presi- 
dent McTeigue asked for any sugges- 
tions and invited open discussion on the 
subjects which he touched upon in his 


report. 
ADDRESS OF WILLIAM E. MARTIN 


Mr. McTeigue presented as the next 
speaker, William E. Martin, manager of 
the Bureau of Business Conditions of 
the Alexander Hamilton Institute. Mr. 
Martin proved an interesting speaker, 
taking as his subject “The Modern Im- 
pulse,” which for the purpose of publica- 
tion, he said he would call “Business—a 
Study—a Profession—a Science.” 

The day has gone, stated Mr. Martin, 
when business is a bargain counter and 
the time is here when business should 
be lifted to a profession and a science. 
Business is constituted of four funda- 
mentals, production and management, 





just passed. 
speaker remarked, is not as serious as 
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accounting and finance, the most impor- 
tant being the latter. 

The future of business, he stated, is 
seen only after careful analysis and re- 
search and applying fundamental prin- 
ciples to the current problems. The 
speaker defined salesmanship and the 
qualifications of a good salesman. 

Business is a cycle, said Mr. Martin, 
and this cycle is divided into five parts, 
namely, depression, revival, prosperity, 
financial strain and industrial crisis. 
Mr. Martin analyzed these five features 
of a business cycle and pointed out that 
we now have an almost normal condition 
existing and that we are entering into a 
period of better business. The next 
year, he predicted, will be an improve- 
ment over the three years which have 
The labor situation, the 


some would lead us to believe, there 


being less than 2,000,000 persons un- 
employed and not 4,000,000 as some have 


estimated. 


Social relationship between employer 
and employe, said Mr. Martin, invari- 
This contact be- 


ably goes with success. 
tween capital and labor is the human 
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touch which is so badly needed in many 
industries. 

Mr. Martin intended to talk at some 
length on advertising, but, unfortunate- 
ly, his time was more or less limited, 
and as a result, he was only able to 
touch briefly on this subject. The jewel- 
ry industry, he said, can boast of beau- 
tiful designs but from his perusal of 
the advertising he failed to find any of 
of them delivering a message or appeal. 
The jewelers, he urged, must put more 
of the “want-ive-ness” into their adver- 
tising if they expect to get attention, 
interest, desire and action, of which all 
advertising is constituted. The speaker’s 
remarks were well received. Because he 
was unable to complete his talk in refer- 
ence to advertising, he will undoubtedly 
appear again shortly before the mem- 
bers and salesmen of the Jewelry Crafts 
Association. 
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ADDRESS OF FRANCIS MAHONEY 


The cooperation and the moral sup- 
port of the jewelry trade are all that is 
needed to establish a jewelry school in 
New York, according to Francis Ma- 
honey, the next speaker, to address the 
meeting. Mr. Mahoney is director of 
Apprentice Education of the Board of 
Education of New York, and he assured 
the jewelers that there is a place all 
equipped for apprentices and that it is 
merely up to the trade to show sufficient 
interest to have the Board of Education 
establish such a course. 

The speaker told of apprentice work 








PAUL H. OPPENHEIMER, TREASURER 


being carried on through other trades 
in New York, and how well the appren- 
tice system is working. For the jewelry 
trade, he stated, there is a school at 
Third Ave. and 42nd St., which is now 
available for apprentices and in which 
benches and equipment have already 
been installed. This school, he stated, 
will accommodate 30 students. If the 
trade can get the pupils, the board will 
furnish an instructor who can_ be 
selected by a committee of jewelers. 

At the conclusion of Mr. Mahoney’s 
talk, President McTeigue assured the 
speaker that the jewelers would take the 
matter up at once and that he would 
appoint a committee within the next 
week to wait on the Board of Education 
and to co-operate in every way possible 
to establish such a school. 

B. L. Shinn, the new secretary of the 
National Jewelers Board of Trade, was 
introduced to the gathering, and ex- 
pressed his pleasure at being present. 


ADDRESS OF VINCENT P. CONROY 


The concluding speaker was Vincent 
P. Conroy, representing the National 
Air Transport Corporation. In his re- 
marks, Mr. Conroy pointed out that no 
industry in the United States has more 
use for the air mail or the air mail 
service than the jewelry trade. One 
jeweler, he remarked, has even used the 
air mail in a selling campaign and as 
a result has obtained many new ac- 
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counts. Insurance policies carried by 
many jewelers can be drawn to cover 
risks in carrying merchandise by the 
airplane, stated Mr. Conroy. The air 
mail, remarked the speaker, serves prac- 
tically every part of the country and a 
48-hour service is maintained between 
New York and San Francisco. 

Secretary Robert S. Tipping informed 
the members that he had no report to 
make, as all the activities were outlined 
in a booklet distributed recently. Mr. 
Tipping touched on the importance of the 
establishment of a school and urged 
everyone to cooperate. 

On behalf of the nominating commit- 
tee, Arthur Essing, assistant secretary 
of the association, presented the names 
of six directors, each to serve for a term 
of three years. They were duly elected 
and included: John L. Corbett, Alex. 
Grabhorn, Benjamin S. Katz, Frank J. 
Keller, Edward C. May and Newton H. 
Rogers. The nominating committee also 
re-named the old officers who were un- 
animously elected to serve for another 
year. They are President, Walter P. 
McTeigue; First Vice-President, Henry 
Agate; Second Vice-President, Jacob 
Shiman, and Treasurer, Paul H. Oppen- 
heim. 

As this concluded the business of the 
evening, the meeting came to a close. 








Look Out for Them 





Sneak Thieves Visit New York Concern and 
Escape with a Tray of Brooches 


The A. Levy Co., at 9 E. 37th St., 
New York, was visited by two sneak 
thieves last Thursday morning who suc- 
ceeded in stealing a number of brooches 
worth $300. 

While one of the men pretended to be 
hard of hearing in order to attract at- 
tention, the other slipped a tray under- 
neath his coat. They walked out of the 
place before the concern discovered its 
loss. The men claim they are in New 
York purchasing premium or bazaar 
merchandise and it is understood that 
they have also victimized several bag 
and novelty houses. 

One man is described as standing 
about five feet, seven inches tall, weigh- 
ing about 185 pounds and appears to be 
about 35 years old. He is heavy set, of 
dark complexion and wore a dark blue 
topcoat and brown velvet hat. 

His companion is believed to be about 
28 years old, standing approximately 
five feet, seven inches tall and weighing 
about 155 pounds. He may be identified 
by a scar of his lip. This man has a 
light complexion and when he visited 
the store, wore a light brown overcoat. 

After the theft was discovered, the 
police were notified and Detective Dugan 
was assigned to the case. 








The Eleazer L. Russakoff jewelry 
store in the Haines Theater building, 
Waterville, Me., will be moved to 166 
Main St., where it will be opened as soon 
as renovations have been completed. 
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Imports of Platinum and Allied 
Metals During January 


WASHINGTON, D. C., April 2.—Figures 
just compiled by the Department of 
Commerce, showing the imports of 
platinum and allied metals during Jan- 
uary, indicate that the value of iridium 
brought in during that time was $103,- 
252, while no osmium and osmiridium 
was imported into this country. The 
rhodium and ruthenium received here 
from other countries was worth $6,450, 
while the amount of palladium brought 
into this country reached 870 troy ounces 
worth $30,130. The value of grain, 
nugget, sponge or scrap. platinum 
reached $746,771. 

The figures showing the imports by 
countries announced by the government 
are as follows: 
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on, William E. Phillips, Edward Bag. 
heim, C. F. Glimm, James Apfell, | 
Behrstock, Perin Clark, H. N. Wolfe 
L. Andreni, C. D. Lindstrom, George 
Eckstein. 








Exports of Platinum During January 


WASHINGTON, D. C., April 2.—Figures 
just announced by the Department of 
Commerce show that during the month 
of January platinum valued at $161,937 
was sent out from this country. Of this 
amount $154,350 represented platinum 
ingots, sheets, wire, alloys and Scrap, 
while the remainder of $7,587 was the 
value of the manufactures of platinum, 
except jewelry, exported during the 
month. 

The figures showing the amount and 














Ingots, 

Ores of Bars, Osmium Rhodium 
Platinum Grain, Sheets or and and 
Metals Nuggets, Plate, Net Osmi- Palla- Ruthe 
(Platinum Sponge Less Than Tridium ridium dium nium 
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Spirited Golf Tournament Between 
Los Angeles Jewelers Creates 
Much Interest 


Los ANGELES, CAL., April 2.—Spirited 
but good-natured rivalry was evident at 
a recent golf tournament held between 
the jewelers in the Metropolitan build- 
ing and those in the Title Guarantee 
building. For days the men comprising 
the two teams representing each build- 
ing group have been practicing on lawns 
and links and when they met on Tues- 
day, March 27, there was figuratively 
“Blood in each man’s eyes.” 

Players teed off at about 1 o’clock in 
the afternoon, and the last hole was 
made at about 5 o’clock. Many of the 
matches were close and there already is 
talk of revenge on the part of the Met- 
ropolitans, as the Guarantee boys won 
by a score of 10% points to 7% points. 

There was a large gallery from the 
various wholesale establishments in the 
two buildings, although many other 
plants and retail stores were repre- 
sented in the gallery. 

The matches were not for prizes but 
merely to establish the superior team 
of golf experts. Even now, it is whis- 
pered that the Metropolitan contingent, 
although acknowledging defeat, are 
ready to “go it again” and the rumors 
go so far as to predict a different end- 
ing. “That’s to be determined ‘after 
the ball’,” say the Guarantee supporters. 

The following was the lineup: 

Metropolitan building—Walter Butler, 
J. A. Roth, E. W. Reynolds, Henry 
O’Neill, Kenneth Sischo, George Ham- 
bright. Frank Davidson. G. D. Davidson, 
J. D. Bridges, Hubert Wood, Al. Walker. 
Title Guaranty building—C. F. West- 


$206,108 





the countries to which the metal was 


sent follow: 
Ingots, Sheets, 
Wire, Alloys 
and Scrap 
A 


Manufactures 
of Platinum 
Except Jewelry 
A. 

‘ 











- 
Oz. Oe. 
Countries Troy Value Troy Value 
France 150 SREteO 8 .%a0 “awante 
Germany 1,000 45,000 
S. Russia in 
Europe jac; Saanastans Pe take eines 
United King. 2 49 wets eae 
Canada 78 6,683 75 = $7,401 
Cuba Sse aces 1 78 
Colombia kintms  saheaherent Gas sana 
China Pee ene 2 108 
Japan 1,313 89,872 Jims . Sees 
2,543 $154,350 78 $7,587 
At an “Own Your Own Home and 
Building Exposition” in Montgomery, 


Ala., the week ending March 17, J. L. 
Schaeffer, jeweler, New Exchange Hotel 
building, had a booth which received the 
first prize as being the most beautiful 
exhibit of the exposition. In the booth 
were displayed _ silverware, _ pottery, 
clocks, and everything in the jewelry 
store that is used in the home. The 
jeweler had the booth for one week and 
each day made a_ different display. 
Checks for $1 were given away to be 
applied to any purchase at the store 
amounting to $10 or over. Each person 
receiving a check signed his name and 
the list is being used for mailing pur- 
poses. To keep the crowd interested in 
the booth, Mr. Schaeffer also gave away 
a $50 due bill good in trade of a $100 
purchase or more for the one writing the 
best essay on “Why the people of Mont- 
gomery should trade at Schaeffer's on 
their generous club plan.” This at 
tracted considerable interest and kept 
the crowds at the booth. 
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Death of J. B. Hudson 





Nationally Recognized Gem Expert and 
Leading Minneapolis Jeweler Passes on 


MINNEAPOLIS, MINN., April 2.—Josiah 
B. Hudson, founder and president of 
J. B. Hudson & Son, the largest retail 
jewelry firm in this section of the coun- 
try, 33-35 S. Seventh St., Minneapolis, 
died on March 31 at 4.15 p. m., at his 
home, 1776 Colfax Ave. S., following an 
iIIness of about three weeks. 

The passing of Mr. Hudson came at a 





THE LATE J. B. HUDSON 


time when a number of the men directly 
responsible for the growth and pros- 
perity of Minneapolis were passing on, 
and the community was shocked to hear 
of the death of this man who ranked 
with the most successful of business men 
and who was loved by his employes and 
by others with whom he came in contact. 
He was 77 years old. 

Walter G. Hudson, the son, who is 
vice-president of J. B. Hudson & Son, 
was at the funeral of his father-in-law, 
Charles M. Harrington, prominent grain 
man, when his father died. 

J. B. Hudson was born on Aug. 1, 
1850, in Greenfield, Ohio. At the age of 
12, when the Civil War created an un- 
settled business condition throughout the 
country, he left school and became a 
clerk, despite his extreme youth. Dur- 
ing the next six years he retained that 
position, studying at odd hours. In his 
18th year he started his jewelry career 
as a clerk. 

In 1876 Mr. Hudson established him- 
self as a jeweler in Washington Court 
House, Ohio, as Furtwangler & Hudson 
which firm dissolved in 1884, when he 
moved to Minneapolis. 

The first jewelry store which Mr. 
Hudson established in Minneapolis was 
in the old Nicollet Hotel block, then the 
center of the town retail section. From 
these small quarters he moved his 
Steadily expanding business into a 
larger space in the Syndicate building, 
farther down the avenue and in the 
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direction of business development. In 
1903 his son, Walter G., was admitted 
as a partner. 

With the incorporation of the busi- 
ness in 1906 as J. B. Hudson & Son, 
Mr. Hudson remained at the head of the 
business as president, and his son, 
Walter G. Hudson, became vice-presi- 
dent, his present position. 

In 1920 removal was made into the 
present building at 33-35 S. Seventh 
St., where a remarkably complete stock 
of diamonds, other precious stones, 
jewelry, fine watches, china, novelties 
and works of art has been maintained 
for many years. 

James D. Dougherty, a member of the 
firm, has been manager of the store 
during the past six years, and his 
tribute to Mr.’ Hudson reflects the de- 
votion of the entire personnel of the 
store. Five of the employees have been 
in the employ of Mr. Hudson for 20 
years or more, three of them for 24 
years or more, and the oldest in point 
of service has been with the firm for 
30 years. 

While in Ohio, Mr. Hudson took a 
part in politics, but since his establish- 
ment in Minneapolis he has devoted the 
major part of his time to his business, 
never missing a day in recent years, 
except while on vacations. Mr. Hudson 
was always a generous contributor to 
the funds accumulated for community 
welfare, and he was continually making 
gifts to various worthy organizations. 
The extent of his generosity will never 
be fully known. 

In 1884 Mr. Hudson was admitted to 
the Shrine. While in Cincinnati, Ohio, 
he entered the Scottish Rite, and as a 
resident of Minneapolis he was active 
in Lodge No. 19, A. F. & A. M., Minne- 
apolis Consistory, Zurah Temple of the 
Mystic Shrine. He was a 32nd degree 
Mason, and one of the few men to be 
in the northern and southern divisions 
of the Scottish Rite. In politics, Mr. 
Hudson had a republican preference. 

Several of the more prominent clubs 
of Minneapolis had his name on their 
membership rolls, including the Minne- 
apolis Club, Minikahda Club, Lafayette 
Club and the Automobile Club of Minne- 


apolis. 
Mr. Hudson was married to Mary 
Emma Gibbs in Portsmouth, Ohio. 


With Mrs. Hudson, there survive the 
son, Walter Gibbs Hudson of Minne- 
apolis; the daughter, Mrs. Archie D. 
Walker of Minneapolis; a_ brother, 
Charles Hudson of Chicago; a brother, 
A. B. Hudson of New York; a sister, 
Mrs. George W. Wood of Wilmington, 
Ohio, and another sister, Mrs. F. D. 
Merrick of Wilmington, Ohio. At the 
bedside when Mr. Hudson died were 
Mrs. Hudson, Mr. and Mrs. Archie D. 
Walker, Mrs. Merrick and Mrs. Wood. 

The store of J. B. Hudson & Son closed 
on Saturday afternoon immediately fol- 
lowing receipt of word that Mr. Hudson 
had died, and remained closed out of 
deference to his memory. 

Funeral services were held at the 
Lakewood Chapel, Lakewood Cemetery 
at 2.00 p. m., Tuesday, April 3. 
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Against Consolidation 





Retail Jewelers of Eastern Region Hold Con- 
ference at Springfield, Mass., and 
Declare Plan to Unite All Branches 
of the Trade Impracticable 


SPRINGFIELD, Mass., March 27.—Con- 
solidation of the retail, wholesale and 
manufacturing organizations into one 
national association is impracticable, in 
the opinion of a majority of jewelers 
who attended a conference in the Kim- 
ball Hotel here yesterday. 

Called by W. L. Coburn, regional 
vice-president of the A. N. R. J. A., 
the gathering was an informal attempt 
to sound out sentiment on a proposal 
which is to be voted upon at the con- 
vention of the A. N. R. J. A. at Dallas 
in October. 

Five states were represented at the 
conference, which lasted from 10.30 a. m. 
until 3.30 p. m., as follows: G. C. 
Forster and J. Thompson, Brattleboro, 
Vt.; George H. Dyson, New Britain, 
Conn.; Arthur F. Stern, Lynn, Mass.; 
Lewis Smith, Beverley, Mass.; Edward 
Leininger, Buffalo, N. Y.; William D. 
MeNeil, Utica, N. Y., and A. V. Burque, 
Nashua, N. H. 

As the result of the discussion, it was 
determined that this question of con- 
solidating the trade organizations of the 
entire industry, should be submitted to 
the membership of the State associations 
in the eastern region, at their respective 
conventions to be held within the next 
few months, in the form of resolutions. 

The action taken by these conventions 
will ultimately determine the form of 
resolution to be drafted by the resolu- 
tions committee of the A. N. R. J. A. 
for submission to the Dallas convention. 








Diamond Imports at New York 
During January 


Diamond imports at New York for the 
month of January amounted to $4,404,- 
258 of which the value of the cut stones 
imported is given as $3,708,444 and that 
of the rough, $695,814. The principal 
feature in the cut stones statistics, lay 
in the fact that the largest amount dur- 
ing this month came from Antwerp, 
as Belgium shipped to us during this 
month, diamonds worth $1,805,608 as 
against Dutch shipments of $1,638,505. 
France sent us cut stones worth $200,- 
042, the United Kingdom, $56,971, and 
the remainder was made up of a small 
shipment from Germany, $7,139, and 
another from Siam of $179. 

The Diamond Syndicate supplied 
about two-thirds of the rough imported, 
total shipments from England amount- 
ing to $463,662, while Belgium sent us 
rough of $100,974; Netherlands, $45,828, 
and Germany, $10,395. Of shipments 
direct from the diamond fields, $73,114 
came from the Union of South Africa 
while from other sources in South 
Africa, we received rough worth $108, 
and from British West Indies, rough 
amounting to $1,733. 
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FIVE YEARS’ 
ADVERTISING 


at a minimum of cost 
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Published Every Five Years for Over a Quarter of a Century 


The Standard Work on trade marks in its field and pub- 
lished by the Jewelers Publishing Corp., is needed by every 
retail jeweler in the country. 


The Fitth Edition 


is now in course of preparation and affords an unprece- 
dented opportunity for excellent advertising at a minimum 
of cost. 










Manufacturers and others, who are interested in this indis- 
pensable aid to retailers will be supplied with further infor- 
mation upon application. 


The Trade Mark Book is one of the many forms of Service 
rendered the Jewelry Trade by the 


Jewelers Publishing Corporation 
11 John Street New York 
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Report on the Antwerp Diamond Trade 





American Consul General Says Smuggling to the United States 
Is Having a Sad Effect on the Industry—South African 
Precious Stones Bill Ended Period of Suspense— 

Labor Conditions Good in 1927 


WasHINcTON, D. C., April 2.—The 
Antwerp diamond trade is rapidly fall- 
ing out of the hands of the older and 
more responsible firms, which have hesi- 
tated to smuggle, into the hands of more 
irresponsible brokers who do not hesi- 
tate to follow this means of introducing 
their goods into the United States, 
George S. Messersmith, American Con- 
sul General at Antwerp, states in a re- 
port to the Department of Commerce, 
reviewing conditions in the cutting in- 
dustry in 1927. As a result the trade 
is considerably disorganized, although 
business last year was fair on the whole, 
with a good demand and the factories 
well occupied. 

There is little smuggling of cut stones 
into countries other than the United 
States. Consul General Messersmith re- 
ports, but as the American market con- 
sumes such an overwhelming percentage 
of the production, the smuggling opera- 
tions have forced many firms to curtail 
their operations, it being impossible for 
them to compete on the American mar- 
ket with the smuggled stones which have 
not paid the 20 per cent duty imposed by 
the present tariff. This disorganization 
has extended to the American market, 
says Consul General Messersmith, who 
expresses the opinion that steps taken 
here which would make return to nor- 
mal trade possible would also be a great 
relief to the trade in the producing cen- 
ters. 

Although the Antwerp cutting in- 
dustry has been gradually increas- 
ing in importance since 1919 and the 
total value of the production in- 
creased from year to year, and in spite 
of the fact that purchases for Ameri- 
can account have steadily grown, the 
declared exports of cut diamonds from 
Belgium are rapidly falling. The de- 
clared export of cut stones to the United 
States in 1927 were valued at $15,821,- 
749, as compared with $20,977,723 in 
1926 and $23,002,431 in 1925. Consul 
General Messersmith reports that this 
constant decrease is indicative, in the 
opinion of the trade both in Europe and 
the United States, of the constantly in- 
creasing volume of smuggling which has 
rapidly been placed on a commercial 
basis. It is conservatively estimated, 
says Consul General Messersmith, that 
In 1927 as many cut diamonds were 
smuggled into the United States as were 
entered regularly through the customs. 

While statistics as to the quantity of 
rough diamonds released to the cutters 
every year by the London Syndicate are 
available, there are no statistics pub- 
lished by the trade either in Amsterdam 
th Antwerp giving an accurate idea of 
a of the cut diamonds sold on 

€ markets for various destinations. 





It is estimated, however, that about 90 
per cent of the output of the cutting es- 
tablishments at Amsterdam and Ant- 
werp is for the American market. 

There appears to be little smuggling 
of rough diamonds, Consul General Mes- 
sersmith advises, and the exports from 
the Antwerp market to the United 
States are principally for the consump- 
tion of the American cutting industry 
which centers in New York City. Ex- 
ports of rough diamonds in 1927 from 
Belgium to the United States were val- 
ued at $1,544,648, as compared with 
$1,080,967 in 1926 and $1,507,362 in 
1925. 

During the first four months of 1927 
the Antwerp market was’ unusually 
quiet, but buying became more active in 
May and continued so until the end of 
the year, although considerably upset 
by the situation in South Africa. There 
was a feeling of uneasiness that the Pre- 
cious Stones Bill would be rejected by 
the South African Parliament. Consul 
General Messersmith states that this un- 
certainty in the rough diamond situation 
and the possibility of overproduction of 
alluvial diamonds exercised a constant 
and serious influence over the market 
for cut stones. This uncertainty was re- 
moved by the passage of the bill in No- 
vember. The market immediately showed 
buoyancy and was strong in the closing 
weeks of the year. 

Consul General Messersmith reports 
that there was comparatively little labor 
trouble in the diamond industry last 
year as an adjustment of the principal 
difficulties had been reached in the lat- 
ter part of 1926. Some 15,000 workers 
are employed in the Antwerp cutting in- 
dustry. The number of unemployed cut- 
ters last year never exceeded 1240 and 
was usually about 500. There were no 
serious strikes or lockouts during the 
year. 








Marking Fictitious Prices on Foun- 
tain Pens Stopped by Order 
of the F. T. C. 


WASHINGTON, D. C., April 2.—Mark- 
ing fountain pens with fictitious prices 
much higher than the prices actually 
charged, (the implication being that the 
pens are sold at a reduction) is pro- 
hibited under the terms of a stipulation 
agreement entered into between a com- 
pany selling and distributing fountain 
pens and the Federal Trade Commission. 

This company, through its subsidia- 
ries, is selling special red and green 
pens, the former marked “Price $7.50” 
and the latter “Price $8.75” and “Price 
$8.25,” when in fact such pens were 
not sold at these high prices but at 
$3.75 or $3.95. 
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Exports of Domestic Jewelry to 
Various Countries During 
January 


WASHINGTON, D. C., March 30.—The 
exports of domestic jewelry during the 
first month of the year amounted in all 
to $106,274 scattered over various coun- 
tries. Our largest customer, for the 
month was, as usual, Canada to which 
we shipped jewelry worth $37,809, the 
next largest being Brazil which took 
jewelry worth $17,627. Strange to say, 
the third place in American jewelry 
went to British Malaya which absorbed 
shipments of $5,464. 

The full list of countries and the 
amount sent to each is given as follows: 


Countries Amount 
Ls eee $22 
PRONE NIGNIE NE oe 5 <a. 6'ar gs: oir '0f rceeliac ears 30 
EO INNIN ONE a oe anak gu evavaiaoe sb anche 76 125 
CRITE ais a laren ds hat Haiwixs err eie 71 
a ee Cea ere ere 161 
USNs Siars oi.5 skeiente Sareea eae 1,668 
BN OIEN x00) neo. sae, 5:'o Ge Wisiaieys 284 
United Kingdom. .......... 4,725 
aw ha cor aie fara. crhecececs 37,809 
1 erie 55 
OCS oo ere ere 115 
SS ne aera aera 287 
EIOMMUNES 6.05006 iti ec cakwws 450 
PUN oes giro aa everaran arasals 512 
EN 1 iene co ela ceeiorew 6,259 
PHURWARMRUIE koto sie arene, op ecient 90 
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Newfoundland and Labrador 18 
NINN 5-5. 5. a3) 6 ee a. a oh ase 423 
SEU EO 6 Sect azarae se & ees 258 
Other B. W. Indies. ....... 96 
CHD oc See eae a cn wien 2,930 
Dominican Republic....... 336 
ERaith,, OD. Of occ ce ccicnas 566 
PAE GTIGNAD os okie hw oe a we 1,758 
PROMI fe 5a) dra dheicaeen ore seaaane 250 
Co ae ee 1%, 
ea ra cs cecal ds or gh ela aherasahs 
CINE foe cians cesaeledn 3, 
MEMOIR 455 oi 6 Sr & beso meat eater 
ee ear acs ard) Sasa) scabs 2h sonia le ox 
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CRN te oo arsioicr a ies he arene I 
3 OBR ree eee eee ae i, 


Other Netherland E. Indies. 
Hong Kong 
UNI ils ois lea oa Ss wigh es ra ails 
Philippine Islands......... 
Siam 
Syria 
Australia 
Bivition® Oceanian: 6 < 6c. 
New Zealand 
Union of South Africa..... 
Other B.S. Afriea.:....<6«. 
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Death of Charles Snavely 


INDIANAPOLIS, IND., April 2.—Last 
rites for Charles Snavely, age 59, who 
before his retirement was in the jewelry 
business at 734 W. Washington St., for 
30 years were held at the home, Satur- 
day, March 31 at 2.30 p. m. Burial was 
in Memorial Park Cemetery. Mr. Snave- 
ly died at his home, 822 N. Chester Ave., 
following an illness of two years. 

He was born in Wooster, Ohio, and 
came here when he was 24 years old. 

He is survived by the widow, Mrs. 
Frances A. Snavely, four daughters: 
Mrs. Helen Fuller, Mrs. Mayme Bremer, 
Mrs. Florence Vest and Miss Ruth 
Snavely, all of Indianapolis; two broth- 
ers, William Edward Snavely of 
Wooster and a sister, Mrs. Elizabeth 
Coulter of Cleveland, Ohio. 
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New Jersey Platinum Stamping Law 





Governor Moore Signs Bill Which Goes Into Effect on July 4, 
1929—Statute Similar to New York and Illinois Laws 
and Conforms to Proposed National Act. 


TRENTON, N. J., April 3.—The State 
of New Jersey has joined the other 
States which house the platinum indus- 
try in passing a law which will protect 
both the user and seller of platinum 
from fraud. Governor A. Harry Moore 
has signed the bill that has been in the 
legislature to regulate the marks used 
on platinum merchandise within the 
State. The statute is, in practically 
every respect, similar to the law that is 
already in effect in Illinois and New 
York, the text of which has already 
been published in THE JEWELERS’ CIR- 
CULAR. The only difference is in the date 
of enactment as the Jersey law goes 
into effect July 4, 1929. 

The bill signed by Governor Moore 
which is known as Senate Bill 191, was 
introduced in the upper House, Feb. 13, 
last, by Senator Wolber of Essex 
County. It was passed by that body 
and finally passed by the Assembly on 
March 29, receiving the signature of the 
governor today. 

This bill is on all fours with the pro- 
posed National Platinum Stamping Law, 
which is now in Congress, the only dif- 
ference being that the Jersey bill covers 
the making, selling or having in pos- 
session for sale, within the State of 
New Jersey, an article marked “plati- 
num”; whereas the National iaw covers 
the shipment in interstate or foreign 
commerce, or in the United States mails, 
of platinum merchandise marked with 
the quality stamp. The law was intro- 
duced in the previous session of the Jer- 
sey legislature but got lost in the jam at 
the end of the session last year. This 
year, it was again introduced and the 
Jersey jewelers, as well as the leading 
organizations in the jewelry trade, got 
behind it and made the legislators of 
both Houses understand that it was nec- 
essary for the protection of not only the 
manufacturing and retail jewelers of 
Jersey but for the public of the State. 
The introduction of the bill was spon- 
sored by the Jewelers Vigilance Commit- 
tee and it was introduced through the 
efforts of the committee’s attorney, Mor- 
ris L. Ernst of Greenbaum. Wolff & 
Ernst. but it was backed by the Ameri- 
can National Retail Jewelers Associa- 
tion, and a large number of other repre- 
sentative associations, both in the re- 
tail and manufacturing trades. 

It provides, in effect, that an article 
to be marked “platinum,” must contain 
985/1000th parts of the platinum metal 
where solder is not used, and 950/1000ths 
parts where solder is used, and that the 
metals other than platinum in the ar- 
ticle must be not more than 50/1000ths 
of the content of the entire article. An 
article of such combinations of platinum 
metal containing 750/1000ths parts pure 
platinum, may be marked “platinum,” 


provided immediately preceding this 
mark there appears the name or abbre- 
viation of iridium, palladium, ruthenium, 
rhodium or osmium, whichever of said 
metals predominates and _ provided 
further that the predominating metal 
must be more than 50/1000ths parts of 
the entire article. On a combination with 
500/1000ths parts platinum, the word 
may be used if immediately preceded by 
a decimal fraction in thousandths show- 
ing the platinum content in proportion to 
the content of the entire article and pro- 
vided, further, that the mark “platinum” 
be followed by the name or abbrevia- 
tion of platinum metal that may be 
present in the article in quantity of 
more than 50/1000ths parts of the en- 
tire article. 

An article composed of platinum and 
gold which resembles or appears to be 
platinum may be marked with a karat 
mark and the platinum mark provided 
the platinum is 985/1000ths pure plati- 
num, the percentage of platinum not 
less than 5 per cent of the weight of the 
total article and the fineness of the gold 
correctly described by the karat mark. 

In every case, where the word “‘plati- 
num” or a platinum quality mark is 
used, the mark must be accompanied by 
the registered trademark of the manu- 
facturer, wholesaler or dealer responsi- 
ble for the quality. 








Arrested for Stock Theft 





New York Jeweler and Four Others Taken 
into Custody When Union Pacific 
Certificates Are Offered 
for Sale 


Charged with having in his possession 
a number of stolen stock certificates 
worth about $19,350, Irving Schoen- 
berger, a member of the firm of Drouve, 
Ine., jewelers in the Waldorf Astoria 
Hotel, was arrested on Wednesday of 
last week by detectives attached to the 
Old Slip Police Station. Following 
Schoenberger’s arrest, four others were 
taken into custody and on Thursday, the 
jeweler was brought before Magistrate 
Simpson and held in $20,000 bail for 
examination. He was to appear in the 
magistrate’s court on Tuesday but the 
case was postponed until April 10. 

According to the police, a representa- 
tive for the United States Fidelity & 
Guarantee Co., had been endeavoring to 
locate the missing certificates of the 
Union Pacific Railroad for the past 
month. According to the police, five 
Union Pacific certificates were delivered 
on Feb. 29 at the office of Colvin & Co., 
14 Wall St., by a messenger for another 
Wall St. brokerage firm. The certif- 
icates, it is claimed, suddenly dis- 
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appeared and since that time a represen. 
tative for the United States Fidelity ¢ 
Guarantee Co., had been attempting t 
locate them. The numbers were sent t, 
a number of principal brokerage houses 
and the brokers were asked to be on the 
lookout for the certificates. During the 
height of the stock trading last week the 
police learned that the certificates haq 
been offered for sale. Detectives of the 
Old Slip Station and a representative of 
the United States Fidelity & Guarante 
Co., it is claimed, made arrangements 
with the brokers to have Mr. Schoep. 
berger call at one of the offices. When 
the jeweler appeared he was placed 
under arrest. It is charged that they 
found several of the certificates in the 
possession of Schoenberger, who claimed 
that he had obtained them from a map 
whose name he believed to be either 
Rogers or Phillips. 








Hold Up Failed 


Thieves, Who Tried to Rob New York 
Diamond Salesman in Detroit of 
$200,000, Captured by Quick Action 
of Police 


DETROIT, MicH., April 3.—Three men 
at 11.15 today held up Albert Ginsberg, 
salesman for a New York diamond house 
and took from him a suit case said 
to have contained $200,000 worth of 
jewelry. The thieves then jumped into 
a motor car and attempted to escape but 
were captured before they had gone 50 
feet. 

Seeing that they were covered, the 
robbers threw the suit case with its con- 
tents into the street. 

The robbery took place in front of the 
Highland State bank almost directly 
across the street from the Highland 
Park plant of the Ford Motor Co. At 
the Highland Park police station the 
robbers said they were from Chicago 
and had only come to Detroit recently. 
Mr. Ginsberg, it is stated, was walking 
on the east side of Woodward Ave., near 
Manchester Ave., when a motor car drew 
up and two men leaped out. One of them 
covered Ginsberg with a revolver and 
forced him into the car. As the car sped 
north on Woodward Ave., the men be- 
gan to beat Ginsberg and attempted to 
take his sample case away. 

Patrolmen chanced to see the attack, 
headed the car off before it had gained 
50 feet, rescued Ginsberg and captured 
the robbers. 











It’s cheaper to ask for a match in 
Spain. It is necessary to obtain 4 
license to carry cigarette lighters there 
and the fee is 85 cents on lighters, other 
than gold or silver models. The fee for 
carrying a gold lighter is $4.25 and for 
a silver lighter $2.55. The license must 
be renewed every two years and persons 
carrying lighters without license are 
fined. Licenses are obtainable at all 
cigar stores of the government tobacco 
monopoly. The licensing system was 
inaugurated recently by royal order, 
according to a report received in the 
Department of Commerce. 
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April 5, 1928 


Celebrates His Birthday 





August V. Lambert Reaches Seventieth Mile- 
stone of Which Fifty-one Years Have 
Been Passed in the Jewelry Business 


Next Monday, April 9, will mark the 
70th anniversary of the birth of August 
vy. Lambert, one of the most highly 
respected of New York retail jewelers, 
and on that day Mr. Lambert will be at 








AUGUST V. LAMBERT, WHO CELE- 
BRATES HIS BIRTHDAY 


the store of Lambert Bros., 58th St. 
and Third Ave., to receive the congratu- 
lations of his many friends in the jewel- 
ry trade and in other circles. 

In January, 1927, Mr. Lambert cele- 
brated his 50th year in the jewelry busi- 
ness and the event was marked by a 
banquet at the Hotel Commodore at- 
tended by many notables. Now the 
veteran jeweler has the distinction of 
celebrating his 70th birthday. 

An article telling about how Mr. Lam- 
bert started in the jewelry business with 
a capital of $7 was published in THE 
JEWELERS’ CIRCULAR, Jan. 5, 1927. 








The Jewelry Class at the Institute 
for Crippled and Disabled 


By Gertrupe B. Parpee 


HE jewelry class, now at the Insti- 

tute for Crippled and Disabled, 254 
E. 23rd St., New York, has been for 
many years one of the philanthropic ac- 
tivities of former students of the Brear- 
ley School. In fact, it was probably the 
first trade class for crippled adults in 
the country. 

After a careful survey of trades suit- 
able for cripples, jewelry making was 
chosen and the class started in the 
Rhinelander School for Crippled Chil- 
dren, in 1909, When the class was 
transferred to the Institute, in 1918, it 
continued to be supported by the Brear- 
ley Alumnae Association. 
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When the Board of Trustees of the 
Institute wished to have a representa- 
tive of the Brearley Alumnae Associa- 
tion on the board, I was elected and 
have served ever since and taken part in 
all the various activities of the Insti- 
tute. 

The majority of the class are boys, for 
it is a trade which should be learned 
when young. The fundamental proc- 
esses of the trade are taught and the 
training lasts from three to six months. 
After a boy is placed he usually special- 
izes. 

The equipment of the class has been 
added to at different times and the ca- 
pacity now is sixteen pupils. We have 
from 27 to 34 in training during the 
year and in that period place from 
seven to 15 in the trade. 

John Koestner was engaged as in- 
structor by the Brearley Alumnae As- 
sociation and continued to teach the 
class when it was transferred to the In- 
stitute. He not only taught the boys 
the jewelry trade but he put new spirit 
and-ambition into their lives. Two years 
ago he was forced by ill health to give 
up teaching, but those who have been 
under his guidance will never forget 
him. The present instructor is H. D. 
Uhl, who has taken over the class with 
vigor and enthusiasm. 

The Brearley Alumnae Association is 
justly proud of its venture and its co- 
operation with the Institute. It points 
with pride to that part of its charitable 
work and trusts it may continue to help 
the Institute give “another chance” to 
these crippled boys —Thumbs Up! 








Minneapolis and St. Paul 





Nels S. Nelson, retail jeweler, Hutch- 
inson, Minn., was in Minneapolis on 
March 20. 

R. H. Winter, R. G. Winter Co., retail 
jewelers, 608 Nicollet Ave., Minneapolis, 
is assisting in making arrangements for 
the State convention this month, in the 
capacity of director. 

Fred Hartwig, Oneida Community, 
Ltd., Oneida, N. Y., who travels from 
the St. Paul office, Ryan building, spent 
two weeks at Duluth, and on the Iron 
Range about the middle of March. 


Elmo Roper, retail jeweler, Creston, 
Iowa, and past-president of the Iowa Re- 
tail Jewelers’ Association, who was 
selected to be the delegate to the na- 
tional convention, is the son-in-law of 
E. Paul Shaw, head of the gold depart- 
ment, J. B. Hudson & Son, Minneapolis. 


“Mike” Spandl, retail jeweler, Carver, 
Minn., was a caller at the St. Paul whole- 
sale jewelry center in March, when. he 
brought a number of his customers with 
him on a shopping tour. F. A. Klass, 
retail jeweler, Hibbing, Minn., one of 
the oldest jewelers in the State, was also 
in St. Paul. 


Among the representatives of eastern 
firms who called on the Minneapolis re- 
tail trade within the past week or so 
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were: A. R. Engelmann, Cooperative 
Flint Glass Co., Beaver Falls, Pa.; 
“Ben” Friedman, Friedman Silver Co., 
Inc., New York; Gerald N. Jacobson, 
Jacobson Bros., New York; L. B. Mc- 
Nicol, Fulper Pottery Co., Flemington, 
N. J.; A. D. Meyer, Marshak & Co., Inc., 
New York; Albert Weiner, Jacob 
Schorsch, New York. 


When J. B. Hudson, nationally promi- 
nent retail jeweler of Minneapolis, died 
on March 31, the employes of his store 
were among those who keenly felt his 
loss. The number of men who have been 
in the employ of Mr. Hudson for long 
periods of time is a testimonial to the 
high esteem in which he was held. G, 
A. Siefken of the jewelry repair depart- 
ment, has been with the firm for 30 
years. William Clark of the packing 
department, has served with the firm for 
26 years. George Larson of the jewelry 
repair department, has been with Mr. 
Hudson for 24 years. Charles H. Car- 
penter, veteran jeweler and member of 
the firm of J. B. Hudson & Son, has 
been identified with that firm for 22 
years. Mr. English of the clock repair 
department, has been an employe 20 
years. Miss Linnie Gould has been Mr. 
Hudson’s secretary during the past 11. 
years. 











Richard Hedrich, Tonawanda jeweler, 
has opened a branch store on E. Genesee 
St., near Fougeron St., this city. 


A. R. Stewart, for several years 
watchmaker in C. C. Campbell’s jewelry 
store in Lockport, N. Y., has entered 
business for himself in that city. 


George J. Schlehr, Kenmore jeweler,. 
was last week elected president of the. 
Trap Shooting Club of Kenmore, a. 
branch of the Isaak Walton League. 

John W. Becker, whose jewelry store 
has been located at 284 Grider St., for 
the past four years, has moved to 709% 
E. Delevan Ave., one block east of 
Grider St. 

Fisher’s jewelry store, owned since 
the death of its founder several years 
ago by Nat. Weisberg at 251 Main St., 
last week changed from a cash policy to 
the instalment plan of selling jewelry. 

William F. Ehmann returned home. 
last Sunday from Hot Springs, Ark., 
where he spent a month recuperating 
from a recent illness. He was accom- 
panied by Mrs. Ehmann, who joined him 
there early last month. Mr. Ehmann is 
still under the physician’s care, though 
his condition is improved. 

Harry C. McCormack of T. C. Tanke, 
Inc., and Mrs. McCormack left this week 
by motor for Newport News, Va., to 
visit their son-in-law and daughter, Mr. 
and Mrs. Raymond Brown. Mr. and 
Mrs. McCormack planned to attend the 
opening of the Chamberlin-Vanderbilt 
Hotel in Old Point Comfort, Va., on 
April 7. 
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Frank Clegg is now associated with 
Ward & Ochs, 514 Westminster St. 

C. H. Chapman, of the C. H. Chapman 
Co., was a business visitor in New York 
city and vicinity the past week. 

A mortgage for $15,000 against prop- 
erty of Adolph Lederer has been dis- 
charged by the Peoples Savings Bank. 

Frank Morin, watchmaker and jeweler 
has removed his establishment from the 
third floor to the second at 212 Union St. 

Mr. and Mrs. Frank W. Matteson left 
last week for a stay at New York city 
and Atlantic City. 

Mr. and Mrs. Ashbel T. Wall, Jr., have 
returned from a three weeks’ sojourn in 
Bermuda. 

Petition of the executor of the estate 
of the late Edwin F. Kent has been 
granted by the Municipal Court to sell 
personal estate. 

Henry Wolcott of the Wolcott Mfg. 

Co. was elected vice president of the 
Gatling Gun Association of Rhode Island 
at the annual meeting the past week. 
_ Louis Fellman has been appointed ex- 
ecutor of the estate of his father, the 
late Harris Fellman of Woonsocket in 
bonds of $1500. 

Thomas H. Tarbox of Thomas H. Tar- 
box, Inc., 228 Main St., Pawtucket, has 
returned from several weeks’ sojourn in 
the South. 

A. G. Debs and Harry Garabedian 
have filed statements at the city clerk’s 
office that they are the owners of the 
Gem-Lite Co., at 19 Calendar St. 

William R. Kilkenney, of the New 
York office of the Strathmore Co., spent 
several days of the past week at the 
headquarters here. 

Raymond E. Ostby, of the Ostby & 
Barton Co., and Mrs. Ostby are guests 
at the Hotel Weylin, New York city, for 
a few days. 

John W. W. Holden has removed his 
factory from 511 Westminster St. to 
larger and more commodious quarters at 
27 Pine St. 

Paul C. Nicholson, treasurer of the 
Nicholson File Co., and Mrs. Nicholson 
have returned after spending five weeks 
in the Bahama Islands. 

Joseph Spranger, advertising manager 
of the Hadley Co. and Miss Ruth M. 
Berger of East Providence were granted 
marriage license the past week. 

The administrator’s inventory of the 
estate of the late John J. O’Neill was 
accepted in Municipal Court here last 
week showing a valuation of $18,661.36. 

The C. & M. Jewelry Co., 9 Calendar 
St. is owned and conducted by Michele 
Corso and John Mancusso, according to 

their statement filed at the city clerk’s 
office. 

Robert I. Durfee had charge of the 
initiatory work at the spring ceremonial 
of Palestine Temple, Ancient Arabic 
Order Nobles of the Mystic Shrine at 
Rhodes the other night. 

The Irons & Russell Co. designed and 
executed the handsome solid gold, enam- 
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eled Past Master’s jewel presented to the 
retiring Worshipful Master in Nestell 
Lodge of Masons last week. 

The Allright Co., 116 Chestnut St. is 
being conducted by the A & Z Chain Co., 
Benjamin Rossman, president, according 
to statements on file at the city clerk’s 
office. 

The George H. Cahoone Co. of this city 
has leased space on the 17th floor in the 
new Empire Trust building 580 Fifth 
Ave., New York to which it will remove 
May 1 from 200 Fifth Ave. 

The mortgagee of the Hope Jewelry 
Co., Louis Feingold, proprietor, at 17 
Empire St. kas taken possession of the 
property and the business has been dis- 
continued. 

Byron S. Watson is one of the in- 
corporators of the Rhode Island Casual- 
ty & Surety Co. which was granted a 
charter the past week under the laws of 
Rhode Island. 

Julius A. Saacke of the Excell Mfg. 
Co., who has been confined to his home 
several weeks, is slowly convalescing and 
expects to be back at his desk in a short 
time. 

The Japanese Wood Novelty Co. was 
awarded a judgment for $73.62 and costs 
in the civil session of Sixth District 
Court on a book account suit against 
the Melrose Pharmacy. 

The will of the late John S. Holbrook 
was proved in Municipal Court the past 
week, appointing the Industrial Trust 
Co. and Irving E. Raymond executors, 
each to give separate bonds of $900,000. 

Joseph A. Barnes of 11 Sherman St. 
Pawtucket, and Herbert F. Rooney of 
this city are the owners of the J. A. 
Barnes Razor Co., 36 Garnet St., accord- 
ing to information filed at the city clerk’s 
office. 

Frederick B. Thurber of the Tilden- 
Thurber Corp. has returned after spend- 
ing two months in Europe. He was 
joined in New York by Mrs. Thurber, 
who was returned from Atlantic City, 
N. J. 

Damages were assessed and decision 
given for the plaintiff for $450 in the 
suit of the B. B. Jewelry Co., appellant, 
against Lorenzo Van Allen by Presiding 
Justice Willard B. Tanner in Superior 
Court last Saturday. 

Considerable damage by fire, smoke 
and water was caused to the plant of the 
Hannever Mfg. Co., at 280 Richmond St. 
last Saturday night. Flames were dis- 
covered on the first floor of the two and 
a half story wooden building at 1:40 
o’clock, but were quickly brought under 
control. The flames burned through to 
the second floor and caused extensive 
damage. The plant is owned by Grover 
C. Hennever of Conimicut, R. I. 

More than one hundred apprentices in 
the plant of the Brown & Sharpe Mfg. 
Co. attended a dinner and entertainment 
the other evening in the Port Arthur 
restaurant. Among the speakers were 
Henry D. Sharpe, treasurer of the cor- 
poration and Clayton R. Burt, the latter 
a graduate of the Brown & Sharpe ap- 
prentice shops, who is now vice-president 
and general manager of a large manu- 
facturing concern in Hartford, Conn. 
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Ian K. Davey, one of the apprentice, 
officiated as toastmaster. 

The formal opening of the new Ross 
Stores, 161 Weybosset St., between Union 
and Eddy Sts., in the building until re. 
cently occupied by Alwins, took place 
last week and is the 28rd in the chain 
of stores operated by the Ross Stores, 
Inc. The entire building has been reno. 
vated and already more than 25 depart. 
ments have been opened. The officials of 
the local store are: John J. Denn, vice. 
president of the Ross Stores, Ince,, jg 
general manager; Andrew W. Taylor, 
superintendent and A. V. North adver. 
tising manager. 

More than 50 of the salespeople ang 
office employes of the Summerfield Co, 
enjoyed a dinner dance and entertain. 
ment in the ballroom of the Narragan. 
sett Hotel last Saturday evening. Tables 
were arranged around the rectangular 
dance floor for the occasion and the dec. 
orations of bouquets and novelty place 
cards enhanced the attractiveness of the 
occasion. The affair was arranged by 
officers of the company comprising: Emil 
Singer, manager: Harvey Lumbra, as. 
sistant manager and Howard MacDuff, 
advertising manager. 


NORTH ATTLEBORO 











William G. Wemmell has returned 
from a week’s stay in New York city and 
vicinity. 

Frederick Howard left last week on an 
extended western business trip in the 
interests of the F. M. Whiting Co. 

J. Frank Mason, of the Mason Box Co. 
has returned from Florida where he has 
been spending the past two months. 

Mr. and Mrs. Perley Miller left last 
week on a 10 days’ automobile trip to 
Hamilton, Ont. 

Frank Ruggles, the western repre- 
sentative of the W. E. Richards Co., has 
spent the past week at the factory here. 

Fred E. Newell, formerly conducting 
the Newell Mfg. Co., this town, has re- 
moved to Providence where he has 
started manufacturing findings at 162 
Chestnut St. 

Congressman Joseph Martin has been 
very much in the limelight in Washing- 
ton the past few days, having been one 
of the fortunate ones to fly over the 
Capitol city with the world-famous 
“Lindy” on one day and on another to 
preside over the House. 

The D. Evans Co. has purchased the 
factory building known as the Codding 
& Heilborn building on Jay St. and will 
move its business to that building. The 
concern has been located in the Whitney 
building for the past five years, Clyde 
Barnhill being president of the company. 

The Paye & Baker Mfg. Co. bowling 
team served as a finishing off team for 
the Rotary aggregation the other eve 
ning and won two out of the three 
strings. The Rotary boys had the alley 
champions on the run in the second 
string, but their opponents came back 
strong and took the third. 
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The Fraternity —” Co. has dis- 
i business here. 
— State Optical Co. has been 
working its plant overtime recently on 
7 and Mrs. Charles Douglas and 
family have been spending the past week 
at their summer home at Nayatt, Mass. 

Mr. and Mrs. Charles H. Allen and 
George Allen returned last week from 
st, Petersburg, Fla., where they have 
been spending the winter. 

Mr. and Mrs. Thomas S. Carpenter 
sailed from New York last week Tues- 
day on the steamship Alphonso XXIII 
for a 14 weeks’ trip through European 
and African countries. 

Hiram R. Packard, for 31 years call 
chief of the Attleboro fire department, 
died last week after a short illness. He 
was for many years in the employ of 
the Harvey Clap Co. 

Plans to organize a band have been 
started by the employes of the L. G. 
Balfour Co. This is the first factory 
organization of this kind to be planned 
in this city. 

The L. G. Balfour Co. basketball 
quintet, which has made an enviable rec- 
ord during the season, ended the schedule 
the other evening by being defeated by 
the Odd Fellows of Cumberland, with a 
score of 23-22. 

Miss Naomi Brasier of the bead de- 
partment of the D. E. Makepeace Co., 
who is to be married to Hulbert Tingley, 
was tendered a “kitchen” shower by her 
associates the other evening at the fac- 
tory. 

A preliminary meeting for the re- 
organization of the Manufacturers’ 
League for the coming baseball season 
was held the past week. Teams repre- 
senting the R. F. Simmons Co. and the 
L. G. Balfour Co. will be included in the 
league. 

The R. F. Simmons Co. reorganized 
its athletic association the past week 
when Stephen Ford was elected presi- 
dent; Harry Mitchell, vice-president; 
John Briggs, secretary and treasurer; 
and John Dwyer and Patrick Nelson, 
directors. 

Purchase of the Varrieur building at 
44 and 46 Union St., by the George L. 
Claflin Co. was announced the past week 
by Arthur W. Claflin, president and 
treasurer, to allow of the expansion of 
Its business which the company desires. 
It is understood that the purchase price 
was $55,000. 

The members of the die room bowling 
team of the Robbins Co. took three 
strings from the ringmakers on the Elite 
alleys the other evening in the annual 
shop series. QOuimet was the high man 
with a total of 284, beating out Gunnerer 
by one point. Phillips was the high 
man for the losers. 

Pennant manufacturers were well 
m0 = tn at the banquet of the Asso- 
sora — ustries of Massachusetts at 
hains Se e other night, among the local 

eing: R. F. Simmons Co., Watson 
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Co., R. & G. Co., Marathon Co., Bay 
State Opticai Co., C. H. Eden Co., Smith 
& Crosby, L. G. Balfour Co., Attleboro 
Refining Co. and Saart Bros. 

Charles O. Sweet, of C. O. Sweet & 
Son Co., has been elected president of 
the United Patriotic Association of 
Attleboro that has just been organized 
consisting of all patriotic, military and 
veterans’ organizations and their auxil- 
iaries of this city, for the purpose of 
bringing about a closer harmony in ac- 
tion in the observance of national and 
State holidays and patriotic events. 

The R. F. Simmons Co. and employes 
are planning a big observance of the 55th 
anniversary of the firm in Brownell Hall 
on Tuesday, April 10. The program is 
being arranged by a committee of the 
workmen’s association. There will be a 
banquet and entertainment by talent 
from Boston, an old time shop minstrel 
show and dancing. Foreman Gus Blum- 
enthal is preparing a souvenir booklet 
for the occasion, one feature of which 
will be a group of veteran workmen all 
of whom have been with the firm for 45 
or more years. 
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William C. Kendrick of William Ken- 
drick’s Sons, has recently returned to 
the city after a vacation of several 
weeks spent in Florida. 

T. J. Howe & Co., optometrists, 523 
S. Fourth St., have announced plans for 
a new location at 623 S. Fourth St., 
after about 10 years in the present 
location, and 50 years of business in 
Louisville. 

Two Louisville jewelry houses are now 
in their 100th vear, these being Lemon 
& Son, and William Kendrick’s Sons. 
The founders of the two establishments 
were partners for a short time. They 
have always been fine houses, large and 
well operated. 

Nolte C. Ament, formerly an official 
of Lemon & Son. who looks after the 
advertising of G. F. Geiger & Son, and 
other local houses, is on his way back 
after a vacation of several weeks in 
Europe. Brainard Lemon, head of the 
firm, who has been on a business trip 
in Europe for several weeks, is reported 
to be on the high seas, on his way back 
to Louisville from England. 

J. M. Caldwell, Ashland, Ky., and 
Frank Spencer, Louisville, arrested some 
weeks ago for window smashings and 
robberies at the Dixie Jewelry Co., and 
Lincoln Watch & Jewelry Co., have been 
held to the Grand Jury under bond of 
$5,400 each. A. P. Greer, also arrested 
in the case on a charge of having some 
of the stolen merchandise in his posses- 
sion, having taken it as room rent from 
the men, failed to appear, and a bench 
warrant was issued for him. 

Among recent visitors to Louisville 
were R. C. Gilbert, the Gorham Co., Chi- 
cago; J. E. O’Hara, Homan Mfg. Co., 
Cincinnati; D. W. Leach, R. Wallace & 
Sons Mfg. Co., Wallingford, Conn.; Max 
L. Jacoby, Sterling Silver Mfg. Co., 
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Providence; Ralph M. Sawyer, Leys, 
Christie & Co., New York; I. Friedman, 
Friedman Silver Co., Brooklyn; Robert 
S. Deman, Deman Chain Mfg. Co., New 
York; Sidney S. Johnson, Wefferling, 
Berry, Wallraff Co., Newark; Norman 
D. Taylor, Alvin Silver Co.; H. A. Tib- 
bals, Alsopp Bros., Newark; M. L. 
Braun, A. Jaffe & Son, New York; Wil- 
liam Roman, New York; George A. 
Schuetz, Traub Mfg. Co., Detroit; Mr. 
Batcheller, Krementz & Co., Newark; 
J. H. Harrison, LaPierre Mfg. Co., New- 
ark; N. T. Sherwood, Mulholland Silver 
Co., Aurora, Ill.; Dave M. Heitel, Henry 
Freund & Bro., New York; William R. 
Boyd, Dattelbaum & Friedman, New 
York. 

G. F. Geiger of G. F. Geiger & Sons, 
president of the Louisville Retail Jewel- 
ers’ Association, is feeling rather good 
over the defeat of the 10 per cent retail 
tax bill of the Kentucky Legislature. 
Mr. Geiger said that very few jewelers 
realized that the bill had been intro- 
duced, or how dangerous it was. Mr. 
Geiger, William F. Irion of Matt Irion 
& Sons, Louisville; and John Selbert of 
Frankfort, Ky., spent some time at the 
State capitol in efforts to defeat the 
bill. It was pointed out to legislators 
that the author of the bill was all wrong. 
He had claimed that those who bought 
diamonds could afford to pay the tax, 
and would have to pay it. However, he 
had overlooked mail order competition, 
and that the buyer of a high priced dia- 
mond could well afford to travel a hun- 
dred miles or more to a border town 
outside of the State to make his pur- 
chases. It would also have invited boot- 
legging of diamonds to escape the tax, 
and border town retailers would prob- 
ably have taken their customers across 
the line to a hotel or office in displaying 
high priced diamonds. It would virtual- 
ly have meant that the jewelers in the 
central part of the State would be un- 
able to sell diamonds, and that the 
border jewelers would have an advan- 
tage of 10 per cent over them, while 
jewelers across the borders in adjoining 
States would have secured a lot of busi- 
ness that they are not getting now. 








Business Troubles 


Fred F. Eckert, St. Louis, Mo., has 
filed a voluntary petition in bankruptcy. 

Joe Bernhart, Centralia, Wash., has 
made an assignment for the benefit of 
creditors. 

The Gem Jewelry Shop, Knoxville, 
Tenn., has filed a voluntary petition in 
bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against Victor Goldblum, 
Homestead, Pa. 

Harold Rollins, Boston, Mass., has 
filed a voluntary petition in bankruptcy. 
There are no assets and the liabilities 
are placed at $4,790. 








The Maryland & Delaware Retail 
Jewelers’ Association will hold its an- 
nual convention at Salisbury, Md., May 
2 and 3. 

























B. Kuhn has taken over the business 
carried on by Jackson & Co. in the old 


Adams House, Washington St. Mr. 
Kuhn will operate the store under his 
own name. 

Boston jewelers were well represented 
at the Associated Industries of Massa- 
chusetts banquet, March 30, when speak- 
ers discussed “Modernism in New Eng- 
land Products.” 

J. Joseph Mahoney and his wife have 
already opened their summer cottage at 
Old Orchard, Me. Mr. Mahoney claims 
to be the first among jewelers to take 
the summer by the forelock. 

George H. Alton, 70, resident of Lynn, 
and jewel expert at the General Electric 
Co., died at the Johns Hopkins Hospital, 
March 26. Death followed a surgical 
operation. He leaves a widow and two 
sons. Burial took place in Lynn. 

Jewelers in this city were interested 
in an article in the Boston Post to the 
effect that no two broadcasts are alike 
in giving the time over the air and that 
single stations give all sorts of figures 
to set clocks by. It is claimed that there 
is a difference of a minute or two in the 
times announced. 

The grand award of $100, offered by 
the Clock Manufacturers’ Association of 
America for display and advertising, 
was won at Philadelphia by Paul Done- 
lan, advertising manager of A. Stowell 
& Co., Inc. of this city. Mr. Donelan 
also won the second prize of $25 offered 
by President White of the National Gift 
and Art Association at the spring show 
at Philadelphia for the best campaign 
of art and gift shop rotogravure adver- 
tising used during the year 1927. In 
1923 Mr. Donelan won first prize for 
100-word letter on “How Dealers Help 
Increase Sales.” 

A two-block sprint by Thomas Ince 
saved a $450 diamond ring for the 
Ullian jewelry store, 1113 Washington 
St., Friday. Ince, who is well along 
toward middle age, stepped into the 
Ullian store to do an errand. Just after 
him came two well-dressed young men, 
who walked to the counter and asked 
Mr. Ullian to show them some diamonds. 
Ullian complied, and one of the youths 
grabbed a ring and raced from the store, 
followed by his companion. Ince started 
after them. They had a good lead, but 
in two blocks Ince captured them. The 
trio held a conference, during which one 
of the men turned over the ring to Ince. 
The latter invited the two to return to 
the store, but by that time they had re- 
gained their wind and the two men broke 
away from Ince and started off again. 
Ince looked at the diamond ring in his 
hand, stared after the fleeing thieves, 
and decided that discretion was the bet- 
ter part of valor. He returned to the 
store and gave the ring to Ullian. 








J. Leland Rice has sold his interest 
in Kirkberg & Rice, Inc., Fort Dodge, 
Iowa, to H. C. Kirkberg. 
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Allentown, Pa. 





S. S. Brone, 735 Hamilton St., was 
elected a member of the finance and en- 
tertainment committees of the Berkleigh 
Country Club at a recent meeting. 

Leonard Meyers, representing Louis 
Stern Co., is doing missionary work in 
this locality. He is accompanied by 
Paul Stern in making his rounds among 
the jewelers. 

Matthew Sorrentino, the jeweler, 335 
N. Sixth St. is renovating a building 
owned by him at 331 Ridge Ave., pre- 
paratory to opening a restaurant during 
the present month. 

Dr. J. C. Strauss, the optometrist, who 
had an office in the E. H. Wetherhold 
jewelry store, 723 Hamilton St., for 
many years, has moved to 22 N. Eighth 
St., where he has secured larger quar- 
ters. Dr. Strauss now has one of the 
best equipped offices devoted to the ex- 
amination of the eyes and the fitting of 
glasses in the Lehigh Valley. 

The following traveling men are call- 
ing on the trade in this locality: H. 
A. Allen, Saart Bros. Co.; Mr. Terhune, 
Ingersoll Watch Co., Inc.; E. R. Haas, 
the Gorham Co.; Charles R. Ciner, 
Ciner Mfg Co.; John H. Baer, Jacobson 
Bros.; J. Richmond Dean, S. B. Champ- 
lin Co.; Robert A. Galbraith, Inter- 
national Silver Co.; Paul Stern, Louis 
Stern Co.; John Watson, with L. E. 
Waterman Co., and David M. Heitel, 
Henry Freund & Bro. 











of antiques at 
clocks 
were sold for $350 and $240 respectively. 

A bad check operator has recently 
been victimizing Harrisburg business 


recent sale 


Ephrata, Pa., two grandfather 


firms, among them Kaplan’s jewelry 
store. 

Earl K. Boyer, jeweler of Shamokin, 
Pa., had a fine exhibit at the exhibition 
which closed last week at Shamokin. 
He graduated several years ago at the 
Bowman Technical School. 

Frank K. Sener, a director of the 
Hamilton Watch Co., presided as presi- 
dent of the Lancaster City and County 
Coal Merchants Association dinner meet- 
ing at Hotel Brunswick on March 26. 

Lloyd Mayer, Millersville, Pa., and 
Matthew Tischler, New York, have en- 
rolled as students at the Bowman Tech- 
nical School. J. R. Jones, an instructor 
in the school, was recently called to 
Lawrenceville, Va., by a sister’s illness. 

Some time ago Neal Hambleton, bank- 
er of Quarryville, expressed a wish to 
visit the Hamilton Watch Co., so last 
week, on his 90th birthday, he was the 
guest of President Charles F. Miller of 
the factory. The veteran has been a 
director of the Quarryville National 
Bank 40 years and in all that time has 
only missed three meetings of the board 
of directors. 
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Dr. I. Rosenthal and Edwin Rosey 
stein, officers of the United Novelty Co, 
and Saul L. Solomon, jewelers’ supplies 
last week attended a convention jp 
Harrisburg, Pa., of the B’nai Brith. Dr 
Rosenthal was one of the speakers, At 
the recent annual election of officers of 
the local Post of the Lancaster Travel. 
ers’ Protective Association Mr. Rosen. 
stein was chosen a State and national 
delegate. 

Among recent trade visitors in Lan. 
caster were Robert McClellan of George 
H. Fuller’s Son’s Co., Pawtucket, R, |. 
Jack L. Lampert of M. J. Lampert ¢ 
Sons, New York; George Wiltshire of 
W. R. Cobb & Co., Pawtucket; John y. 
Shookers, Elizabethtown, Pa.; J. Wehrle 
of the Dennison Mfg. Co., Framington 
Mass.; William Rahm, Mount Joy, Pa,: 
S. R. Kauffman, Belleville, Pa.; Pay 0, 
Shaffer, Vandergrift, Pa., who spent the 
past two months at Newark, N. J., as. 
sisting Major Chamberlain in repair 
work; Edward Montander, Alliance, 
Ohio; T. W. Brennen of H. Newbury, 
New York; T. W. Kelly and L. W. Haas 
with the Gorham Mfg. Co., New York. 











Many of the local jewelry stores have 
been showing extensive and handsome 
lines of Easter cards during the past 


week. Some of the jewelry stores are 
showing beautifully decorated windows, 
appropriate to Easter. 

An unknown thief smashed a section 
of a glass show window in the retail 
jewelry store of Thomas L. Borum, Gary 
Ave., Fairfield, Birmingham _ suburb. 
The thief used a short rake to gather 
up the jewelry, according to Mr. Borum. 
Rings and pins, some set with small 
diamonds, valued at more than $500, 
were stolen, Mr. Borum told the police. 

Julius Jaffe, head of the Jaffe Jewelry 
Co., Birmingham, celebrated his 40th 
year in the retail jewelry business in 
Birmingham and the Birmingham dis- 
trict the past week by holding a special 
sale. The sale was a great success. Mr. 
Jaffe was born in Liverpool, England, 
and came to America at the age of 18 
years. Soon after reaching the United 
States he located in Bessemer, Birming- 
ham suburb, where he worked in a jewel- 
ry store for some time, and later bought 
a jewelry store there. A few years after 
this Mr. Jaffe opened a jewelry store In 
Birmingham. When he same to the Bir- 
mingham district as a young man he 
was without money. Today he has one 
of the largest and best retail jewelry 
stores in Birmingham. 








Diamond production in South Africa 
in 1927 is estimated at 4,708,038 carats, 
with an aggregate value of £12,392,308, 
according to a radiogram received 
the Department of Commerce March 8, 
from S. H. Day, Americam trade com- 
missioner at Johannesburg.. 
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Mort Abelson of the Abelson Co., 
Newark, N. J., was in Rochester, last 
week, calling on the trade. ; 

D. Present, retailer of 91 Main St. 
E., is back in Rochester after a busi- 
ness trip through the State. 

Samuel Marine, member of the firm of 
Berson & Marine, Central building man- 
ufacturers, is back in Rochester after a 
business trip to New York and the East. 

Joseph C. Wilson, mayor of Rochester 
and retailer of 39 Main St. E., and his 
son-in-law and daughter, Mr. and Mrs. 
Louis W. Howell of Rochester, are in 
Atlantic City for the Easter season. 

Bernard G. Rudolph, head of the 
Rudolph’s Stores, retailers of 217 Main 
St. E., who has been in Europe visiting 
diamond and watch centers, will land in 
New York next week, according to ad- 
vices received by the Rochester store. 

Bad weather, this week, compelled 
Joseph Kopelowich, wholesaler of 47 
Clinton Ave. N. to postpone his early 
spring business trip through the East. 
Mr. Kopelowich expects to start on the 
road within the next two weeks 

High winds which swept in on Roch- 
ester from the West, last week, shattered 
an outdoor showcase of the Blumenthal 
jewelry store, retailers of 672 Clinton 
Ave. N., and scattered the contents. 
The stock was recovered from the side- 
walk. No other damage was suffered. 

Russell Scheer, member of the firm 
of E. J. Scheer, retailers of 259 Main St. 
E., and secretary of the Rochester Retail 
Jewelers’ Association, returned, last 
week from New York. Mr. Scheer ex- 
pects to return within a week. He is 
undergoing treatments for an ailment in 
New York. 

Convention notices apprising mem- 
bers of the New York State Retail 
Jewelers’ Association of the annual 
meeting in Syracuse, April 23 to 25, 
were sent out last week by Charles Sun- 
derlin, retailer of 350 Main St. E., and 
secretary of the State organization. 
Programs will be mailed next week. 

L. M. Campbell, Canandaigua retailer 
and president of the Canandaigua Busi- 
ness Men’s Association, is confined to 
his home suffering from a sprained ankle 
received in the street last week. Mr. 
Campbell now is engaged in directing a 
fund drive for a new Canandaigua civic 
and public information center. 

Stock of the Russel Jewelry Co., re- 
tailers of 21 Main St. E., against whom 
an involuntary petition in bankruptcy 
was filed Jan. 21, was sold, last week, to 
A. E. Sipe of Buffalo. The considera- 
tion was $20,750. The sale, in charge 
of Martin Boll, trustee in bankruptcy, 
was confirmed by Rochester Referee in 
Bankruptcy Nelson P. Sanford. 

Black walnut panels set off by dia- 
mond-leaded glass now grace the window 
of the new store of James Ledlie, re- 
tailer of 820 Dewey Ave. Alterations 
on the store front were completed last 
week following plans outlined after 
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removal of the store from the site across 
the street recently burned out. New 
fixtures also have been added to the 
store equipment. 











David R. Spahr, Tarentum jeweler, 
was in Pittsburgh last week on business. 
Conditions are picking up in his terri- 
tory. 

Herman Auerbach, who for a number 
of years was associated with the I. Ol- 
lendorff Co., is now with M. A. Mead & 
Co. of Chicago, and has opened an office 
at 555 Sixth Ave. Mr. Auerbach is cov- 
ering the local territory. 

Mary Elizabeth Ritenbaugh, who has 
for a number of years been employed by 
the Heeren Bros. Co. in a responsible 
capacity will wed Charles Leonard Fox 
April 5. The ceremony will be solem- 
nized in the First Pentecostal Church. 
Miss Ritenbaugh is a daughter of Mr. 
and Mrs. John Ritenbaugh of this city. 

Edgar J. Kaufmann, president of 
Kaufmann’s Department Stores, Inc., 
has sailed for Europe. He talked on 
the telephone with Paris representatives 
of the store before sailing. Emanuel 
Grafner of Grafner Bros. and Mrs. 
Grafner have arrived in Europe on Mr. 
Grafner’s business trip abroad. They 
will be gone until some time in May. 

The Grogan Co. will start within the 
next month the elaborate alterations 
which the concern will make to its estab- 
lishment. As previously noted in THE 
JEWELER’ CIRCULAR, the firm has rented 
the adjoining store room and will com- 
pletely transform its present and new 
quarters. Between $75,000 and $100,000 
will be spent on the proposed changes. 

The road men of the Barnet Davis 
Co., who cover a wide territory, are 
sending in good orders, according to the 
members of the firm: The location of 
the concern’s new offices in the new 
Clark building are arranged so that en- 
trance is made to the jewelry depart- 
ment on the left and the diamond 
department on the right. 

Creditors of Abe Cohen, trading as 
Roy’s Jewelry Co., 8 Smithfield St., filed 
an involuntary petition against him last 
week in the United States District 
Court. The petitioning creditors and 
sums owed include Louis Gorfinkell, $76; 
Simon Kalkstone, $860 and Martin 
Gluck & Son, $16. It is stated in the 
petition that Cohen admitted his in- 
ability to pay his debts and his willing- 
ness to be adjudged a bankrupt. 

A man whose place of business was in 
this city, and who is in bankruptcy 
was arrested a few days ago on a charge 
of misdemeanor, it being alleged that 
he concealed or disposed of merchandise 
valued at $15,000. He will be arraigned 
on a charge of misdemeanor before 
Alderman Thomas Jones of the South 
Side, his arrest having been brought 
about for his refusal chiefly to answer 
certain questions before Referee in 


Bankruptcy Watson B. Adair. 









Jewelry Co., located at 434 Ninth St., 
has been in Florida for the past few 
weeks, the principal object of her going 
being to recuperate from an accident, in 
which her arm and shoulder were 
broken when she fell down a flight 
of stairs. Her condition is greatly im- 
proved it is reported. 

Arthur J. Sundlun, head of the retail 
jewelers, affiliated with the Merchants 
and Manufacturers Association, has been 
appointed one of the committee, for the 
purpose of devoting efforts to bring 
about national representation for the 
District of Columbia. The committee is 
composed of members of the Washington 
Chamber of Commerce, the chairman of 
which is Thomas P. Littlepage. 

The condition of Mr. Shafer, of Harris 
& Shafer, jewelers, continues to improve. 
He was ill many months with inflam- 
matory rheumatism, during which period 
he resorted to numerous treatments and 
applied local remedies, with little avail. 
At last he was fortunate enough to find 
a simple home remedy, which has en- 
abled him to be up and attending to his 
duties at the busy store on F St. 

The Bass Jewelry Co., composed of 
David Bass and Mr. Fischer, formerly 
with Charles E. Tribby, jeweler, has been 
formed within the last few months. This 
company is located at 918 F St. It has 
an up-to-date and a modern stock, and 
appears very hopeful of doing a good 
business after getting thoroughly estab- 
lished. The store is in a good downtown 
section. At the present time, Mr. 
Fischer is on a visit to Florida, where 
he is combining business and pleasure. 
He is expected back very soon. 

A. W. Noble, traveling salesman for 
Krementz & Co., Newark, N. J., was in 
Washington the past week calling on the 
dealers. He stated that he considers the 
trade conditions in the District of Colum- 
bia better than in any of the other big 
cities he visits. This is explained by the 
fact that the United States Government 
has a fixed pay-roll of a large amount, 
and business depression throughout the 
country does not reach Washington on 
that account. Mr. Noble expected to 
visit Pittsburgh before returning to 
Newark. 

After extensive remodeling and re- 
decorating, requiring several months’ 
work, R. Harris & Co., jewelers, have 
opened their new store in the building 
on the northwest corner of 11th and F 
Sts. By this change of location, from 
the old stand at D and Seventh Sts., 
where the firm has been since 1876, the 
company has increased the floor space 
of the establishment four-fold. The first 
four floors are fitted up as show rooms, 
while the fifth floor is used for the gold 
jewelry, the repair department, and plat- 
inum jewelry department. The engrav- 
ing department is on the sixth floor, as 
well as other workrooms. The fraternity 
department, is on the second floor. 
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Sterling 925/1000 Fine Tea Set in the Early American Style—Plain 


Te Early nevican hyle 


S Uiassies Solid d Silver 


HE Tea Set, and other pieces of eaten in the Early Pa Style are designed according to 

the traditions of each particular piece of that period. Each has its customary shape and marked 
characteristics, expressing what our designers believed, after thorough study among leading museums of the 
country, as exemplifying the finest types of early American craftsmanship. 


Quite different is this hollow-ware from the ordinary modern hollow-ware, yet very appropriate for modern 
American dining rooms which so frequently today are being furnished in the spirit of early American days. 
And so it is not surprising that one finds the smart hostess so frequently asking for “Treasure” Solid Silver 
in the “Early American Style.” 


“The Early American Style” comes plain or decorated, in the manner of old-fashioned 
hand engraving, to suit individual tastes. Both styles are based on historic precedent. 
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Editorials 





URING last 
D year THE 

JEWELERS’ 
CIRCULAR has re- 
ceived thousands of inquiries from 
jewelers who wish information on 
all kinds of subjects, not only 
those relating to the technical and 
merchandising’ side of the business 
but matters which involve questions 
of scientific fact. law, social cus- 
tom, tradition and even literature. 
Sometimes these questions indicate a 
keen desire on the part of the jeweler 
for an all-rounded cultural education 
as well as a mastery of the technical 
side of his business, yet, at other 
times, they indicate an ignorance on 
the part of some of our dealers that 
is almost deplorable, as coming from 
a business man. The reasons for 
many of these questions we can under- 
stand, but why others are propounded 
is beyond our comprehension. 


Among the many inquiries that we 
are receiving at present, probably the 
hardest to understand are those that 
have been coming in constantly during 
the past year in regard to the jewelry 
excise tax, and this despite the fact 
that no jewelry excise tax has been in 
existence since Feb. 26, 1926, when the 
present Revenue Law went into effect. 
For some months after the present 
law was in operation, the questions 
did not seem strange, as there were 
points involved in the jewelry tax 
that might be confusing to the jeweler 
who thought that it carried over in 
some way, as on condition sales. But 
as time went on the questions since 
continued to come, and even in the 
past few weeks we have had several 
inquiries on the same subject. Some 
of these clearly indicated that the 
writer was under the impression that 
he still had to pay a tax to the gov- 
ernment and make monthly returns to 
the collector. In fact, one of the let- 
ters received almost seemed to indi- 
cate that the writer had just learned 
for the first time about a jewelry ex- 
cise tax, although the same went into 
operation directly after the United 
States went into the World War. 

The inquiries mentioned, it should 
be stated, come not from jewelers in 
frontier towns or other out-of-the-way 
places, but from dealers in large com- 
munities, and even big cities, who 
should be thoroughly in touch with 
affairs of the trade. Can it be there 
are still large dealers who read 
neither newspapers nor trade papers, 
nor associate with their fellow jewel- 


Questions 
Continue as to 
the Jewelry Tax 


ers in any way? Or are these in- 
quiries due to the ignorance of some 
government officials who may have 
annoyed some of our subscribers be- 
cause they did not know the jewelry 
tax had been repealed? We sincerely 
hope that the inquiries that we are 
receiving are due to the latter and not 
to the ignorance of our own mer- 


chants. 

SKED to name 
A witat he con- 
sidered the 
Undermine most dangerous 
Industry factor that the 
jewelry trade has to contend with, 
today, an old and well informed mem- 
ber of the industry immediately came 
back with “The ‘price hounds’—those 
fellows, whether jobbers or retailers 
who are constantly trying to get mer- 
chandise at a lower price.” A little 
thought given to the general situa- 
tion, we believe, will convince most of 
us that the answer is almost, if not, 

100 per cent correct. 

The constant lowering of price is 
an evil in most industries, but, in the 
jewelry trade, it has effects that might, 
without much exaggeration, be termed 
disastrous; for the lowering of price 
has no such effect on the so-called 
luxury trades as it may have on those 
which produce necessities in that it in 
no way increases consumptian by the 
public at large. If there is any ten- 
dency at all manifest on the part of 
the public to lower prices, it is a 
decreased demand. In most cases, 
however, the public is entirely igno- 
rant of prices charged on the lines the 
jewelers handle. Though the dealer 
may cut them to a point where there 
is little profit for him, none for the 
wholesaler, and a veritable loss for 
the manufacturer, the consumer, in 
most instances, does not even know 
that he has had any benefit thereby. 

For some years past, we have, in all 
lines of industry, been experiencing 
what is known as a “buyers’ market,” 
that is, a condition whereby the buyer 
has been the dominating influence in 
determining the prices under which 
the products were sold and the condi- 
tions of such sales. This is in decided 
contrast to the “sellers’ market” that 
existed some years ago, where the 
manufacturer and distributor de- 
termined the price and the dealer and 
the consumer were only too glad to 
pay it. But in the reversal of con- 
ditions, there is a vital difference, as 
was well pointed out by a leading tech- 





How the 
‘‘Price Hounds’”’ 
Are Helping to 
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Uninterrupted service on 
high-grade jewelry manu- 
facturers’ merchandise 
and materials—for you! 


A ‘‘large order’’ filled un- 
falteringly for many years 
—yetit has been no task, 
so satisfactory have been 
our relations with our 
customers. 


Some want swift mail- 
order service on all 
quantities of jewelers’ 
merchandise,—others an 
infinitesimal part for 
watch or clock repairing; 
still others demand buta 
measure of interest in un- 
derstanding and filling 
their wants. 


All of them Know what it 
means to have square- 
dealing from a leading 
wholesaler—so they do 
business with Cross @ 
Beguelin. 


No matter what your vol- 
ume of business, we can 
serve youinthe same 
satisfactory way we have 
served all the others for 


65 years. 
Al fully-stocked material 
department 


Leading manufacturers’ jewelry 
products 


Swift Service 
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CROSS @ BEGUELIN 


15 Maiden Lane, New York 
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nical journal, recently, which calleq 
attention to the fact that, in a sellery 
market, each successive buyer ig abje 
to pass on the higher cost until it is 
finally paid by the ultimate consumer 
and he only pays it if he wishes to a 
so because the article is worth it t 
him. But when the situation ig re. 
versed, the seller has no such recourse 
in making up his loss, at least, in re. 
spect to the original producer or the 
producer of the raw materials. The 
loss falls on him whether he likes jt 
or not. If this condition persists long 
enough, the producer is obliged to 
suspend operations or eventually may 
be forced into bankruptcy. 

This condition is responsible for 
the so-called “‘profitless prosperity” 
that is found throughout many induys- 
tries of the country today. Business js 
being done, but no profit made. It js 
time for every business man to give 
careful consideration to what this 
means and particularly should it be 
considered by those in the jewelry 
trade. If the “price hounds” (as our 
trade authority describes them) are to 
remain in the saddle, we can look for 
one or two things; continuation of 
business without profit, which eventu- 
ally means the wiping out of the lead- 
ing firms of the industry, or a de- 
terioration of quality all along the 
line. This last condition would change 
the jewelry business from one that 
can and should be conducted by trained 
jewelers, to one that means no more 
than the purveying of merchandise 
through the cheapest and most ir- 
responsible channels and if this de- 
velops, the interest of the public in 
jewelry will grow necessarily less and 
less. 

The “price hounds” (to again use 
the term), particularly those among 
the big buyers of jewelry, are not only 
helping to dig the grave of the indus- 
try, but are making a pit into which 
they themselves must fall. They are 
not business men, in the proper sense 
of the word, for they show a lack of 
financial perspective in attempting to 
grab the dime which is under their eye 
though it incur the loss of the dollar 
in the very near future. While help- 
ing to cut the profit from the producer, 
debase the industry and demoralize its 
standards, they are, at the same time, 
endangering their own source of sup- 
ply and in the end demoralizing their 
own business. The salesman, the dis- 
tributor or the manufacturer, who 
caters to the demands of these “price 
hounds” is almost as stupid and short 
sighted as they. In sacrificing profit 
or debasing quality, he is not meet 
ing the situation, but is only post: 
poning the evil day. 


(Continued on page 99) 
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The business of the Eastfield Watch 
Case Co. was incorporated at Albany, 
N. Y., and was capitalized with 100 
shares of common stock. 

Felix Deman of the Deman Chain 
Mfg. Co. and the D. & B. Import Co., 
1 W. 47th St., returned on the Majestic 
last week after a 10 weeks’ business trip 
on the continent. 

Irving H. Kaufman, formerly in busi- 
ness at 71 Nassau St., is now associated 
with Cooper & Brase, of 22 W. 48th St., 
importers, cutters and setters of pre- 
cious and semi-precious stones. 

The Solderless Watch Case Co. was 
granted a charter of incorporation at 
Albany, N. Y., last week, with authority 
to do business in this city. The capital 
is placed at $20,000. 

The arrival in Europe of Martin 
Klein, importer of diamonds, 87 Nassau 
St. has been reported at his New York 
office. Mr. Klein sailed recently on a 
purchasing trip to the diamond markets. 

Saul Blitz, of Kittay & Blitz, stone 
dealers, 200 Broadway, left for Europe 
March 31, on the Majestic. He will visit 
all the European markets for diamonds 
and colored stones, and will be gone 
about seven weeks. 

David Woronock, of Aisenstein-Woro- 
nock & Sons, Inc., 20 Eldridge St., is 
now in Europe where he is purchasing 
diamonds for his concern. On March 28 
Mr. Woronock was in communication by 
telephone with his office in New York 
at which time he held a conversation 
with Louis Aisenstein. 

B. Mattes, buyer of clocks, silverware, 
cut glass and art goods is now visiting 
the manufacturing centers and while in 
New York is making his headquarters at 
the Hotel Pennsylvania. He will be 
there from April 1 to April 20. Alfred 
J. Krower and Henry Weil are now vis- 











iting the diamond and jewelry centers of 
Europe. 

The Demuth Glass Mfg. Co. of Brook- 
lyn, N. Y., which was located on New- 
town Creek, foot of Lombardy St. for 
about 50 years, has now removed to its 
new and modern plant on Wythe Ave., 
N. 11th and 12th Sts., Brooklyn, N. Y. 
In its new plant the concern will possess 
added facilities to manufacture and 
stock all sizes and varieties of glass 
shades and stands for figures, clocks and 
taxidermists. 

Henry Green, precious stone importer, 
527 Fifth Ave., returned on the Majestic 
recently from a seven weeks trip 
throughout Europe. Paris and London 









held his attention as precious stone cen- 
i where he made extensive purchases. 
enna and Berlin were visited purely 
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on pleasure. Both Mr. and Mrs. Green 
enjoyed the gayety of these two cities 
and it was difficult to decide which of 
the two cities was the more attractive. 

S. Nathan & Co., Inc., 71 Nassau St., 
has received word during the past week 
from M. Y. Nathan, who is now in the 
European markets in the interest of the 
concern. Mr. Nathan informed the New 
York office that he had made some ad- 
vantageous purchases of diamonds and 
reports that he finds conditions in Eu- 
rope very satisfactory. The demand for 
the better quality goods is brisk accord- 
ing to Mr. Nathan, who intends to re- 
main abroad until the early part of May. 

In an order signed by Judge Thacher, 
last Friday, an involuntary petition in 
bankruptcy filed recently against Alex 
Gold, wholesale jeweler, 15 Maiden Lane, 
was dismissed. Mr. Gold has agreed to 
pay creditors 20 cents on the dollar, the 
settlement being 15 cents in cash and 
the balance of five cents in one note, due 
six months from the date of the dis- 
missal of the petition. The bankruptcy 
proceedings were started against Mr. 
Gold on March 14, last and immediately 
thereafter Samuel Rose was appointed 
receiver. 

In the New York Evening Post of 
March 30 in an article by George A. 
Miller on insurance, he mentions Mar- 
cus Goldsmid of the M. T. Ford agency 
of the Equitable at 225 W. 34th St., 
in complimentary terms. Mr. Goldsmid 
was formerly in the jewelry business at 
37 Maiden Lane and liquidated his busi- 
ness on Jan. 1. Regarding Mr. Goldsmid 
the writer says: “The high man for the 
class in point of policies was Marcus 
Goldsmid, who sold 15 policies for $70,- 
500 during March. Mr. Goldsmid is 
known as the grandfather of the class, 
being almost 60 years old.” 

The Jewelers’ Security Alliance sent 
to its members during the past week, 
Bulletin No. 59. It is another one of 
the booklets distributed periodically by 
the organization and this year contains 
the annual address of the president of 
the organization and the report of the 
executive committee, both of which were 
delivered at the 45th annual session held 
Jan. 20. As usual, the bulletin contains 
a résumé of the organization’s work dur- 
ing the year and many helpful sugges- 
tions to the members and the trade at 
large. There is also published in this 
bulletin, photographs of many notorious 
criminals who have operated in the 
jewelry trade but who through the vigil- 
ance and relentless work of Pinkerton 
detectives have been placed _ behind 
prison bars by the Alliance. 
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At a recent meeting of the Gem Club 
of New York, F. Eugene Simson, presi- 
dent of the organization, appointed the 
outing committee with instructions to 
make plans for the annual outing which 
will be held next June or July. The 
committee has already made tentative 
arrangements to hold the outing at Hun- 
tington, L. I., as most of the members 
favor returning to that resort. A 
dinner was held at Whytes, on Fulton 
St., immediately following the meeting 
and was enjoyed by the members with 
practically a 100 per cent attendance. 
On April 13, the Gem Club is holding its 
dinner in the Cavalry Club in Brooklyn, 
and the committee has assured the mem- 
bers that the dinner and the entertain- 
ment which is to follow will be of the 
highest order. As this particular affair 
has always been one of the bright spots 
in the club’s activities, it is expected that 
every member of the organization will be 
present. 

The Jewelers Art Institute, 103 La- 
fayette St., has recently appointed on 
its faculty Robert Morrison and Morti- 
mer J. Golden. Mr. Morrison, who is a 
graduate of Ayr Academy, Ayr, Scot- 
land, served an apprenticeship of seven 
years with W. F. Moryson, in Ayr, from 
whence he went to take charge of the 
clock department of J. R. & W. Laing, 
Glasgow. He served in the Canadian 
Air Force as expert on scientific instru- 
ments. After the war he came to this 
country and became inspector for the 
Ansonia Clock Co., leaving them to take 
over the management of the clock and 
watch repairing department of John 
Wanamaker’s for three years, after 
which he established his own business. 
Mr. Golden served his apprenticeship 
with Moser, a leading jewelry house of 
Moscow, Russia, and worked there for 
six years after his apprenticeship as a 
master watchmaker. When he left Rus- 
sia his first position was with Henry 
Birks & Sons of Montreal, then in New 
York he was with Black, Starr & Frost 
and William Wise & Sons, Brooklyn. He 
later opened his own repair shop. 

A voluntary petition in bankruptcy 
was filed last Friday in the United 
States District Court, this city, by 
Joseph Gottesman, wholesale jeweler, 
137 Hester St. The liabilities are listed 
at $18,403 and constitute wages $300, 
secured claims $16,047, unsecured claims 
$13,050, notes and bills which ought to 
be paid by other parties thereto $2,405, 
and accommodation paper $1,000. The 
assets amount to $10,547, and represent 





(Continued on page 97) 
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CHATH AM | Over One Hundred Years the Jewelers Bank 


pH ih A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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IN THE HEART OF THE JEWELRY 


me | THE STATE BANK 


JEWELERS in steadily increasing 
numbers are finding our location | 376 Grand St. 


most convenient and our serv- | NEW YORK 


ice very satisfactory. 





H. C. RICHARD, President 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 


financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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promissory notes and securities, 





ills, : 
4 stock in trade $1,750; machinery, 
tools, etc., $1,000; debts due on open 






accounts, $7,171; stock, negotiable bonds, 
ete. $200; deposits of money in the 
banks and elsewhere, $9, and property 
claimed to be exempt, $75. The largest 
unsecured creditors include: Joseph Sil- 
herstein, $275; Ida Gottesman, $600; 
Sam Abeloff, $4,400; Alland & Finkle, 
$825; M. Alpern, $606; Apex Mfg. Co., 
$282; Ellman & Blau, $227; L. Fein- 
stein, $628; Happy Jewelry Co., $794; 
Hewitt & Co., $223; Joseph H. Jacobson, 
$207; M. Koenig, $342; Benjamin Kim- 
mel, $280; S. Kandel, $249; M. Lenkow- 
sky, $367; I. Mansovitz, $529; J. Ort- 
man, $346; M. Seidman, $337; L. Stern, 
$361; S. Weissman & Co., $636; Wein- 
strum Watch Co., $1,286; J. Silberstein, 
$300. Last Saturday Judge Thacher 
signed an order appointing Charles 
Shongood, as custodian under a bond 
of $500, while Julius Gold, M. Kushner 
and Bernard McCroby have been de- 
signated as appraisers. 

W. Noble Birks of Henry Birks & 
Sons, Ltd., Montreal, Ont., Canada, is an 
out-of-town visitor in this city. 

Harry Adelberg, formerly a salesman 
for E. Wilner, is now located at 405 
Bridge St., Brooklyn, where he is doing 
repairing and jobbing for the trade. 

L. L. Pandres, buyer for Linz Bros., 
Dallas, Tex., will be in New York about 
April 15 making his headquarters with 
L. & M. Kahn & Co., 6 W. 48th St. 

Harry M. Armsheimer, of Chas. Arm- 
sheimer & Son, 9 Maiden Lane, sailed 
for Miami and Havana with his family 
last Monday. He will be gone three 
weeks. During that time his son Harold 
will make his first trip on the road. 

The regular annual meeting of the 
Jewelers’ Cooperative Bureau will be 
held in the rooms of the Jewelers’ 24 
Karat Club, 15 Maiden Lane, on Wednes- 
day, April 11, at 2.30 p. m., for the 
purpose of electing officers, and transact- 
ing other business. 

Meyer D. Rothschild, president of the 
American Jewelers Protective Associa- 
tion, returned to New York, Monday. 
after a three weeks’ fishing trip in the 
South, looking the picture of health. 
Mr. Rothschild made a short stop in 
Washington on business of the associa- 
tion on his way home. 

Joseph D. Little, manager of the 
Sterling Silver Galleries of the Inter- 
national Silver Co., lectured last Thurs- 
day evening before the Women’s Club at 
Ocean Grove, N. J., on the subject of 
Silver, Ancient and Modern.” Mr. 
Little’s talk was interestingly illustrated 
with lantern slides. 
- most interesting luncheon under 
dutexwa of the Jewelry Crafts Asso- 
iat pon take place at the Wentworth 
sal “ “ and 47th Sts., between Fifth 
19.30 eA Aves.. Tuesday, April 10. at 

OU, this luncheon not only will 
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the members be present but also the 
members of their sales forces to listen 
to a discussion on salesmanship and ad- 
vertising. The speaker will be William 
E. Martin, manager of the Bureau of 
Business Conditions of the Alexander 
Hamilton Institute, who talked at the 
annual meeting last week, and he will 
discuss in particular, the elements of 
jewelry salesmanship and make an 
analysis of the jewelry advertising of 
today with suggestions for its improve- 
ment. 

In the New York Court of Special Ses- 
sions, Monday, Louis Palay, employed 
by a Canal St. jewelry house, pleaded 
guilty to a violation of the New York 
Stamping Law and Judges Carswell, 
Healey and Salamon, who accepted the 
plea, adjourned sentence until April 13. 
As previously told in this journal, Palay 
was charged with selling to Inspector 
Morgan of the Mayor’s Bureau of 
Weights and Measures, a ring stamped 
“14K” which, it is alleged, showed a gold 
content of 11.778 carat. The ring had 
been sold during the holidays and Palay 
was held in $500 bail for trial by Magis- 
trate Simpson in the First District 
Court, in the latter part of January. The 
prosecution is one backed by the Na- 
tional Jewelers Board of Trade in which 
the district attorney is assisted by New- 
man Levy, representing Greenbaum, 
Wolff & Ernst. On behalf of Palay, his 
employers, R. Pearlman & Sons, explain 
that he was not a regular salesman and 
simply helped out in the holidays and 
made the mistake of selling a ring not 
regularly in stock but one that had been 
repaired and taken in exchange, and it 
was not intended to be offered for sale. 











Richard P. Hartdegen, secretary of 
the New Jersey Retail Jewelers’ Asso- 
ciation, is serving on the Essex County 
Grand Jury for the April term. 

Samuel R. Hoston, who has been in 
the employ of Carter, Gough & Co., Park 
and Mulberry Sts., for over 27 years, 


as a porter, messenger and shipping 
clerk, in the New York and Newark 
offices, died suddenly last Saturday 
morning of heart failure. 

Jewelry classes at the Fawcett School 
of Industrial Arts are arranging their 
annual exhibit, which will precede the 
formal closing of the school on June 1. 
The three departments—design, jewelry- 
making and die-cutting—will have an in- 
teresting display. The school will be 
closed all of next week for the Easter 
recess. 

John A. Stoecker, 57 years old, a 
jeweler, having his workshop and resi- 
dence at 481 Norwood St., East Orange, 
N. J.. dropped dead at Norwood St. and 
Norwood Place, East Orange, on March 
24. An autopsy bv First Assistant 
Medical Examiner William M. Brien of 
Orange showed death was caused by 
heart disease. Mr. Stoecker was a 
widower and lived in Orange for more 
than 35 years. A son living in Syra- 
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cuse was notified and the body shipped 
there for burial. 

Asbury Park has again been chosen 
as the place for the annual convention 
of the New Jersey Retail Jewelers’ As- 
sociation and the Berkeley-Carteret will 
be headquarters as was the case last 
year. Preliminary arrangements were 
made at the meeting of jewelers last 
week. The time of the convention has 
not been fixed. Prior to last year the 
association had met annually in June 
at the Coleman House. Last year’s meet- 
ing was early in July so as not to con- 
flict with the busy June season. 








Process Exhibit of Jewelry and Sil- 


verware Manufacturers at Newark 
Museum Closed March 31 


The exhibit of basic processes used in 
the manufacture of jewelry, silverware, 
watches and clocks, which opened the 
early part of February under the aus- 
pices of the National Jewelers Publicity 
Association, at the Newark Museum of 
Art, Science and Industry, closed on 
March 31, after a successful display. 

A conservative estimate by the 
museum officials placed the attendance 
of those especially interested in the ex- 
hibit, at 8440 persons—25 classes of 
students from the schools attended in 
groups. Several adult groups also 
visited the display. 

The Publicity Association plans from 
time to time to carry on this means of 
publicity in reaching directly the public 
through display of the manufacturing 
processes. 








The Platinum Market 


There has been no change in the 
platinum market since the latter part of 
February and from reliable source, it 
was learned yesterday (Wednesday) 
that conditions are fairly strong and 
that prices remain firm. According to 
one refiner the demand in the jewelry 
trade is not great but outside industries 
such as the chemical, and other trades 
are buying platinum in fairly large 


quantities. The official prices quoted on 
Wednesday were as follows: 
Per Ounce 

BON ce Seen sd acinwdacvaen auacdouslewe: $80 
Platinum containing 5 per cent 

RRR aia s al arciah arcs iarae esa aa 93 
Platinum containing 10 per cent 

PINON x a scieie Gio: scaidiavslecoe'w acca ers 107 
MURR EMENO os 5505. tua Sh tha ai wala Sxvlmd veloc ees 325 
PURRTTUEIN 6s cau od dd creer s, wlaca aire esi 56 


While these are the official prices, in 
some instances, the soft has actually 
been sold for $77 an ounce; that contain- 
ing five per cent iridium from $90 to 
$92 an ounce and the platinum hardened 
with 10 per cent iridium at $104. These 
latter prices, of course, are all based on 
cash transactions. Palladium was sold 
for as low as $53 an ounce. 








Smashing in the show window of the 
Diana Jewelry & Furniture Co. store at 
340 N. Salina St., Syracuse, N. Y., less 
than three blocks from police headquar- 
ters, burglars one morning recently stole 
between $200 and $300 worth of jewelry 
and escaped. 
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ParK AVENUE AND 46TH STREET 
SEVENTH AVENUE AND 32ND STREET 


To Be Opened in 1928 


Madison Avenue and 26th Street 


Broadway and 74th Street 


Banking 
In All Its Branches 


Commercial and _ Travelers’ 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 
for Customers. Safe-Deposit 
Vaults. 


CAPITAL, SURPLUS and 
UNDIVIDED PROFITS, $34,000,000 





DIRECTORS 


Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 

John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 
Frank L. Polk 

George M. Moffett 
James Forrestal 
Charles S. McCain 
Thomas I. Parkinson 
Harvey C. Couch 























ARE YOU MOVING? 
If so 
Oi) D8 Me ©) GO) SG ce- B ae) 
WE Move ENTIRE JEWELRY PLANTS 


SALMON P. CHASE, Secretary of the Treasury under LINCOLN 


Permanent Trust Service 


Always on duty 


That National Banks have ® Through our Trust De- 
complete trust powers is partment, we serve in- 
not generally understood. dividuals as trustee, ex- 
The Federal Reserve Act ecutor, administrator, 


. guardian. We serve cor- 
bear smom nadie oes no porations as registrar and 


4 i transfer agent of stocks 
exercise full fiduciary and as trustee for bond 
powers. eS issues. 
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24 DEY STREET NEW YORK 
EST. 1906 
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Large capital resources and a perpetual charter 
make for stability and permanence. 
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of the City of New York 


57 Broadway, Head Office 


ICICI 
ICC 


le | ee | ee ae ee | oe | 
ICICICICICICIC I 





coc 


P| ae ee me | -| 
Fr SeOoomoooomcsr 





, Two Convenient Branches: 
75 Maiden Lane _ Madison Ave., at 41st St. 
Capital and Surplus and Undivided Profits $107,000,000 
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Schedules in bankruptcy of the La 
Vyne Jewel Mart in this city have been 
filed in federal court. They show lia- 
pilities of $20,483 and assets of $17,343. 

The Keystone Watch Case Co. an- 
nounces that its board of directors has 
declared the usual quarterly dividend of 
one and three-fourths per cent on the 
preferred stock which will be paid on 
May 1 to stockholders of record on April 


M Michael Ballen, president of the San- 
som Street Business Men’s Association, 
is back on “The Street” after a severe 
attack of pneumonia which confined him 
to his home in Atlantic City for several 
days. He received many congratulations 
on his recovery. 

Sansom St. has suffered a loss in the 
death of Henry Suydam, for 17 years 
janitor of the building owned by J. B. 
Bechtel & Co., Inc., 729 Sansom St., and 
known to everybody in the jewelry sec- 
tion. He was taken ill suddenly and 
died within a short time. 

David W. Cohen, a member of the re- 
tail jewelry firm of B. Cohen & Sons, 
with stores at 109 S. 11th St., here and 
in Chester, Pa., announces his engage- 
ment to Miss Helen West of Wynnefield, 
Pa. Mr. Cohen is receiving the con- 
gratulations of many friends on his 
lapse from bacherlorhood. 

Abraham Kolodnor, one of the best 
known diamond setters in the jewelry 
trade here, who has been located at 810 
Chestnut St., for several years, has 
moved into offices in the Deutsch build- 
ing, 726 Sansom St., now owned by 
Harry Gordon, where he has a well 
lighted and equipped establishment. 

Firmin T. Foy, for many years a re- 
tail jeweler and watchmaker in the Jen- 
kintown section of Philadelphia, is dead. 
He was one of the veteran retailers here 
and had a wide acquaintance in the 
trade. In recent years he had been also 
in the real estate business and was a 
justice of the peace in his district. 

Sansom St. has lost the presence of 
Miss Jennie Carson, who for 12 years 
has maintained a pear] stringing estab- 
lishment, more recently in the Bechtel 
building, and had a wide acquaintance in 
Philadelphia’s “Maiden Lane.” Miss 
Carson announces she has moved to 3523 
N. 17th St., where she will carry on the 
business, serving her trade by messen- 
ger. 

The estate of the late Charles H. 
Dean, veteran jeweler, at 119 S. Eighth 
St., announces that the store, which has 
been closed for several weeks since his 
death, will be reopened soon and will be 
conducted on the same policies he pur- 
sued during his long career in the 
Jewelry business. It is understood his 
brothers, one of whom was associated 
with him for many years, will conduct 
the store. 

In last week’s issue, mention was made 
of the opening of a new jewelry store 
between 10th and 11th block on Chest- 
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nut St., under the name of Barr’s, in 
which it was stated that the concern was 
connected with the interests of Castel- 
berg’s firm of Baltimore. The concern 
referred to is a subsidiary of the firm of 
Castelberg’s, Inc., 208 Granby St., Nor- 
folk, Va. The number of the Phila- 
delphia store is 1018 Chestnut St. It is 
expected that the opening will be held 
about April 20 or 25. 

Several jewelry firms on Market St. 
are active in the campaign of the Market 
Street Business Men’s Association for a 
cleaning up of that thoroughfare. The 
merchants have made many and bitter 
complaints to the city authorities of con- 
ditions under which their stores are filled 
with dust from the unswept street and 
other unsanitary conditions. The jewel- 
ers also are attempting to get action by 
the police against the “auction” stores 
which infest certain sections of the 
street but thus far their attempts to 
have the ordinance regulating these 
places enforced have not been very suc- 
cessful. 

A slight quickening of the jewelry 
trade here is reported both in wholesale 
and retail lines, the latter being due, 
jewelers say, to the approach of the 
graduation and wedding seasons. While 
the volume of this trade is not yet very 
large, retailers are encouraged by its 
appearance at this time and believe it 
indicates a prosperous spring season. 
Jobbing houses here report encouraging 
work by their salesmen on the road, ex- 
cept in the extreme western part of the 
state, where the soft coal strike and 
slackness in industrial lines has caused 
business stagnation. In the anthracite 
region prospects of full time work at 
the mines for several weeks is encourag- 
ing jewelry and other merchants in that 
section. In general jobbers report col- 
lections as slow and trade conditions no 
worse than are to be expected at this 
season. 








Atlanta 





H. S. Banta, retail jeweler of New- 
nan, Ga., was a visitor in Atlanta dur- 
ing the week. 

Friends of J. T. Coleman, veteran 
watchmaker with J. F. Creel, in the 
Peachtree Arcade building, will regret 
to learn that he has been seriously ill 
and confined to his home for several 
days. 

J. F. Creel and his wife have just re- 
turned from an enjoyable trip to Flor- 
ida. They motored to Miami, Fla., 
where they spent several days with their 
son, Dewey Creel, and then toured the 
East Coast before returning to Atlanta. 
They spent two weeks on the trip. 

A check of visitors at the new Maier 
& Berkele store at 111 Peachtree St., on 
the opening day, March 22, showed that 
approximately 10,000 people came into 
the store. This is believed to set a rec- 
ord for opening day crowds. The store 


remained open until eight o’clock in the 
evening to accommodate those wishing 
to see it and congratulate Mr. Maier 
and his associates in business. 
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Friends of W. Frazier Moore, Ala- 
bama St. jeweler, are sympathizing 
with him in the loss of his father, Wil- 
liam F. Moore, who died on Sunday, 
March 25. Mr. Moore, who was at one 
time a leading merchant, took up watch- 
making as a hobby, and though he re- 
tired some years ago from active busi- 
ness, still helped his son, W. Frazier 
Moore, with his clock repairing. He 
was a member of the Knights of Pythias 
and St. John’s Methodist Church, from 
which the funeral was held. Interment 
was in a local cemetery. 








EDITORIALS 


(Continued from page 94) 








Some of the most astute heads of 
the biggest concerns in business in the 
United States recognize this condi- 
tion, and are willing to pay proper 
prices for the articles they distribute, 
provided their competitors are paying 
the same. They know that only in 
this way can their industries con- 
tinue and they themselves continue to 
prosper. It is time that the big dis- 
tributors in the jewelry trade show 
the same intelligence and realize that 
in giving consideration to the short 
sighted policy of the “price hounds,” 
big and little, they are blocking the 
prosperity of their industry, their 
associates and eventually of their own 
business. 





Seek Souvenirs 
of Early 
Maiden Lane 


T the annual 
A meeting of the 
Maiden Lane 
Historical Society . 
held in New York last week, attention 
was again called to the fact that the 
Society is collecting historical me- 
mentos, souvenirs and other matter 
relating to the early history of the 
jewelry trade in New York which, it 
is hoped, will eventually form a part 
of the exhibition of the new museum 
depicting the life of the metropolis, 
soon to be opened. At the meeting 
the suggestion was made that jewelers 
who had in their possession documents 
or articles of a historic nature relating 
to the early New York jewelry trade 
might be willing to part with them to 
have them a part of this permanent 
exhibit, and the trade press was asked 
to call this to the attention of the 
members of the industry in general. 
If any subscribers to THE JEWELERS’ 
CIRCULAR are possessed of articles 
which they think would be appropriate 
as part of the exhibit in question and 
would care to turn them over to the 
Society, either as a loan or a gift, they 
are requested to communicate at once 
with the secretary, Joseph D. Little, 
15 Maiden Lane, New York. 
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Sol Lac win Wolfgang 
have returned from several weeks passed 
in Cuba and Florida. 

W. W. Bridges, Marine City, was a 
caller on the wholesale jewelers in De- 
troit last week. 

Harry Pogue, retail jeweler at Van 
Dyke and Harper Aves., has returned 
from a motor trip to Indianapolis. 

Edward Dyer, Caro, was in Detroit 
last week calling on the wholesalers and 
buying new merchandise for his spring 
trade. 

William Devlin, retail jeweler at 1232 
Washington Boulevard, is expected home 
this week from an extended vacation 
passed in California. 

Albert Kanberg, of the E. H. Pudrith 
Co., wholesale jeweler, passed the week- 
end with relatives and friends in Chi- 
cago. 

L. A. Gautherat, president of the E. H. 
Pudrith Co., passed a few days last week 
at Lansing and other places out in the 
Lower Michigan Peninsula. 

Benjamin Winsen, of the Jose Winsen 
Co., manufacturing jeweler, has returned 
from New York, where he was called by 
the recent death of his mother. 

The retail jewelry store of Wright, 
Kay & Co. was closed at noon on Thurs- 
day, March 22, on account of the death 
of Mrs. Henry M. Wright, whose funeral 
took place in the afternoon of that day. 

The Lasky Jewelry Co., 6472 Chane 
St., Detroit, has recently become a Michi- 
gan corporation. Its capital stock is 
$15,000. It will manufacture as well as 
deal in jewelry, watches and silverware. 

The Albert Schaub Co. is now fully 
settled in its new retail establishment 
in the Capitol Theater building on Broad- 
way, in the downtown shopping district. 
The stock and fixtures are new, making 
one of the finest retail jewelry stores in 
Detroit. 

George Blashill & Son, formerly in the 
retail jewelry business at Marlette, 
Mich., have recently acquired the store 
formerly occupied by Harris & McDer- 
mott in Royal Oak, a suburb of Detroit, 
and have opened with a new line of 
jewelry. 

Practically every retail and wholesale 
jewelry establishment in Detroit and 
suburbs will be closed on Good Friday 
from 12 noon until 3 o’clock. This is a 
custom that has prevailed for a number 
of years, and the cessation of business 
during these hours probably will be more 
general than usual this year. 

Harry Dorweld, of the Luths, Dor- 
wald, Haller Co., wholesale jeweler in 
the Liggett building, is now able to pass 
a few hours at his office again, but his 
leg, which was fractured some time ago, 
is still in a cast and undergoing treat- 
ment. He is gradually improving, and 
physicians expect within a short time 
his trouble will have been overcome. 

The Conhein Jewelry Co. held a formal 
opening at its new store, 36 Gratiot Ave., 
on Friday, March 30. For a number of 
years the organization had operated at 
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226 State St. The new establishment is 
now several times larger than the old 
one, and, furthermore, is equipped with 
every modern convenience. The decora- 
tions are in Tiffany finish and everything 
else corresponds. The basement is de- 
voted to silverware, clocks, etc. Also in 
this place had been opened an elaborate 
optical department, under the manage- 
ment of J. P. Rombad, formerly con- 
nected with a similar establishment op- 
erated by the Peoples Outfitting Co. 








Glenn Roberts, Springfield, Ohio, was 
one of the jewelry visitors in this city 
last week. 

A delegation made up of 20 retail 
jewelers visited the Deaconess Hospital 
at Clifton Ave. and Straight St., Thurs- 
day, to call upon George J. Gruen, who 
underwent an operation for appendicitis 
last week. The delegation was made up 
of retailers, who paid their respects to 
the watch manufacturer. Mr. Gruen has 
made such rapid recovery from the op- 
eration that he expects to return to his 
home Sunday or Monday. He received 
a large number of telegrams and letters 
from members of the National Associa- 
tion of Credit Men, of which he is presi- 
dent. 

The three prisoners who were returned 
to Cincinnati from Atlanta, Ga., under 
indictments charging them with swin- 
dling diamond dealers and pawnbrokers, 
refused to discuss the charges with De- 
tective Chief Emmet Kirgan, Wednes- 
day, last week. The trio includes Wil- 
liam Merchant, 24, and his wife Ruby, 
23, of Louisville, Ky., and Dan E. Allen, 
30, Cleveland, Ohio. Allen admitted that 
he was a paroled prisoner from the 
Mansfield Reformatory, and while Mer- 
chant is known to Cincinnati detectives, 
he was never convicted of an offense. 
The trio is charged with selling “fake” 
diamonds. 

Arno Dorst, president of the Dorst Co., 
returned to Cincinnati last week after 
making a tour of three weeks through 
Texas and Oklahoma. It is the first time 
he ever traveled through that section to 
call on customers of the manufacturing 
firm of which he is the head. Mr. Dorst 
said he found the jewelry business to be 
fair, as retail dealers enjoyed very good 
sales during the month of January, but 
this demand seemed to let down a trifle 
during February. He will take an active 
part in the affairs of the intended Gift 
Show that has been proposed for Cin- 
cinnati during the Fall Fashion Pageant 
in this city toward the end of the sum- 
mer. 

Jacob Litwin of Litwin & Sons 
got out of bed for the first time in three 
days, last week. He suffered a painful 
injury March 25 while playing with the 
Gohi team against the Cincinnati Kickers 
in the championship series of the Soccer 
football league. Litwin was preparing 
to kick the ball and had his foot under 
the globule when an opponent also kicked 
at the same time. Litwin’s foot was 
jammed down and it turned the ankle so 
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severely that it almost resulted jn P 
sprain. He was in bed from Sunday eye. 
ning until Wednesday. The teams 
fought a two to two tie and failed to yp. 
tie the count in an extra half hour of 
play. The manufacturing — jewele 
played out the contest although suffer. 
ing keen pain during the last fifteen min. 
utes of the game. 

A reorganization has been effected by 
the wholesale jewelry firm of Fox 
Son in the Schmidt building. The new 
corporation, under the name of Fox & 
Son, Inc., applied for and was granted 
a charter to take over the business of 
the former company. There will not be 
any changes in the officers of the con. 
cern, and it will continue in its present 
office on the fourth floor of the build. 
ing at the southwest corner of Fifth and 
Main Sts. The new corporation has capi- 
tal consisting of 300 shares of no par 
value stock and $60,000 in preferred 
stock. The incorporators are Edgar J, 
George S. and Lillian H. Fox. Creditors 
of the concern have taken 50 per cent 
of their claims in notes, running to 
December, 1929, and 50 per cent of the 
preferred stock. The reorganization js 
in charge of a committee consisting of 
Samuel Baruch of Bayer, Pretzfelder & 
Mills; Cyrus Price of Shiman Bros. & 
Co.; M. J. Schless, of Schless, Harwood 
Co.; Joseph Refkin, of Refkin & Hart, 
and Max Levy. 








Bros., material house, has resigned his 
position. 

Among out-of-town jewelers who were 
in Cleveland last week were: I. Shiff, 
Lorain; A. Taxter, Sandusky; E. R. 
Kempton, Oberlin; Sam Brainard, Madi- 
ner, and L. W. Wycoff, Chagrin Falls. 

William G. Van Horn, vice-president 
of the Cowell & Hubbard Co., has re- 
turned from a month’s stay at St. Peters- 
burg, Fla. L. Bender of the same com- 
pany is also back from a Florida trip. 

A new trade shop has been opened in 
the Union building, at Euclid Ave. on 
E. 19th St., by Scatterday & Gilbert, 
both of whom have had long experience 
in the trade. They are both formally 
connected with the Sigler Bros. Co. 

The H. W. Burdict Co., cooperating 
with the Herschede Hall Clock Co. of 
Cincinnati, displayed during the week of 
March 26 a representative line of mantel 
chimes and hall clocks which created 
considerable interest in Cleveland and 
vicinity. A number of retail jewelers 
availed themselves of the opportunity 
and brought their prospective custom- 
ers in to view the display. As a result 
a number of sales were made and pros 
pects lined up for the future. The m- 
terest shown was so keen that it has 
been decided to bring the display back 
again during the fall. It was proved 
conclusively to a great many jewelers 
that sales for this class of merchandise 
can be put across if planned in the right 
manner. 
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Chicago Notes 





Otto Lieberman and Charles Ellbogen 
of the Stein & Ellbogen Co., left recent- 
ly for their respective territories and 
will be away for several weeks. 

Scott W. Hartzell, watch repairer, has 
moved into more spacious quarters in 
Room 1104, Heyworth building. For 
many years Mr. Hartzell, was located 
on the 13th floor of this building. 

Cc. F. Billings, traveler for L. H. 
Schafer & Co., spent a few days of the 
past week in Chicago replenishing his 
stock before leaving on another trip 
through his northwest territory. 

Edward Moore of the R. F. Simmons 
Co., is spending about 10 days at the 
home office and factory at Attleboro. 
Mr. Moore is getting his new line of 
samples and will leave for his territory 
as soon as he returns to Chicago. 

Max Cohn, manufacturers’ represen- 
tative, with offices on the 16th floor of 
the Heyworth building, is spending 10 
days at Providence, visiting at the fac- 
tories he represents and getting his new 
fall line in shape. 

Samuel LePunsky, assistant manager 
of the First State Pawners, is spending 
several weeks at Atlantic City, recup- 
erating from a nervous breakdown. He 
is accompanied on this trip by Mrs. 
LePunsky. 

William Penfold, manager of the Chi- 
cago office of the F. H. Sadler Co., left 
last week on a business trip to Cincin- 
nati, St. Louis and other points in the 
Middle West. Mr. Penfold will be away 
for two weeks and will visit the whole- 
sale trade. 

William Shapiro, western coast repre- 
sentative for the Manheimer Watch Co., 
completed an extended trip last week 
and is now spending a few weeks in 
Chicago. Milton Felsenthal, also of this 
firm, left this week on a short business 
trip through the East. 

Charles A. Hubbard, auctioneer, an- 
nounced last week that he is now oper- 
ating his business under the name of the 
Charles A. Hubbard Co., with offices in 
suite 511, 10S. Wabash Ave. Increasing 
business necessitated more adequate 
quarters. 

B. C. Allen, of Benj. Allen & Co., left 
last week accompanied by his wife and 
daughter for New York. Mr. Allen will 
see his wife and daughter off for a Euro- 
pean trip. Mr. Allen will look after 





business while in New York and will re- 
turn home some time next week. 

Howard Seebeck, Chicago representa- 
tive for the Armbrust Chain Co., and 
Barnett Daniel & Co., removed his offices 
last week from Room 1104 to Room 1108, 
Heyworth building. George Dahlman, 
who represents the Reliance Mfg. Co., in 
this territory also moved last week to 
Room 1108. 

A. C. Spitzer, Chicago manager for 
the Liberty Watch Case Co., New York, 
is now permanently located in Room 
1502A, Heyworth building. For several 
years and up to last year Mr. Spitzer, 
maintained his Chicago office at this 
same address. He gave it up on account 
of considerable traveling. 

Sympathy was expressed last week by 
friends of Harry C. Paul, 31 N. State 
St., on account of the death of his 
brother, William Calvin Paul. Deceased 
is the husband of Grace Paul and father 
of Phillip and Stephen Paul. Funeral 
services were held on Monday, at 2.30 
p. m., at the Rosehill Cemetery Chapel. 

J. J. Bleich, retail jeweler at 4309 
Lake Park Ave., was the victim of a 
sneak thief last week. The man entered 
his store and posed as a customer, ask- 
ing to see a railroad watch. Mr. Bleich 
showed him several watches, and when 
he turned his back for just a second the 
man grabbed two watches and fled. 

Miss Rose Brooks, who strings beads 
and repairs beaded bags for the trade, 
moved last Monday into Suite 1104, Hey- 
worth building, where she has consider- 
able more space. For the past year 
Miss Brooks has been on the 15th floor 
of the Heyworth building, but during 
the year found she had to have more 
space. 

Harry Miller, Chicago representative 
for Potter & Buffinton Co., and Frank D. 
Newburger, representative for the Leach 
& Miller Co., and Kaspe & Esch, are 
now located in larger and finer quarters 
in Suite 1104, Heyworth building. For 
many years both of these men were 
located on the seventh floor of this build- 
ing. 

Three boy thieves who kicked through 
a glass door to take jewelry amounting 
to approximately $1,000 from the retail 
jewelry store of Fred Huwald, 3139 
Armitage Ave., last Friday, were ar- 
rested by detectives while dividing the 
loot. They gave their names as George 
O’Neill, 19, 3017 Lyndale Ave.; Joseph 
Nemeth, 16, 1637 Humbold Blvd., and 





Raymond Carroll, 16, of 1920 N. Oakley 
Ave. 

Julius I. Rudolph & Co., wholesale 
jeweler and watch repairer to the trade, 
is now located in new and enlarged 
quarters in suite 1108 Heyworth build- 
ing. For the past four years this con- 
cern has been located in suite 1104 of 
this building, but this space has been 
inadequate for some time. Mr. Rudolph, 
owner of the business, has been in busi- 
ness for himself for the past eight 
years, and during all these years worked 
hard to bring the business to what it is 
today. 

Arthur Strauss announced last week 
that he has withdrawn from the whole- 
sale firm of Arthur-Strauss & Co., and 
the firm of Klein & Co., instalment 
jewelers. Mr. Strauss has taken over 
the 6319 S. Halsted St., store of Klein 
& Co., and is now operating it under 
the name of Strauss & Co. Mr. Strauss 
has been associated in the jewelry busi- 
ness in Chicago for a great many years 
and during that time has made many 
friends, all of whom extend their best 
wishes for his success. 

Funeral services for Carl M. Vogt- 
man, retail jeweler, at Aurora, were held 
on Monday of last week at his late home, 
and interment was at Spring Lake ceme- 
tery, Aurora. Mr. Vogtman, who was 
about 46 years of age at the time of his 
death, was ill for about a week with 
acute Brights disease, and passed away 
at the St. Charles Hospital. He was in 
the retail jewelry business for about 20 
years and during that time made a 
great many friends in the industry. He 
is survived by his widow and one son, 
Ralph. The business will be continued 
by Mrs. Vogtman. Deceased was an ac- 
tive member of the Masons, Elks, Odd 
Fellows and Moose. 

On Thursday of last week Charles J. 
O’Hara, 23 years old, entered the retail 
jewelry store of Louis Neger, 2609 W. 
North Ave., and asked to be shown a 
wedding ring and a watch. Mrs. Neger 
was in the store alone and when she re- 
fused to turn over the merchandise to 
O’Hara, he hit her across the head with 
a lead pipe. When she fell he grabbed 
the trays and fled. As soon as he left 
the store he remembered leaving a bill 
fold on the counter that contained his 
name and address. He then phoned to 
his mother and told her that he had just 





(Continued on page 102) 
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robbed a store and slugged the woman 
proprietor. Mrs. O’Hara ordered him 
back to the store and said she would 
meet him at once. Before going to the 
store she telephoned the police and by 
the time she got there the police were 
on the scene. This was O’Hara’s first 
offense and he said his reason for doing 
the job was that he was to be married 
and needed some money. 

Creditors of Abe Wolf, Inc., will hold 
their first meeting on Thursday, April 
12, before Referee in Bankruptcy Par- 
kins. 

Charles A. Hubbard, auctioneer, re- 
turned recently from Allegan, Mich., 
where he conducted an auction sale for 
Cook & May. This was a reduction sale, 
and a successful one. 

Fred Whitney, of the Hadley Co., re- 
turned last week from Cincinnati and 
the middle west where he spent several 
weeks. Mr. Whitney reports business as 
good in that section. 

The first dividend of 20 per cent has 
been sent to creditors of L. Mindell & 
Co., through the offices of Rosenberg, 
Braude & Zimmerman. This business 
recently was liquidated. 

Sidney Y. Ball, president of Norris, 
Alister-Ball-Bridges Co., accompanied by 
Mrs. Ball, returned to Chicago recently, 
from California, where he spent six 
weeks combining business with pleasure. 

In the matter of the Wm. E. Darress 
Co., bankrupt manufacturers, the first 
meeting of creditors will be held next 
Thursday, April 12, before Referee Gar- 
field Charles. 

Sylvestor Mayers, of Mayers, Oster- 
wald & Muhlfeld, New York, spent sev- 
eral days of the past week in Chicago, 
visiting with Chicago representative 
Benj. J. Engelhard, and calling on the 
trade. 

A. S. Shaddow, retail jeweler at 
Fresno, Cal., stopped off in Chicago last 
week for a couple of days to look over 
the markets. Mr. Shaddow just com- 
pleted a visit to the East where he spent 
several weeks on business and pleasure. 

“Col.” John W. Sherwood of the Sol- 
idarity Watch Case Co., New York, 
called on the wholesale trade in Chicago 
during the past week. “Col.” Sherwood 
arrived in Chicago from Boston and left 
here for cities in the Northwest. 

George Flemming, Chicago’ manager 
for the J. J. Sommer Co., has moved his 
office a few doors east on the 11th floor 
of the Heyworth building. In making 
the change Mr. Flemming gets more 
space, as well as a better location. 

William E. Clow, of W. E. Clow & Co., 
and Alex Dahir, of J. Spector & Co., re- 
turned this week from a motor trip to 
Hot Springs, where they spent a month. 
Mr. Clow went away to recuperate and 
rest after a short illness and both spent 
considerable time on the golf links. 

Robert Shuttles and Mr. English, of 
Shuttles Bros. & Lewis, Inc., Dallas, 
Tex., spent a few days in Chicago during 
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the past week looking over lines and 
calling on many of their friends. Messrs. 
Shuttles and English left here for New 
York and other eastern shopping points. 

Announcement was made recently that 
S. D. Telser has succeeded the business 
of the Hankan Jewelry Co., at 2205 W. 
22nd St., this city. The partnership in 
this company was dissolved and Mr. 
Telser has taken over the entire inter- 
ests. 

Richard D. Fleek, eastern representa- 
tive for the Juergens & Andersen Co., 
has just completed a business trip 
through his territory, and after spending 
a day in Chicago left for his home in 
Denver, Colo., where he will spend the 
Easter holidays with his family. 

Clarence Roehr, vice-president and 
treasurer of the Bassett Jewelry Co., 
left Chicago on Monday of this week for 
the home office at Providence. Mr. 
Roehr spent about 10 days in Chicago 
visiting with his son Eldridge Roehr, 
manager of the local office and calling 
on his many friends in the trade. 

Orville Fuller, manager of the E. & J. 
Swigart Co., of Cincinnati, Ohio, spent 
several days of the past week in Chi- 
cago on business. While here Mr. Fuller, 
who is a dog fancier, attended the Dog 
Show. He left here in time to spend 
the week-end at his camp, at Rising 
Sun, Ind. 

H. W. White, representing the Norris, 
Alister-Ball-Bridges Co., returned last 
week from a business trip through the 
Northwest. He spent a few hours at the 
home office and left for his home in In- 
dianapolis to spend the week-end. From 
there he will call on the retailers through 
Indiana. 

Wahrer Bros., Inc., installment jewel- 
ers, are now located on the fourth floor 
of the new Pittsfield building. For the 
past five years this concern was located 
on the seventh floor of the Capitol build- 
ing. This new location is situated in 
front of the elevators where it can be 
seen at once. The display room and 
offices are equipped in beautiful walnut 
fixtures, with a gray carpet floor cover- 
ing. All new crystal lighting fixtures 
have also been installed. Wahrer Bros., 
Inc., will celebrate the grand opening of 
this beautiful office on Monday of next 
week. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending March 30, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 


PME Clik k swabs estes eas $1,037,767.33 
Gold bars paid depositors...... 52,039.08 
ION 36 Sib 'E os eae wteiee- 8 ohne $1,089,806.41 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
aes $609,752.03 
- PMc cr wate WOR a SES ete S 82,849.04 

% 28 pia ae ahs Wie be we ole ie wo 102.232.1131 

= ES eae 62,567.67 
30 180,366.48 








William H. Hendrickson, Granby, Mo., 
has moved to Oklahoma. 
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TRADE CONDITIONS 
Current trade with the local retail] jewelry 


stores is reported fair with the outlook f 
the new Spring season considered promis; “4 
The advent of more seasonable weather 
expected to influence buying to some exten: 
and the early proximity of Easter and the 
passing of Lent are expected to contrib 7 
to assisting the trade to feel the usual a 
sonal improvement in the demand for arti. 
cles in the line. Downtown stores have bec 
getting their share of business and are an 
beginning to use advertising space in the 
local newspapers in larger amounts and more 
frequent insertions to announce the aon 
offerings for the new season. ae 





Fred Courvoisier, retail jeweler of 
Mascoutah, IIl., was in town last week 
and visited the jobbing trade. 

J. H. Seitz, leading jeweler of High- 
land, Ill., was in the local market dur. 
ing the past week for a short visit, being 
accompanied by his wife. 

Oliver Selle, dealer in the Arcade 
building, as well as president of the re. 
cently formed association in the trade, 
returned last week from a week’s busi- 
ness trip on the road. 

P. A. Carson, representing Church & 
Co., manufacturers of rings for the 
jewelry trade, was here last week to 
visit the various concerns in_ both 
branches of the trade. 

A. C. Grimes, of the diamond depart- 
ment of the Hess & Culbertson Jewelry 
Co., at Ninth and Olive Sts., is able to 
be back to business again after having 
been laid up for several weeks by illness 
which confined him to his home. 

Geo. G. Gambrill, president of the 
Eisenstadt Mfg. Co., wholesalers, made 
a trip to Springfield, Ill., one day last 
week to attend the funeral of Mr. Stout, 
father of H. E. Stout, well-known retail 
jeweler. He was accompanied by A. P. 
Wolff, of the firm, both friends of the 
family of the departed. 

Some miscreant hurled a_ missile 
through the plate glass window of the 
retail jewelry store of George Poertner, 
at 3941 W. Florisant Ave., one night last 
week, and aside from the damage to the 
window, the proprietor reported the loss 
of stock on display in the window valued 
at $175. No clue was found as to the 
identity of the thief by the police au- 
thorities. 

Emil Wachter, of the Zerweck Jewelry 
& Optical Co., of East St. Louis, to- 
gether with J. L. Freund, Chas. Aron- 
berg, and Geo. L. Weber, all local retail 
jewelers, have returned from Chicago, 
where they went to attend the annual 
convention of the National Association 
of Credit Jewelers. They reported an 
interesting meeting and some lively dis- 
cussions of business problems. 

Members of the retail jewelry trade 
who are reported as recent visitors to the 
local wholesale jewelry district include 
the following: J. Ralph Tobin, Spring- 
field, Ill.; Walter Flora, of the Frank 
Curtis Co., Decatur, IIl.; Fred Goldman, 
Kansas City; C. E. Owen, Herrin, I; 
Roy Goulding, Alton, Ill.; P. A. Carson, 
Newark, N. J.; Louis Brandenburger 
Alton, Ill.; Mr. Garrison, of the Jno. 
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Foster Jewelry Co., Monroe, La.; J. P. 

Gardner and wife, Sparta, Ill.; O. J. 

Kuhl, Blackwell, Okla.; John Droke, 

Corinth, Miss.; J. H. Seitz, Highland, I. 

Salesmen for the local wholesale con- 
cerns are winding up their trips on the 
road and most of them are expected to 
have completed the season shortly after 
next week. The season as a whole is 
reported satisfactory, and most of the 
travelers will be in for the next three 
months, some of the time at their homes, 
before inaugurating the next season 
about July 1. 

Hugh L. Wood, who has been connect- 
ed with the store of the Hess & Culbert- 
son Jewelry Co., dealers, for several 
years past, has resigned to make a con- 
nection in another line of business. He 
was in charge of the advertising of the 
Hess & Culbertson store and looked after 
all the details of its publicity. For some 
time past he has been devoting some 
time to giving talks before local schools 
and business organizations on precious 
stones, illustrating his lectures with a 
display of replicas of famous diamonds 
in a collection made abroad and import- 
ed here by the Eisenstadt Mfg. Co. 

The proposed meeting of the members 
of the trade for a spring season dinner 
has been delayed owing to the recent 
absence of President Oliver Selle from 
the city. In addition, the near arrival 
of Easter is expected now to delay the 
function for a few weeks until after the 
new season is fairly opened. It had been 
planned to have the meeting in March, 
but it was found not practical, and since 
the meeting will be held later, it will 
probably be used as an opportunity to 
talk up some enthusiasm and _ interest 
in the coming meeting of the Missouri 
State Association. This organization is 
expected to have its annual convention 
at Jefferson City, the State capital, about 
the middle of next month, and an effort 
will be made at the meeting to enlist 
the support of as many members of the 
trade as possible to attend this conven- 
tion from here. 

Herman Mauch, director, and Frank 
Nickl, president of the Missouri Retail 
Jewelers’ Association, made a one-day 
trip to Jefferson City this week to attend 
a called meeting of the officers and di- 
rectors of the State organization. This 
meeting was well attended, and was held 
to arrange the preliminary details of the 
coming annual State convention. The 
dates are set for Monday and Tuesday, 
May 14-15. The holding of the meeting 
this year at the State capital is expect- 
ed to attract many out-State dealers, as 
it affords an opportunity for them to see 
their capital and the many excellent 
roads in the State now will doubtless 
result in many coming in their own ma- 
chines, especially from a radius of 100 
miles of the State capital. Circulars 

will soon be issued to the entire mem- 
bership advising them of the dates and 
the outlines of the program. 
_ According to testimony given before 
the referee in bankruptcy by Ben Bar- 
nett, of the Ben Barnett Jewelry Co., 
late of 1002 Olive St., now in the bank- 
ruptcy court, the firm was nourished and 
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sustained for some time before its pass- 
ing by “exchanging bank drafts” with 
a brother-in-law. It was shown that he 
had taken cash as well as diamonds to 
reimburse his relative for some $1,425 
only four days before the concern was 
petitioned into involuntary bankruptcy 
in January. Barnett is president of the 
firm, which was formerly headed by his 
mother, and did a credit jewelry busi- 
ness. Liabilities listed totaled about 
$25,000, and forced sales by the trustee 
resulted in securing about $6,600. Bar- 
nett attributes his failure to the falling 
off in business during last year and to 
the generally prevalent unemployment, 
as it is claimed that the company had 
assets exceeding $30,000 above liabilities 
at the close of 1926. 














TRADE CONDITIONS 


Local retail jewelers report there has been 
a slight improvement in trade during the 
month of March and that taken as a whole 
the month brought in as large a volume of 
business as that of the corresponding month 
of last year. General business conditions 
are steadily improving and merchants feel 
like their summer trade is going to be as 
good, if not better than it was last year. 
Reports from rural communities are to the 
effect that trade is picking up nicely. One 
hears less of the problems of the farmers 
in the rural communities than a year or 
two ago. Wholesale jewelers of Evansville 
say the trade outlook is improving and they 
believe their business will hold up all right 
for the entire year. 





Ben L. Kruckemeyer, of Kruckemeyer 
& Cohn was at Elwood, Ind., during the 
past week, attending the State Optom- 
etrists’ meeting. 

Jack Bitterman, of Bitterman Bros., 
and his wife, have returned from Chi- 
cago, where they visited relatives and 
friends for several days. 

Many retail jewelers in southern In- 
diana towns will go to Huntingburg, 
Ind., on Monday, April 9, to attend the 
50th anniversary of the Masonic lodge of 
that city. 

Jacob L. Thuman, W. Franklin St. 
retail jeweler and a charter member of 
the West Side Nut Club, will assist in 
arranging the annual summer outing of 
the club a little later on in the season. 

Evansville dealers report their trade 
in diamonds since the first of the year 
has been very good. Some of the local 
dealers carry unusually large stocks of 
diamonds. 

Floyd Nester, of Heinzle & Nester, 
and Charles Hebner, of the Hebner 
Jewelry Co., of Boonville, Ind., took a 
leading part in a banquet and get-to- 
gether meeting of the members of the 
Boonville Business Men’s Association on 
Friday evening, March 30. 

Miss Helen Kruckemeyer, daughter of 
Ben L. Kruckemeyer, Main St., this city, 
returned last week from the Western 
College at Oxford, Ohio. Miss Krucke- 
meyer was elected recently a member of 
the honor scholastic society of the col- 


lege. 
Retail jewelers at Mount Vernon, 
Princeton, Vincennes, Jasper, Wash- 
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ington, Rockport, Cannelton, Tell City, 
English and other towns in this city 
report their trade has been holding up 
very well during the past month and 
they have no complaint to make. 

The district Kiwanis meeting of Indi- 
ana “will be held at West Baden, Ind., in 
April and this will attract Kiwanians 
from all parts of the State and in the 
gathering will be many retail jewelers. 
Arthur Bitterman, of Bitterman Bros., 
retail jewelers of Evansville, is a char- 
ter member of the local club. 

Evansville retail jewelers are inter- 
ested in the opening of the Three-Eye 
baseball season in May and many of 
them have decided to give prizes this 
year to the best players on the Evans- 
ville team. Evansville has been a mem- 
ber of this league for a number of years 
and won the pennant three years ago. 

William J. Bretz, well known retail 
jeweler of Jasper, Ind., has been running 
a series of advertisements in the news- 
papers of Dubois county that have been 
bringing in good results. In his ads he 
has been featuring certain brands of 
watches, along with jewelry, art goods, 
glassware and silverware. 

T. C. Bayse, retail jeweler at Rock- 
port, Ind., who has been engaged in 
business for more than 40 years, is 
deeply interested in the fund for the 
purpose of building a Lincoln shrine at 
Lincoln City, Ind., where the Lincolns 
lived formerly and where the mother of 
Abraham Lincoln lies buried in a State 
park. Mr. Bayse took a prominent part 
in the drive in Spencer County and the 
county raised its quota in a short time. 











announces that his 
company has cancelled all the money 
owed to it by the flood sufferers of Cal- 
ifornia. 
In the 
March 23, Kortz Jewelers rolled 2660, 


Lee Jewelry Co., 


American Bowling League, 


against Blayney-Murphy Co.’s_ 2641. 
Schwartz Jewelers defeated Northern 
Nursery, 2515 to 2413. 

O’Keefe Jewelers in their game with 
Edelweiss Cafe, March 28, dropped the 
first frame, winning the next two. Re- 
sult of the bowling match, O’Keefe 2856, 
Edelweiss 2885. O’Keefe continues to 
lead the major league. 

Ted Syman of Syman Bros. Jewelry 
Co., after travel and study in India and 
South America, has designed 13 Yogi 
symbols. These little images have a part 
in the religious exercises of the natives. 
Making a drawing of the originals, he 
had the likenesses made into brass and 
then presented the collection to the his- 
torical society of Wyoming. It requires 
the imagination of a Poe to originate 
such queer looking objects. 








The new store of Henebrey & Son, in 
the American Theater building on Jef- 
ferson St., Roanoke, Va., was formally 
opened for business a short time ago. 
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George R. Watts, Waltham Watch 
Co., visited Milwaukee material houses 
during the past week. 

William Endlich, Kewaskum, has just 
returned to his store following a short 
period of illness. 

Fred J. Theleman has announced that 
he has entered his bowling team in the 
Wisconsin State League. 

H. Wandt, retail jeweler at Wauwa- 
tosa, Wis., suburb of Milwaukee, is plan- 
ning to remodel his store this spring. 

Mr. and Mrs. A. W. Fuchs have just 
returned from a motor trip to Florida. 
Mr. Fuchs is a retail jeweler at 1403 
Green Bay Ave., Milwaukee. 

Earl Karski, manager of the jewelry 
department of the Boston Store here, 
has left Milwaukee to do his spring buy- 
ing in Europe. 

A. H. Petersen is opening a retail 
jewelry store at Waupun, Wis. Mr. 
Petersen formerly did trade work at 
Fond du Lac. 

A. C. Kuesel of Kuesel Bros., has left 
for New York. Mr. Kuesel plans to 
make a tour of the various clock and 
silverware factories in the East. 

Vander Zanden won the prize for the 
best window display in the annual 
spring window display contest held at 
Green Bay, Wis., during the past week. 

The formal opening of the new jewelry 
store of Harry Doolittle at Jefferson, 
Wis., was held Friday, March 23. Mr. 
Doolittle was formerly with O. H. Brick- 
son, Madison. 

William Dummer, 
cently visited local wholesale houses 
while in Milwaukee. He also played 
the accordion over Radio Station WHAD 
in a special musical “stunt.” 

The E. H. Warnke Co. is taking ad- 
vantage of a slight let-up in business to 
make extensive repairs in their shop, ac- 
cording to Gordon Warnke of that con- 
cern. 

H. Raabe, formerly with Reton Bros., 
at Stevens Point and lately with E. J. 
Metzke of Milwaukee, will open a retail 
jewelry store and repair shop at Juneau, 
Wis. 

The Henry J. Oberst jewelry store has 
been incorporated at Milwaukee with a 
capitalization of $10,000. Incorporators 
include R. E. Oberst, W. H. Heideman 
and Henry R. Zabel. 

Among Wisconsin jewelers who at- 
tended the Credit Jewelers convention at 
Chicago are: Mr. and Mrs. H. Wandt, 
Wauwatosa; Mr. Natelson, manager of 
Bernz, Inc., and George W. Chatterton, 
Milwaukee. 

George W. Chatterton of Chatter- 
ton’s retail jewelry store at Milwaukee, 
has just returned from the national 
bowling congress at Kansas City. Mr. 
Chatterton drove 641 miles in one day 
in making the trip to Kansas City. 

The local Association of Commerce is 
showing great interest in a new golf 
wrist watch which has been invented by 
H. B. Lindsay of the C. & O. Railroad 


Se 


Oconomowoc » re- 
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traffic department here. Each golf stroke 
can be registered, also the total. 
Among State retailers who called at 
local wholesale houses during the past 
week are: E. B. Allinger, Deerfield; Mr. 
Doolittle of Severson & Doolittle. 
Stoughton; E. A. Wendt, Horicon; W. 
R. Amidon, Hartford; A. L. Recht, Fond 
du Lac; Howard Bruhy, West Bend; 
William Liliuvich, Racine; L. M. Crane, 
Adams, and Harry Prudames, Delavan. 
Werner G. Senn, expert Swiss watch- 


maker, has opened offices in the new 
Empire building at Milwaukee. Mr. 
Senn was born in Switzerland. After 


completing high school he entered a 
horological college, where he was given 
theoretical and practical work at the 
bench, as well as designing of mechan- 
ical parts and entire watch movements. 
After five years he had completed this 
training and had made by hand 15 
watches, two chronometers and one re- 
peater. Mr. Senn also took a special 
course for timing watches. He came to 
this country several years ago and four 
years ago established himself in busi- 
ness in Milwaukee. For the last three 
years he occupied an office in the Merrill 
building here. 

Retail jewelers and other merchants 
of Oshkosh have finally decided to close 
their stores on Saturday nights and re- 
main open Friday nights instead, follow- 
ing a meeting of all retailers at the As- 
sociation of Commerce offices. Although 
no definite date has been set for the 
inauguration of the plan, it is believed it 
will be put into effect May 1 and be 
given at least a six months’ trial. All 
of the merchants are so enthusiastic that 
a motion has been made that stores close 
every night in the week. However, the 
final attitude of the local men on the 
problem will be governed somewhat by 
the result of the inter-city meeting to 
be held in Oshkosh, at which time the 
question of closing will be discussed with 
jewelers from Fond du Lac, Appleton, 
Neenah, Menasha, and other points in 
the Fox River Valley. It has been 
pointed out that if Oshkosh jewelry 
stores close on Saturday nights and 
stores in other Valley cities do not fol- 
low, a large amount of local trade will 
go to these stores. The plan has been 
found to work out successfully in the 
smaller Wisconsin cities where it has 
been tried. 








Indiana Notes 





Harry Klein of Crawfordsville is hav- 
ing an auction. 

A new jewelry store has been opened 
in Greencastle. H. Bloomquist is the pro- 
prietor. 

Mr. Thurman of the Thurman Jewelry 
Co., Frankfort, is spending a few weeks 
in Fiorida. 








Carter Burdell, who was connected 
with the jewelry firm of William Schwei- 
gert & Co., Augusta, Ga., for a period 
of 20 years, died Tuesday, March 13. He 
was well and favorably known and was 
admired by many friends in jewelry and 
other circles. 
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Morris Goodman of Goodman & Co, js 
en route to the Pacific Coast. 

Carol E. Sipe and sister, Helena, haye 
returned from a month’s visit in [pg 
Angeles. 

E. R. Knight, Jr., representing §, B 


Champlin Co., called on 
dealers last week. 

H. L. Johnson, manufacturer of dig. 
mond mountings and rings, has returned 
from a trip through Ohio. 

Barney Blickman, buyer at Rogers % 
Co., has returned from a two weeks’ 
buying trip to New York. 

J. P. Mullally closed a deal for a $35. 
000 brick apartment building near 12th 
and Broadway, Wednesday, March 29. 

Jack Zeller, manager of the L, § 
Ayres & Co. Jewelry Shop, returned 
Thursday from a business trip to New 
York. 

The Reliable Jewelry Shop has been 
opened at 118 S. Illinois St. L. Levenson 
is manager. W. J. Hunter is in charge 
of the repair department. 

Leo Levy, credit manager of the Crown 
Jewelry Co., will leave this week for 
New York, where he will make a survey 
of credit stores. , 

L. J. Yeager of Rogers & Co. has re- 
turned from a business trip to Chicago, 
While there Mr. Yeager attended the 
Retail Credit Jewelers’ convention. 

Jacob Goodman left March 25 for an 
eastern trip. Among the cities he will 
visit in the interest of Goodman & Co. 
are Cleveland, Baltimore, Washington 
and Pittsburgh. 

M. S. Solomon, buyer at Rite’s Jewel- 
ry Store, will return next week from a 
three weeks’ sojourn in Florida. While 
there he visited his sister, Mrs. H. V. 
Kobin, in Miami. 

Pauls Credit Jewelry, Inc., Indiana 
Harbor, was incorporated March 26, with 
a capital stock of $20,000; objects to 
carry cn business as jewelers, gold and 
silversmiths, dealers in china and curi- 
osities. The directors are Albert A. Mar- 
cus, Harry Schechtel and Pauline Schech- 
tel. - 


Illinois Notes 


H. E. Volkman & Sons are moving into 
their new store at Kankakee. 

Earl Corbet, Springfield, made a re 
cent business trip to Cincinnati, Ohio. 

Will Sutton, Springfield jeweler, was 
a recent business visitor in Jacksonville. 

Will Post of H. Post & Son, Decatur, 
has returned from an extended visit to 
Florida. 

Miss Grace Foster of Frank Curtis 
Co., Decatur, is visiting friends in Chi- 
cago. 

Mr. Flow of the Frank Curtis Co., De 
catur, has returned from a business tt!) 
to St. Louis. 

Carl Mouch, Champaign jeweler, has 
moved into his attractive new quarters. 
Mr. Mouch was among the Champaign 
rooters at the Purdue-Illinois basket ball 
game at Lafayette, Ind. 


Indianapolis 
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p. A. Rowe, vice-president of A. I. 
Hall & Son has returned from a busi- 
ness trip to the Hawaiian Islands. ; 

Ivan L. Smith has returned to Coast 
headquarters of Oneida Community Ltd. 
in the Jewelers’ building here. 

A. L. Ackerman has returned from 
yisits to a number of Valley points and 
found business satisfactory. 

Morris C. Mayer of Mayer & Wein- 
shenk has just returned from a business 
trip to the South. 

Lloyd Haley is covering northern 
California and southern Oregon for J. 
H. Spiro and is sending in some good 
orders. 

William Davidson, who was treated by 
the Mayo Bros. when in the East, has 
now entirely recovered his health and is 
in Los Angeles with Mrs. Davidson. 

Herbert Weinshenk, representative of 
I. Ollendorff Co., Inc., has just returned 
from the Northwest, completing his trip 
through his territory. He says that busi- 
ness conditions seem to be improving. 

Charles E. Fisher is in Seattle visit- 
ing the Northwest for the W. B. Glidden 
Co. representatives of R. Wallace & 
Sons Mfg. Co., and P. A. Hanson is in 
the San Joaquin Valley for the firm. 

Cyrus Price of Shiman Bros. & Co., 
New York, has been visiting his folk in 
San Diego for several weeks and also 
visited in San Francisco for several 
days. Mr. Price is accompanied by his 
wife. 

The rain which brought smiles to the 
faces of all the farmers made most of 
the out-of-town jewelers defer their 
visits to the trade here for a few days. 
Among those who came in were: A. G. 
Prouty, Napa, and William C. Tighe, 
Jr., of “Tighe’s,” Madera. 

Sam Kierski has just returned from 
New York where he and Mrs. Kierski 
spent several weeks. They had a very 
pleasant time and with the exception of 
one snowy day had beautiful weather. 
All Mr. Kierski’s factory visits were 
very satisfactory. 

Few people in the local trade have 
more friends than “Jimmie” McElroy of 
M. Schussler & Co., and they have been 
very sincere in congratulating him on 
the rapid recovery of his small son, fol- 
lowing an operation for an acute attack 
of appendicitis. 

Representatives of Eastern manufac- 

turers calling on the trade here include: 
I. Erhrenreich of D. & I. Jewelry Mfg. 
Co.; Murray Long of S. Linkowsky; 
Paul Samuels, representing Katz & 
Ogush ; Irving Klampart, Shiman Bros.; 
and H. B. Bliss, Allsopp Bros. 
_ Thomas O’Neil, S. J. Hammond & Co., 
's traveling north through the San 
ey Nome calling on customers and 
on ae ess finding general satisfaction 
on € rain which came late in March 
tale n 3rd places, saved the wheat 
joe “ J. Hammond has returned 
Atthe. ee trip to Los Angeles, 
ie . Rude will remain in the 
west for the firm till April 28. 
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A. S. Peterson, Gorham Co., has just 
returned from a tour of the Northwest 
and found business so good that he is 
starting out again on April 10. Mr. 
Peterson is much pleased with the out- 
look for business this year. He says 
there is a demand for silver and the 
dealers who have the right kind of stock 
are going to share in the prosperity, but 
it will take good selling stock to meet 
the competition. 

G. Wayland-Smith, vice-president and 
director of sales of the Oneida Com- 
munity Ltd., was compelled to cut short 
his coast trip, owing to the receipt of a 
telegram telling him of the acute illness 
of his mother. He was in Los Angeles 
with Ivan L. Smith, Coast manager for 
the company and instead of going South, 
as originally planned, he immediately 
left for home. A telegram received en 
route contained the sad news of the 
death of his mother. Mr. Smith reached 
his destination in time to attend the 
funeral. 

Edward V. Saunders, Coast manager 
for the International Silver Co., who has 
been visiting headquarters in the East 
for some time, was due to arrive in Los 
Angeles late in March. He planned to 
spend a few days there, outlining for 
the representatives of the International 
Silver Co. the new plans of the company 
for the summer and fall seasons. He 
will then come to San Francisco and 
give the organization here first-hand in- 
formation on numerous subjects and 
plans which Mr. Saunders obtained at 
the company’s headquarters, Meriden, 
Conn. 

Material dealers who attended the 
quarterly meeting of the Western Mate- 
rial Dealers Association in Los Angeles, 
March 15, have returned much pleased 
with the success of the proceedings 
which took place at the Elite Cafe. All 
the material jobbers of Los Angeles and 
San Francisco were present. Arthur P. 
Care of the E. W. Raynolds Co., Los 
Angeles, presided, and in the evening the 
jobbers attended the Chinese Theater, 
Hollywood. The meeting was held earlier 
than had been intended, owing to the 
fact that Mr. Care was leaving for a 
business trip East. The next meeting 
will be held in San Francisco, July 13 
and 14. 

Frank Enos, northern California rep- 
resentative of J. R. Wood & Sons, says 
that dealers reported the wedding ring 
business fell off after the three-day mar- 
riage law was passed in this State. It 
was passed some months ago to prevent 
marriages of too impromptu a nature, 
and as the  wedding-ring demand 
slumped, following the passage of the 
law, dealers in this State were convinced 
that Reno and other Nevada points 
where no such law exists, were getting 
much of the trade. Mr. Enos, however, 
says that this condition is now believed 
to have been due to a certain amount of 
unemployment at the time the law went 
into force. Employment conditions are 
better and in February San Francisco 
jewelers did good business in wedding 
rings. The Reno dealers tell Mr. Enos 
that the three-day law here has not 
caused any increase in their sales. 
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Announcement has been made by the 
executive committee of the California 
Gold and Silversmiths’ Association that 
the 1928 convention will not be held in 
the month of April, as has been the 
practice in the past, but will take place 
later in the year. The exact date and 
place of the convention will be an- 
nounced later by the committee. The 
decision to postpone the convention until 
later in the year was the result of the 
fact that a number of the most active 
members of the organization will be in 
the East or abroad during the month 
of April. Edward R. Allen, the new 
secretary of the association, has been 
visiting various parts of the State in 
the last two months, calling upon the 
members of the organization and placing 
before them matters of interest to the 
trade. He is planning a series of com- 
munity meetings in several cities. 








Pacific Southwest 





Earl Knight, formerly of Pueblo, 
Colo., is opening a jewelry repair shop 
in the Haddan Studio building, Blythe, 
Cal. He is planning to add improve- 
ments and stock. 

The Wilhelm jewelry establishment in 
Phoenix, Ariz., has been receiving very 
favorable comment in its new location in 
that city. It is doing business in a fine 
little store and the stock and equipment 
are extensive and good. 

L. J. Brown, who was in business in 
Glendale for some time, has opened a 
jewelry and watch-repairing store in 
Reseda, Cal. He has already established 
his family in Reseda and both he and 
Mrs. Brown are quite enthusiastic re- 
garding the outlook. 








Pacific Northwest 





The British Columbia section of the 
Canadian Jewelers’ Association has 
made plans to hold its annual dance at 
Alexandria Pavilion on April 10. 

E. H. Buhn has disposed of his 
jewelry business in Heppner, Ore., to J. 
O. Peterson from Pomeroy, Wash. Mr. 
Bohn gave up the business to become 
partner and manager of a store owned 
by his brother in Boise, Idaho. 

H. D. (“Major”) Smartt, who is well 
known in Eugene, Ore., is opening a 
jewelry store of his own in the Hovey 
building, Eugene. He recently resigned 
from the Laraway jewelry store where 
he had worked for the past three years. 
He has been buying jewelry stock and 
will also carry a line of gift and art 
goods. 

Four small shops in Longview, Wash,,. 
have moved into joint quarters which 
gives all more space and a better show- 
ing. They are T. J. Adams, jeweler; 
Grace Stevenson’s Lamp and Novelty 
Shop, the Needlecraft Shop of Mrs. 
Margaret Bash and a music shop. The 
three first-mentioned lines go well to- 
gether as their combined forces make 
the store quite a center for gift and art 
lines. They are in the Dick building, 
1328 Commerce Ave. 
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Herman Winter, with the A. Witt- 
nauer Co., New York, is in Los Angeles 
for a sojourn of several days. 

M. Reiffen, 615 Title Guarantee build- 
ing, diamond broker, is remodeling his 
quarters and offices so as to give him 
more working space and salesroom. 

George Korpor, New York, is in the 
city for a two weeks’ stay. From Los 
Angeles, Mr. Korpor will go to San 
Francisco and other northern points. 

Jack Roth, Inc., in the Metropolitan 
building, has made a change in its office 
manager, Miss C. H. Hayes replacing 
Miss Ruth Fidler. 

Leslie Bros., for five years at 6214 
Vermont Ave., has moved to newer and 
more commodious quarters at 5914 Ver- 
mont Avenue. 

Theodore J. Himdin, diamond broker 
in the Chester Williams building, has re- 
covered from a serious illness which con- 
fined him to his room for the past two 
weeks. 

M. Diamond, representing Hoffman 
Bros., New York, covering a territory 
extending from Denver to the Pacific 
Coast, has opened headquarters at 430 
S. Broadway, where he has greater dis- 
play room. 

“Jack” Friedman, representing the 
Westfield Watch Co., New York, is in 
Los Angeles for a stay of two weeks. 
He will make the round of southern 
California, using Los Angeles as a 
pivotal point. 

Jacques Ditisheim, who represents the 
Movado Watch Co., New York, will leave 
for the East soon, as he expects to sail 
for Europe April 20 next, where he will 
visit the extensive facturies of the Diti- 
sheims in Switzerland. 

Bert Ganz, Cincinnati, Ohio, with A. 
Suderoy Mfg. Co., of that city, is in 
Los Angeles with a complete line of 
samples of mountings and diamond 
jewelry. He will remain several days 
in this city. 

Fred W. Radcliffe, of M. A. Mead & 
Co., Chicago, arrived in this city last 
Friday with a complete line of American 
watches. He expects to remain here 10 
days, calling on his friends and the trade 
in general. 

H. W. Slaudt, of the Koke, Slaudt & 
Co., in the Metropolitan building, has 
just returned from a trip which carried 
him through the Northwest. He came 
back to the coast by way of San Fran- 
cisco from Denver and Salt Lake City. 

H. L. O’Neill leaves next Sunday 
(Easter) for a trip through the North- 
west, going as far as Seattle, then 
swinging through the Rocky Mountain 
States to Denver, from where he will 
work his way back to Los Angeles. 

Miss Lawler, buyer of jewelry at the 
May Department Store, is preparing for 
a trip to the European marts in order 
to secure the newest in novelty and cos- 
tume jewelry. Miss Lawler will be ab- 
sent for several weeks. 

Harry Garvey, diamond broker of 
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New York, who has been in Los Angeles 
four months, has left for his New York 
headquarters. When Mr. Garvey came 
to Los Angeles he expected to stay only 
a few weeks, but an unexpected rush of 
business forced him to remain here. 

Among out-of-town buyers seen among 
the wholesale jewelry establishments the 
last week were: F. K. Randall, Mon- 
rovia; W. H. Roberts, of the Roberts 
Jewelry Co., Riverside; C. W. Clark, Van 
Nuys; A. H. Bahns, San Fernando, and 
R. W. Wilson, Huntington Park. 

Rene Vicaigne, of Brock & Co., W. 
Seventh St., spent the week-end at San 
Diego, going by the sky route in a plane 
of the Western Air Express. Mr. Vi- 
caigne declares the trip was one of the 
most wonderful he has ever taken and 
that flying gives one a thrill that can 
be acquired in no other manner. 

James Montgomery, of Montgomery 
Bros., W. Seventh St., has received cor- 
respondence corroborating his statement 
that no convention of the California Gold 
and Silver Smiths Association will be 
held this summer, although he states 
there is some talk that one will be held 
in the fall. 

George Weitschat, an engraver and 
diamond setter, 705 Title Guarantee 
building, mourns the loss of an infant 
child who recently passed away. The 
funeral occurred a few days ago, and 
there were many evidences of the sym- 
pathy and esteem felt for the grieved 
parents in the beautiful floral offerings 
received by the family. 

One of the finest lots of Chinese jade 
ever seen in southern California or, for 
that matter, anywhere, according to the 
statement of an expert lapidarist, is one 
of 400 pounds, recently purchased by 
Albert Everett, of Escondido, Cal. In 
the lot, which numbers some very rare 
specimens, the colors run from grass 
green, apple green, to brown, pink, etc. 

Don Santee, in charge of the clock and 
silverware department of the San Fran- 
cisco branch of the A. I. Hall & Son, 
Inc., is in Los Angeles for a brief stay 
at the Los Angeles branch. Mr. Santee 
is on his way to eastern factories to 
make arrangements for new lines for 
the coming summer and fall trade sea- 
sons. 

Mrs. A. L. Eacrett, wife of A. L. 
Eacrett, popular jeweler at 6810 Holly- 
wood Boulevard, was brought home the 
last week-end from the Hollywood Hos- 
pital, where she underwent a serious op- 
eration. After two weeks convalescing 
at the hospital, doctors pronounced Mrs. 
Eacrett as having recovered sufficiently 
to be taken home without any fear of 
results. 

The twelfth week of the tournament 
of the Jewelers’ Bowling League has 
ended with the E. W. Reynolds’ No. 1 
team still in the lead. At the last bowl- 
ing games the E. W. Reynolds team 
broke the league record in single games 
and also in the high series. Consequent- 
ly the team has a good lead, and it is 
not believed it will be overtaken, al- 
though the team of Brock & Co. has an 
excellent second position, with Elliott, 
Kaa & Zeigler a close third. 
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The local jewelry craftsmen and sales 
men are delighted at the success of : 
former colleague, Richard Olson, te. 
known to his friends as “Dick” Me 
Olson formerly was in the employ of the 
Paul D. Walsh Co. He worked his wa 
through the University of Southern Cali 
fornia, graduating in 1927, and thea 
after working with the Walsh ootapns 
so as to get a little financia] help “ 
entered the law school at Harvard Uni. 
versity, where he is said to be makin 
his mark. . 

The Mariposa Lodge Golf Club com- 
prising a group of young employees of 
the wholesale jewelry establishments of 
Los Angeles, and living in the Lodge 
quarters, are planning for Several 
amusement features in the near future 
following the Easter holidays. The 
members take much delight in playing 
a round of their nine-hole links, for 
exercise, and are the envy of their many 
friends for whom there is not accommo. 
dations enough to admit them to mem- 
bership. 

G. Wayland Smith, vice-president and 
director of sales for Oneida Community. 
Ltd., of Oneida, N. Y., recently arrived 
in Los Angeles and made calls on his 
many friends here in the city and vic. 
inity. He had expected to remain here 
some time, when he was suddenly sum- 
moned east by the illness of his mother. 
Since his departure for home, word has 
been received by William C. Agans, lo. 
cal representative of Oneida Community, 
Ltd., that Mr. Smith’s mother passed 
away before his arrival at her home. 

George H. Dickson, of Campbell 
& Ginder, Inc., has returned from 
a buying trip through the East, where 
he visited the high-grade stationery fac- 
tories and selected a complete line of 
exclusive wares for the new department 
his firm is to conduct in their remodeled 
store on W. Seventh St. Mr. Dickson 
has been given full charge of this de- 
partment, which will occupy the mezza- 
nine floor in the addition now under con- 
struction. It is expected that the new 
addition will be opened to the public 
about May 1 next. 

James G. Donavan, senior member of 
the firm of Donavan & Seamans (0, 
S. Broadway, has just returned from a 
motor trip through San Diego County 
and vicinity, visiting El Centro, Palm 
Springs, and other points in the Impe- 
rial Valley. He was accompanied by 
Mrs. Donavan and some friends. Mr. 
Donavan, who has traveled extensively 
during the many years of his long life, 
says he had no idea there was wonder- 
ful scenery and country so near his home 
and that he enjoyed every minute of the 
four-day outing. ; 

John Hilton, one of the board of d- 
rectors of the Golden State Gem (o, 
will leave the first of May for the opal 
mines at Virgin Valley, Nev., where he 
will take charge, for the summer, of 
mining operations. The mines are own 
by Flora Haynes Lockhead, of San Fran- 
cisco. These mines are 160 miles from 
Winnemucca, Nev., the nearest railroa 
connection, but can be reached by auto, 
although the road is somewhat rough. 
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Mr. Hilton says that among the deposits 
are some petrified wood opals of exceed- 
ingly brilliant hue, and he displayed sev- 
eral samples of fire opals received from 
irgin Valley mines. 

a 3 Tait removed last Saturday from 
his old stand at 329 W. Seventh St. to 
647 S. Olive St., where he has remodeled 
the first floor of the Knickerbocker build- 
ing into an elaborate jewelry establish- 
ment. Mr. Tait had occupied 329 W. 
Seventh St. for just 16 years and two 
months, and he says he felt like he was 
leaving a very dear old friend, but the 
building is to be torn down to make room 
for a more modern structure. It re- 
quired all last week and up to Sunday 
evening last before the old store was 
divested of its merchandise. Mr. Tait 
had started to auction off his old stock 
so as to have an entirely new one, but 
he said that four days was sufficient, 
and that he then dropped the auction and 
placed his goods on a flat sale. 

So much rivalry has been caused by 
the tournament being conducted by the 
Jewelers’ Bowling League that a chal- 
lenge has been given and accepted be- 
tween the optical department of E. W. 
Reynolds Co. and the jewelry craftsmen 
of Brock & Co., and the contest will be 
run off Friday, April 6, at the Angelus 
Bowling Alleys. The players are exer- 
cising daily, and it is expected that some 
heavy scores will be made, as the lady 


‘ who holds the Pacific Coast woman’s 


championship is to play on the Reynolds’ 
team. There will be five on each side, 
and they have been carefully selected. 
Brock & Co. has not got its entire quin- 
tet picked as yet, but the line-up of 
the opticians are: Wetmore, Lane, Care, 
Mr. and Mrs. Meador. The tourney will 
consist of three games each, and a suit- 
able prize will be offered to the winners. 











A. F, Fritz, Syracuse, Neb., has been 
holding a successful auction. 

Mr. and Mrs. Carl Frummel, Colum- 
bus, Neb., were in Omaha last week buy- 
ing some new fixtures for their new 
home at Columbus. They have recently 
built a very nice new home there. 

A general snowstorm extending over 
the entire State of Nebraska and part of 
Iowa this week, brought moisture that 
was greatly needed, and put the whole 
business fraternity into a better frame 
of mind. The winter wheat in many 
sections had been needing moisture. 

Among the out-of-town jewelers who 
were in Omaha during the week were 
Harry Stone, Malvern, Iowa; E. E. Free- 
man, Oakland, Iowa; Carl Jensen, Elk- 
horn, Iowa; Mr. and Mrs. Carl Frummel, 
Columbus, Neb.; Mrs. John Kegrice, Ida 
Grove, Iowa; R. W. Smith, Rockford, 
Mo.; Arch Swanson, Onawa, Iowa. 








James C, Wehrman, Brighton, Colo., 
has sold out to O. L. Overstake. 
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Mrs. Georgia Silverwood, of Oakley, 
Kan., has been ill in a hospital in Den- 
ver. 


The Missouri Valley Sales Co., Kan- 
sas City, Mo., is conducting an auction 
at the Bogsted Jewelry store, Topeka, 
Kan. R. E. Swann is the auctioneer. 


J. L. Warner, of the Woodstock-Hoe- 
fer Watch & Jewelry Co., was in Kan- 
sas City for a day last week and then 
returned to his territory in Oklahoma. 


Glenn Baum has been added to the 
sales organization of the Knaul-Cuth- 
bert-Munn Jewelry Company. He is 
taking care of city trade. 

Leon R. Meyer, of the Meyer Jewelry 
Co. will attend the Kansas State conven- 
tion in Wichita. H. E. Lewis, represen- 
tative of this firm in Oklahoma, will also 
attend the State meeting. 

E. F. Prater has bought out the store 
of E. L. Crane at Humboldt, Neb. Mr. 
Crane died recently. Mr. Prater was 
formerly with the Sperling Jewelry Co., 
Seneca, Kan. 

Among the recent visitors in the city 
were: A. G. Norris, Florence, Kan.; O. 
T. Miller, Holden, Mo.; Charles Make- 
peace, of Makepeace & Strobel, Law- 
rence, Kan.; J. A. Zimmerman, War- 
rensburg, Mo.; C. L. Dosch, Maryville, 
Mo.; W. T. Brown, Sterling, Kan. 


The Knaul-Cuthbert-Munn Jewelry 
Co. is getting things settled in the new 
display room recently added to its for- 
mer quarters in the Ozark building. The 
additional space is quite an advantage 
in the display of goods as well as in 
larger office room. The entire front of 
the building is now occupied by this con- 
cern and there is plenty of natural light 
at all times. 


Members of the Kansas City Whole- 
sale Jewelers’ Association met at lun- 
cheon in Parlor C of the Hotel Balti- 
more at noon Tuesday, March 27, to ap- 
prove the plans for display booths at the 
Jewelry Show to be held in the Hotel 
Baltimore in August. Floor plans and 
display space had been worked out by 
the committee appointed for this pur- 
pose by the association, and these plans 
were submitted in detail for the consid- 
eration of the entire association. They 
were approved practically without 
change and were sent to the printer that 
afternoon. As soon as the blueprints 
can be obtained they will be sent out 
with invitations to all the manufactur- 
ing jewelers to make exhibits at the com- 
ing show. The Jewelry Show will be 
held in the Francis I and Elizabeth 
rooms of the Hotel Baltimore. 


Mrs. Fenn, a representative of Rog- 
ers Bros., gave a series of talks on sil- 
verware, entertaining and correct serv- 
ing in the Tea Room of the Emery, Bird, 
Thayer department store the week of 
March 19. Each day she took a differ- 
ent subject and illustrated her talk with 
the service fitting the meal. Her first 
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subject was “Breakfast,” the next “Lun- 
cheon,” followed by the serving of the 
formal dinner and the Sunday evening 
supper. The Rogers 1847 silver and 
hollow ware were used _ throughout. 
Careful attention was also paid to the 
proper linen and glass for the table set- 
ting. After her talks Mrs. Fenn an- 
swered questions and invited her listen- 
ers to come to the platform and inspect 
the service at close range. The lectures 
were well attended, between 300 and 
400 being present each of the four days. 


The Jaccard Jewelry Corporation 
gave a dinner in the Tiffin Room Mon- 
day evening, March 19, for the sales 
force. Following the dinner there was 
an interesting meeting for the exchange 
of ideas and suggestions for the better- 
ment of store service. Gilbert Jaccard, 
silver buyer, put on a sales demonstra- 
tion with silver. He had one of the 
salesmen act in that capacity, another 
one as a buyer and another as a critic. 
Then there was a general discussion and 
criticisms were called for but all ina 
kindly spirit for the purpose of encour- 
aging and helping everyone in the or- 
ganization. These meetings are held 
every month by this firm. They have 
been a regular feature for several years 
and have been found of great value in 
an educational way as well as promoting 
a spirit of good feeling between employ- 
ers and employees. 

Fred Sands, secretary-treasurer of 
the Retail Jewelers Association of Mis- 
souri, drove to Jefferson City, Mo., Sun- 
day, March 25, to confer with other offi- 
cers of the association in regard to the 
State convention to be held in Jefferson 
City May 138-15. Frank Nickl, of St. 
Louis, president of the association, Her- 
man Mauch, of St. Louis, past president 
of the association and member of the 
executive committee, Charles Thieman, 
California, Mo., also a member of the 
executive committee; H. J. Heinrichs, 
O. C. Stegmeyer, Philip Dallmeyer and 
Clifford Porth, of Jefferson City, met 
Mr. Sands and went over the program 
and other matters relating to the con- 
vention. Mr. Sands says that several in- 
teresting speakers have already been se- 
cured and others are in prospect. T. L. 
Combs, of Omaha, Neb., regional vice- 
president and a member of the executive 
committee of the American National Re- 
tail Jewelers Publicity Association, will 
be one of the speakers. On his way to 
Jefferson City Mr. Sands stopped in 
Boonville and Columbia, Mo., and talked 
with several of the jewelers in those 
places. Unusual interest is being mani- 
fested in the coming convention, Mr. 
Sands states, and there is every reason 
to believe that it will be one of the best 
attended meetings ever held in this 
State. 
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The gold medal which the Selma 
Chapter United Daughters of the Con- 
federacy is offering for the best essay 
on the Battle of Selma, will be on dis- 
play in the window of the Elebash 
Jewelry Co., Selma, Ala. The contest 
for this medal will be closed April 13. 
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Trade Gossip 


International Silver Co. Issues Attractive 
Booklet Advertising 1847 Rogers Bros. 
Silverplate 

The International Silver Co. has is- 
sued an attractive advertising booklet 
containing 16 pages and covers. The 
booklet is bound in black and red. On 
the front cover appears the title, “On 
the Tables of America’s First Families 
Since 1847” and beneath in _ black 
“Burning It In.” 

The lines of 1847 Rogers Bros. silver 
plate are illustrated in color effects and 
include the Argosy, Ambassador, and 
Ancestral patterns. 

The booklet also contains a number of 
advertisements of 1847 Rogers Bros. 
silver suitable for dealer use. One page 
is devoted to advertising the line known 
as “Pieces of Eight,” chests of silver 
are also shown, together with window 
trim and display card material. 

* * * 
L. Kroll & Sons, New York, Retiring from 

Business After Long and Honorable 

Career 


L. Kroll & Sons, well known direct 
distributors for American watch com- 
panies and importers of diamonds, 10 
W. 47th St., New York, announced sev- 
eral days ago that they are retiring 
from business. The firm has already 
been liquidated, and as stated by one of 
the members, all obligations, both in 
this country and abroad, were settled in 
full before an announcement of retire- 
ment was made. 

This concern was established in 1891 
by Lazar Kroll who in later years ad- 
mitted his two sons, Charles and Julius, 
into the business. Thereafter the firm 
became known as L. Kroll & Sons and 
was formerly, for many years, located 
at 15 Maiden Lane. Later they moved 
to the present location at 10 W. 47th St. 

The concern has already sold its en- 
tire stock and in a statement made to a 
JEWELERS’ CIRCULAR reporter by Lazar 
Kroll, he said: “It is both with a sense 
of deep regret and a sense of satisfaction 
that we announce our retirement from 
business; regret at losing associations 
made dear by many years of contact and 
satisfaction with the accomplishment 
which makes this circumstance possible.” 

* * * 


The New “One Hand” Case 





The newest thing in cigarette and 
vanity cases is the “One Hand” case in- 


vented and patented by Gold Most & 
Fogel, 33 W. 46th St., New York. It 
is its simplicity that makes it so prac- 
tical. By pressing the case it flies open 
and is immediately ready for use and 





IN THE PROCESS OF OPENING 


in the instance of the cigarette case it 
needs only one hand to reach for the 
case, open it and transfer the cigarette 
to the mouth. 

The same movement is applied to the 





OPEN 


CASE 


vanity case, but it naturally requires 
the use of two hands, one to hold and 
open the case, while the other applies 
the cosmetics. It is made in 14 and 18 
karat gold and all colors in enamel. 

* ¢ * 


Oriental Carved Soapstone Utility 
Decorative Articles Now Popular 


and 


Oriental carved soapstone ornaments 
are now popular. Book ends five and six 
inches wide, ash trays, jewel boxes, 
vases carved in a masterly manner with 
floral motifs, figures of Phoenix (the 
Chinese love bird), Foo dogs and many 
other mythical figures of which the Chi- 





nese are both fond and proud, are seep 
The stone is in its natural color ryp. 

ning from®the soft gray ivory color to 

the browns which so nearly approximate } 






























CARVED SOAPSTONE UTILITY PIECES 


red. All these goods are on display at 
Goetz, Gans & Ornstein’s show rooms, 
225 Fifth Ave., New York. 
* * * 
Big Advertising Campaign for Elaine 
Goering Watches 


The Elaine-Goering watches manufa- 
tured for the last 78 years and controlled 
by Bayer, Pretzfelder & Mills, Inc., of 15 
Maiden Lane, New York, are the sub 
ject of an extensive and _ impressive 
advertising and selling campaign to pro- 
mote Elaine-Goering wrist watches for 
men and women. The program includes 
a national campaign through radio ani 
magazines to the consumer, and through 
the trade papers to the wholesale and 
retail jewelers. 

The campaign will eventually involve 
one of the largest expenditures of money 
yet made in the wrist watch field. Sup- 
porting the extensive national campaign 
to the consumer, folders, counter cards, 
dealer advertising and window display 
material are being prepared. 

The Elaine-Goering watch, which has 
been a business builder consistently for 
78 years, will now assume a new and 
important significance in the minds of 
all retail jewelers throughout the cout 
try. 
Of great interest to the trade will j 
the powerful and informative series ° 
advertisements running in the trade p* 
pers in support of the wholesale jeweler, 
emphasizing the value of his function to 























e seen, 
r run- 


olor to F 


ximate 





TECES 


lay at 
rooms, 


Elaine 


nufac- 
rolled 
of 15 
» sub- 
essive 
) pro- 
as for 
cludes 
0 and 
rough 
e and 


avolve 
noney 
Sup. 
paign 
cards, 
isplay 


h has 
ly for 
y and 
ds of 
cout 


rill be 
ies of 
Je pa- 
weler, 
jon to 





r and indicating the many ser- 
vices available to the _retail jeweler 
through the Elaine-Goering wholesaler. 

The radio broadeast advertising now 
in operation is reported a great success. 
The WOR chain is being used, and sta- 
tions are gradually being added. 

This campaign is being prepared and 
directed by the Paul Cornell Co., one of 
the leading national advertising agen- 


cies. 


the retaile 


* * * 
Bulova Watch Co. Settled in New Home 
The Bulova Watch Co. has moved to 
palatial new quarters at 580 Fifth Ave., 
New York, occupying three full floors, a 
total of more than 20,000 square feet. 
This, it is said, is the largest amount of 
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NEW BUILDING IN UPTOWN JEWELRY 
DISTRICT 


floor space in the industry devoted to 
the handling of watches. 

An inspection of the new Bulova of- 
fices reveals the fact that they are not 
only beautiful but thoroughly practical 
as well. The most modern equipment 
has been installed in every department. 
Situated, as they are, on the upper floors 
of one of New York’s newest skyscrapers, 
there is abundant light, making for ideal 
working conditions and utmost efficiency 
all round. 

Constantly increasing business, it is 
stated, was largely responsible for the 
watch company’s move. The new quar- 
ters, it is anticipated, will meet all 
demands for some time to come, and 
facilitate to a greater degree the ser- 
vice to the trade. 

* * * 
Chicago Firm Enlarges Quarters 


The Chicago Jewelers Tool Works now 
occupies more than four times the for- 
mer space occupied in the Silversmith 
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building at 10 S. Wabash Ave. This 
was necessary in bringing the shop to 
this building where the concern’s office 
and salesroom have been located for 
several years. The proprietors have 
installed a large demonstrating display 
of electric rolling mills, presses, welding 
machines, melting equipment, die-sink- 
ing machinery and diamond setting ma- 
chinery and tools. 

This firm also maintains a complete 
trade-mark service for platinumsmith 
complying with the platinum stamping 
act which became effective in Illinois 
Jan. 1. It also specializes in blue prints 
and layouts for new shops-or remodeling 
old ones. Some of the Chicago shops 
lately installed and furnished include: 
Juergens & Andersen Co., D. E. New- 
man & Co., W. R. Anderson, Redeker & 
Co., Platinum-Chromium Co., M. Swartz 
& Co., Pokrass & Kapper and Bauer- 
Rosenfeldt, all of which have new or 
enlarged shop quarters. 

* * * 


Imported Beaded Bags Now in Vogue 


Imported French beaded bags for 
women are taking the popular fancy just 
now. The designs on the fabric are 
woven in with steel beads which are gilt, 
silvered and natural polished steel. The 
contrasts of the various colors bring out 

















IMPORTED BEADED BAG 


the designs in an excellent manner. The 
bags are mounted on gilt frames with 
chains of the same material, fitted with 
combination purse and mirror and lined 
with silk in various colors to match cos- 
tumes. The bags are completed with 
deep hanging fringes of beads of the 
same finish as those used in making the 
bags themselves. Kaplan & Gordon, 141 
Fifth Ave., New York show a large 
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variety of these goods of which the ac- 
companying cut is an example. 
* * OR 
“Circle O’Love” Wedding Rings Patented 
by Chicago Concern 

The accompanying illustration shows 
two wedding rings, one for a man and 
one for a woman. The rings, which 
match, have just been patented by S. 





CIRCLE O’LOVE WEDDING RINGS 


Wechter Co., 159 N. State St., Chicago, 
and the rings are called “Circle O’Love” 
wedding rings. The rings are made in 
both 18 karat white gold and platinum. 
They are carved and give the effect of a 
myriad of small diamonds. 

* * * 


Telephones from Paris to New York About 
Purchase of Diamonds 


On Wednesday, March 28, David 
Woronock, while abroad at Amsterdam, 
Holland, telephoned to Louis Aisenstein 
of the firm of Aisenstein-Woronock & 
Sons, Ine., in New York, to advise him 
of the fact that he has made some dia- 
mond purchases. Mr. Woronock did 
this so that it might be announced to 
the trade in their April Value Bells. 
He was just in time as the Value Bells 
was on the press. This concern is al- 
ways on the look-out for values to offer 
their.trade. The April issue is now in 
the mails and will soon be in the hands 
of the jewelers throughout the country. 

* * * 
Takes a License to Use Nuwite 


Cheever Tweedy & Co., North Attle- 
boro, Mass., have signed a_ license 
through the Nuwite Co. to operate under 
the patents of United Chromium, Inc. 

They are installing a large plant and 
equipment to apply the Genuine Nuwite 
finish to their product under these 
patents and will be able to offer to the 
trade their product finished with genu- 
ine Nuwite. 

The company has now licensed 17 con- 
cerns which can offer that patent pro- 
tection to the jobbing and retail trade 
that they so keenly desire. 








After residing in the United States for 
more than 30 years, Simon Schiffman, 
wealthy retired jeweler of Greensboro, 
N. C., and a native of Germany, has filed 
petition for naturalization papers with 
the United States clerk of court. Mr. 
Schiffman gave as his reason for not 
applying for citizenship earlier that he 
thought he would automatically become 
a naturalized citizen after a long lapse 
of years. 

















Great Gilbert Color Line Lifts 
Clock Sales Out of Rut of 
“Staple Merchandise”’ 


ILBERT Color Clocks are breaking all 
the rules of clock selling—and all clock- 
selling records for us and for hundreds of 
dealers. We have been sold out for months. 
Dealers have sold more Color Clocks than 
they ever dreamed they could sell any clocks. 


1 People all over the country are buying this 
“Rainbow Line” not only because these clocks 
are great time-keepers. They are buying 
them also because they want artistic things 
for their homes—clocks beautiful, new, 
modern—clocks out of the old rut. 
















THE JEWELERS’ 


A New Punch in the Clock Business! 





CIRCULAR April 5, 1993 











a 





Here is a line unique. No other clocks in the 
market today make such a strong and fresh 
appeal to the prosperous up-to-date home. 
Color now rules in home decoration, and 
Gilbert Color Clocks are in “The Fashion of 
the Time.” 











Here is a line that is being advertised—ip 
full color pages—in America’s leading home. 
making magazines. Here is a line that will 
give you a new conception of the money that 
can be made on clocks. If you are not yet 
selling Gilbert Color Clocks, send for our 
interesting dealer proposition today. 

















Also ask us about two other great new Gilbert lines— 
“‘Bell-Hop” Colored Alarms and Gilbert Easel Alarms. 
Both novel, different, packed with features that make 
fast sales and profits. 























Gilbert 


Times Have Changed 
| So Have GILBERT CLOCKS 


William L. Gilbert Clock Company 








Winsted, Connecticut 
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Why Half the Year’s Business in Two Months? 





Written expressly for THE JEWELERS’ CIRCULAR, by Morris A. Hall 

















OME retail businesses are very sea- 

sonal, most of the good selling being 
done in certain seasons. The jewelry 
business is of this nature, the majority 
of jewelers doing about half of the en- 
tire year’s selling in November and 
December. When one knows this to be 
a positive fact, it is possible by plan- 
ning and working to bring up some of 
the other months. Another factor lies 
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in the time available. When business 
is very brisk, the jeweler does not have 
the time to work up strong sales let- 
ters, attractive advertising, varied pro- 
grams of advertising insertions, and the 
like. But when business is very slow, he 
has plenty of time for all such work. 
In a general way, all retailers know 
their best Seasons, but how many have 
ever laid down the year’s gross sales 
figures, month by month, and compared 
these one with another so as to know 
exactly when the dull season ends and 
the brisk selling season begins? In the 
chart herewith, called the jewelry man’s 
almanac, this has been done in such a 
way as to show the relative number of 
days’ work the jeweler does each month 
in the year. As will be noted, only two 





of these equal or exceed the number of 
days in the respective months, Novem- 
ber with 33 days and December with 
99 days. 


These figures have been plotted in the 
other chart to show the comparative rise 
and fall of the business, month by month. 
And upon this has been added the bene- 
ficial results that would come from a 
strong campaign for more business in 
January with slowly dwindling results 
until late in May. Another strong cam- 
paign in July would continue its bene- 
ficial results well into October. Perhaps 
the figures vary for different cities, dif- 
ferent sections, different businesses, so 
it is suggested that you make a chart 
of this kind covering your 1926 and 1927 
gross sales. It will prove a splendid 
guide for your advertising program, for 
the compiling and circularizing of a mail- 
ing list, for various contests designed to 
stimulate business by special sales with 
the same aim, or for any and all other 
plans to bring in more business in other 
than the best months of the busy season. 


It is not necessary that you go along 
with most of your business in two 
months, unless you want it that way. 
Many fine articles have appeared in the 
JEWELERS’ CIRCULAR describing letter 
campaigns, special sales, advertising pro- 
grams, contests, various other sales- 
stimulating devices. Make a_ chart 
of the past progress of your business, 
determine to do better this year, pick 
out the weak spots in last year’s charts 
to concentrate on, and get busy. Such a 
chart is worth more to you than it will 
cost to dig out the figures from your 
ledger, compare them and plot them. 


Another idea you will get from such 
a plan is what additional line to take 
on, should you decide that off-season 
jewelry business cannot be stimulated 


sufficiently. There are art and gift de- 
partments, leather goods and novelties, 
phonographs and musical merchandise, 
radio sets and parts, paintings and frame 
pictures, and many other side lines suit- 
able for the jeweler and fitting and 
dignified enough to sell in the same 
store. Each of these has a somewhat 
similar seasonal sale, a time when they 
sell best as well as a time when they 
sell slowly. 








The Jewelry Mars Almanac 
Days Days 
January 22 July 18 


february 21 Avgust 20 


March 21 September 25 
April 23 October 30 
May 24 November Re 
June 29 December 99 


In selecting such a side line, the 
jeweler should know exactly how the 
two seasons fit together. One that is 
similar to jewelry will be a drawback 
rather than a benefit. What is wanted 
is one that sells best in the spring and 
fall when the jewelry business is poor- 
est, and that falls off in June and mid- 
winter when jewelry sales are at their 
highest point. Such a line would fill in 
the present valleys in the jewelry busi- 
ness and bring nice profits at times when 
those from jewelry are small. 
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“Rastus, does yoh still love me?” 

“Lawd, Mandy, dat’s de most thing 
I do.” 

“Well den, black man, keep away 
from dat yaller gal I been seein’ yoh 
with, or Ah is goin’ to shoh ventilate 
yoh affections.” —Princeton Tiger. 
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. TheSangamo electrically wound clock 
has in less than two years sprung from 
an idea into one of the most impressive 
figures in the clock industry. 

It is the first clock to utilize a motor 
without contacts, delivering constant 
winding torque to the mainspring—is 
not affected by fluctuations in the cur- 
rent and will run 24 hours with the 
current off—is the first electric clock 
built with a strike. 

These features, aside from proved 
accuracy and visible beauty, make San- 
gamo the leading exponentin the popu- 
larization of the electric timepiece. 

And think what Sangamo has already 
achieved— 

—A national distribution 
—Thousands of user-boosters 


—A settled national advertising policy 
that affords the kind of dealer co-opera- 


- 50 Church St. 


ss Boston 
1590 Old Colony Bldg. 


Birmingham . 


New York . 
Chicago . . 


ij & © 


An opportuni 


created by 28 years of experience in the man- 
ufacture of electrical precision instruments 


. « 19 Pearl St. 


Wound from your light socket 





tion that means bigger profits for dealers 
—A complete line including cases in ma- 
hogany, walnut, oak and rare woods by 
leading case manufacturers. Bronzes by 
Gorham 
—Models with electric strike as well as 
electric wind. 
Sangamo is backed by a great and pow- 
erful organization whose enthusiasm 
for this, an achievement of 28 years of 
manufacturing experience, is already 
shared by every dealer who has realized 
the significance of Sangamo and who 
would be a leader in his locality. 
Behind it is a spirit of youth, of 
aggressiveness, of co-operation and 
eager willingness to please. 
Itoffersyou, right now, an opportunity 
for sales and for profits, for prestige and 
for permanent business growth, never, 
we believe, surpassed in the industry. 


Be the first in your locality to write and ask us about it. 


SANGAMO ELECTRIC COMPANY, Springfield, Illinois 


America’s Outstanding Makers of Electrical Precision Instruments 


Los Angeles, 7 50SubwayTerminal Bldg. 


8 South 18th St. San Francisco . + 1061 Howard St. 


For Canada: SANGAMO ELECTRIC CO., Ltd., 183 George St., Toronto, Ontario 


SANGAMO 
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Your Name in Light 


Tube Signs Adaptable to Many Designs 








Written expressly for THE JEWELERS’ CIRCULAR 

















N 1898—thirty years ago—a new 
gas was discovered by Sir William 
Ramsay. He gave to this gas the name, 
“neon’—a Greek word meaning “new.” 
Soon afterward, he discovered that when 
an electric current was passed through 
this gas sealed in a tube, a beautiful red 
color resulted. Realizing the possibili- 
ties of his discovery from a commercial 
standpoint, the following year he asked 
Georges Claude, a Frenchman, to en- 
deavor to develop his discovery so that 
it might be utilized in this way. Georges 
Claude accepted Sir Ramsay’s proposal 
and, together with J. de Beaufort, 
worked with this new gas in his Paris 
laboratory, devising methods and devices 
for the practical use of neon. 

As a result, in 1921 the striking neon 
commercial signs made their first ap- 
pearance in France. Today, many out- 
standing examples of the advertising 
value of neon light marks the thorough- 
fares of Paris and other French cities, 
as well as those of this country. 

What was, perhaps, the first neon sign 
erected in the United States was the 
Packard sign manufactured in Paris 
and brought to San Francisco by Earl 
C., Anthony. It was placed on the home 
of Packard motors in San Francisco in 
1922. This sign read “Packard, Earl 
C. Anthony, Inc.” 

The word “Packard” predominated in 
the sign, while “Earl C. Anthony, Inc.” 
appeared directly beneath the word 
“Packard” and was, apparently, Mr. 
Anthony’s handwritten signature. The 
sign was 40 feet long and 20 feet high. 
Considerable interest was created along 
Van Ness Ave. with the appearance of 
the sign. 

Since then, successful business men 
have been quick to realize the commer- 
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cial value of neon tube signs as a real 
asset to business. Many who had not 
previously entertained the idea of elec- 
trical advertising as embodied in the 
type of sign which derives its lighting 
effect from electric lamps, immediately 
grasped the opportunity offered by neon. 
Since the appearance of the first neon 
sign in the United States, the growth 
of electrical advertising in the neon 
field has been phenomenal; in the short 
period of six years—1922 to 1928—num- 
erous signs and ornamental designs have 
been erected throughout the country. 

Neon signs and ornaments may be 
used not only where other electrical dis- 
play signs are adaptable, but in many 
other places as well. Trade marks and 
designs are accurately reproduced inas- 
much as the tubes can be bent to any 
desired shape. They may be erected 
where the electric lamp sign cannot be 
utilized. 

For example, the tower of the Coli- 
seum in London is outlined with red 
neon tubes. At night the tower stands 
out in beautiful relief against the black 
background of the sky and has caused 
unstinted admiration throughout Lon- 
don. This application of neon light to 
the Coliseum is typical of the various 
uses of neon. It may be used on build- 
ings of unique architecture to serve as 
a border for the windows, doorways, or 
even the entire building. It takes no 
stretch of the imagination to visualize 
the beautiful effects which may be 
created in this way. 

Neon tubes do not have in them any 
wires of any kind. There is merely an 
electrode extending into the tube from 
each end for about two inches. The 
tube is filled with neon gas and when 
an electric current is passed into the 
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tube, the gas conducts the electricity, 
giving off a color of a pre-determined 
hue. Different colored lights are ob- 
tained by the addition of certain gases, 
or the use of glass tubes of special 
composition. 

Neon light has the greatest penetra- 
tion of all lights. It is visible even 
through deep fog. Because of this 
qualification aeroplane routes from 
London to Paris, as well as the great 
field in Croydon, England, are marked 
with neon. It is being used already by 
Great Britain for lighthouse beacons 
and on crafts plying on the fog-laden 
English Channel. 


It is used also on board ships to guard 
against collision, and is being adopted 
rapidly for this purpose throughout 
maritime circles. 

Another outstanding use of neon light 
is in telephone exchanges and rooms 
where employees are working under 
artificial light. The lighting is continu- 
ous and eye-strain is entirely removed. 
Another very-much-to-be-desired factor 
peculiar to neon light is that it does 
not radiate heat. It is known as “cold 
light.” 

And it is because neon produces no 
heat that it is most welcome on the 
stage. 

Still another application of neon is for 
the illumination of gardens and lawns 
where most pleasing effects may be de- 
veloped. 

Neon signs or ornamental writing are 
effective 24 hours a day. They may be 
illuminated with equal effect both day 
and night, regardless of climatic condi- 
tions. Sunshine has no effect on their 
brilliancy and legibility. Their distinc- 
tive lights—neon tubes may be had in 
various colors or combinations of colors 
—always attract attention. 

A neon tube sign is slightly greater 
in price than a lamp bulb electric sign 
of the same size, but, in general, the 
current consumed by a neon sign is ap- 
proximately one-third of that consumed 
by a lamp bulb sign of the same size. 
It operates on alternating current, and 
is installed in the same manner as the 
usual electric lamp sign; no _ special 
equipment is necessary. 
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in easy to convince your customers of the advan- 

tages of owning an Ingersoll Alarm Clock. Just hold 
a clock in one hand and point to your Ingersoll Watch 
display with the other. This will be enough to get the 
main point over—that Ingersoll Alarm Clocks have the 
identical value that has made Ingersoll Watches famous. 


Thirty-five years of Ingersoll advertising —both word- 
of-mouth and published—have sold people on Ingersoll 
Watches. So when you compare the clocks with the 
watches, you give them the benefit of past Ingersoll 
advertising as wellastheimmenseamountof current Inger- 
soll advertising featuring alarm clocks and watches, too. 


When you show a customer an Ingersoll clock, be 
sure to mention that it has the same dependability, the 
same sturdiness, the same accuracy, the same good looks, 
the same guarantee and the same service. The TYPE-T 
Alarm Clock at $1.50 parallels the Yankee Watch 
at $1.50 — offers the same dependability at the same 
low price. 
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Service is Important 


From your own experience you know that repairs on 
low priced articles are hard to make really profitable. — 
Very often you lose money on them in actual time and 
have to charge your loss off to “good will.” 

The Ingersoll Service Department at Waterbury, 
Conn. , will handle your Ingersoll repairs on both clocks 
and watches with a minimum of effort on your part. 
When a customer comes to you with a watch for repair, 
simply give him one of our addressed mailing boxes, 
tell him to put his watch in it, PRINT his name and 
address on it,and mail. His watch will come back to him 
quickly, delivered C. O. D., and with very little to pay. 

If it isa clock that needs repair, give him a clock box 
and tell him to address it to us at Waterbury. He'll get 
the same quick service—at the same low prices. 


INGERSOLL WATCH CO., Inc. 


New York Chicago San Francisco 
Service Dept., Waterbury, Conn. 
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Year-round Selling Suggestions 





Successful Retailing Demands Systematic Planning 




















WELL-KNOWN successful retail 
A jeweler who spends from $20,000 to 
0,000 a year on advertising, when 
asked, “what in his opinion could be 
done cooperatively or individually to 
stimulate business for the retail jewel- 
er,” said: “Consistent advertising by in- 
dividuals, group advertising and _ bill- 
board advertising for June and Decem- 
ber.” 
This jeweler spoke significantly when 
he said “consistent advertising” because 
that is exactly what most jewelers do 


not do. 

“Many say that newspaper advertis- 
ing is too expensive and it probably is 
for many,” he said, “although the rates 
in some of the small towns for news- 
paper space are relatively moderate. 
Many jewelers make a mistake in believ- 
ing that they must use a large amount 
of space in order to succeed. Success 
has.come to jewelers who have used 
small space judiciously. In that space, 
however, they said something worth 
saying; they said something which im- 
pressed the public, something that made 
the reader remember that particular 
firm and made the firm outstanding 
among others. Now this is not any easy 
matter because it requires an individual 
touch and much thinking, but good ad- 
vertising is the result. 


“Haphazard advertising cannot be ex- 
pected to increase turnover appreciably. 
Those who have sat down and cudgeled 
their brains, first to adopt a policy and 
then to write copy in keeping with that 
policy and choose a distinctive form of 
advertising, are those who have little 
reason to complain. 

“The jeweler must investigate his 
buying clientele, know the buying mo- 
tives in his territory, know the indus- 
tries, the wages, competition and how 
to buy merchandise which will make the 
right appeal. He will know at what 
price watches for women, watches for 
men, women’s jewelry and men’s 
jewelry will make the biggest appeal to 
people in his particular territory and he 
will use effort to secure merchandise 
which is distinctive in appearance, some- 
hing which has an original, exclusive 
touch to it, or at least something which 
Is not seen in every department store in 
his town or city. Of course, he will have 
to carry staple merchandise, but besides 
this he will procure attractive little bits 
of merchandise which will make a name 
for him as an up-to-date merchandiser. 
The public will then believe that he is 
using real effort in seeking out wanted 
articles at the right price. 

While satisfaction and quality mean 
more than price, present competitive 
conditions make it necessary for every 





retailer to prove that his prices, quality 
considered, are right. Exclusive mer- 
chandise will stand a good profit, how- 
ever. Many people are willing to pay 
for something that is different. These 
exclusive articles should be strongly fea- 
tured in the newspaper advertising and 
it does not take large space to feature 
them. 

“Short, simple, impressive advertising 
copy is not easy to write, and a great 
deal of thought must be devoted to the 
copy. High sounding words are not nec- 
essary, nor are literary flights. People 
read advertising for just what it is. 
When they want literature, they read 
periodicals and books, so that the basic 
requisite is, first to feature the right 
merchandise and then to feature it in 
the right way. Originality will play a 
big part in making a jeweler the out- 
standing jeweler in his community. In 
preparing advertising copy which, of 
course, must be consistent with the 
jeweler’s establishment, the jeweler him- 
self should know whether to adopt the 
conservative or the so-called sensational 
style. 

“Too much modesty, it must be re- 
membered, will not sell merchandise to- 
day for the average jeweler, in the great 
din of competition. Merchandise that is 
worth while is worth talking about and 
this should of course be done honestly 
and harmoniously with the codes of 
ethics adopted by the jewelers’ associa- 
tions and Better Business Bureaus 
throughout the country, whose purpose 
is primarily to help the merchant do 
better business by showing him the fal- 
lacy of exaggeration and superlatives. 


“To make the public think of you as 
an enterprising, up-to-the-minute, reli- 
able, honest jeweler should be the main 
purpose of the advertising. 


“Brief bits of human philosophy at 
the top of an announcement, such as has 
been used successfully by a well known 
metropolitan advertiser make the public 
look for such an advertisement regu- 
larly. This is one way of giving char- 
acter to an advertisement. These might 
be in the form of a single sentence edi- 
torial, signed by the jeweler. They 
might show knowledge of the advertis- 
er’s interest in civic affairs as well as in 
human nature generally. 


“A salesman after traveling round 
the country for many years, prepared a 
little booklet of about 50 pages of homey, 
every-day human interest philosophy, 
terse sayings that tickle one’s mentality. 
The little book developed into one of the 
country’s best sellers. 

“Cooperation with the National Jewel- 
ers’ Publicity Association and with 
every worthy manufacturer will help 
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any retail jeweler. Cut out some of the 
items of publicity which appear in your 
newspaper, paste on a stiff piece of card- 
board and place in your show window. 
If your own local newspapers have not 
published any of these articles, ask the 
editors to do so. 

“Keep on your desk a calendar of cur- 
rent events and work by this religiously. 

“Keep your show window always 
timely for every month in the year. 

“April is the diamond month of the 
year and here is an opportunity to do 
some extensive advertising, reinforced 
by a scintillating display of diamonds, 
including Easter gifts, for Easter ar- 
rives April 8 this ~  r. Feature special, 
moderately priced ‘mond rings and 
advertise them in -ur newspaper for 
this month. Tell your public something 
about diamonds. Get a list of the promi- 
nent diamonds of the world, have a show 
card made up giving their weights and 
a few words about their history. The 
history of many of these diamonds, as 
everyone knows, is surrounded by ro- 
mance. 

“The show window from now on, 
should breathe the spirit of spring. Have 
flowers in the silver vases which you dis- 
play. Let the world know that you are 
spring-conscious, that the world of na- 
ture is reviving in all its budding glory 
and that you are alive and happy, and 
the home-town folks will begin to realize 
that you radiate happiness and they will 
want to do business with a man of that 
kind. Have a birthstone exhibit for 
every month because people are always 
looking for a birthstone throughout the 
entire year. 

“In May display emeralds and there 
might be a touch of patriotism shown in 
a general exhibit for Decoration Day. 

“June, with its many weddings is one 
of the best seasons of the year for the 
jeweler and his advertising should be 
prepared well in advance. Direct by 
mail letters should go out to a well se- 
lected list. The graduation season is 
also a selling opportunity which should 
not be forgotten. Send letters to the 
prospective graduates’ parents and 
friends. 

“July and August are generally con- 
ceded to be rather inactive months, but 
even then there will be visitors in the 
town if it attracts tourists and they will 
want souvenirs to take home. More- 
over, there are several accessories which 
can be featured to advantage in the sum- 
mer, such as vacuum bottles for motor- 
ists, strap watches, etc. Pearls make an 
excellent display for June as they are 
that month’s birthstone. A special pearl 
window display, generously backed by 
newspaper advertising will prove to be 
an exceptionally profitable feature.” 








Mug: How did the champ take his 
defeat? 

Pug: On the jaw. 

—Okla. Whirlwind. 
* « * 

He: Is that girl a prude? 

Him: TI’ll say. She’s such a prude 
that when she dines out she orders bosom 
instead of breast of chicken. 

—Pennsylvania Punch Bowl. 
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WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 25 
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SIZE HOLDS PRICE 
11%x11% 16 rings $6.75 
11%x 7% 12 rings 6.00 
11%x 5% 8 rings 5.25 


A practical innovation that really makes the product sell itself, 

adds to the beauty and worth of the article it displays, and is 

highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 

with a contrasting wood of white holly and dark walnut. Two-tone 

color velvet linings-—shades as desired. Different, attractive and 

of outstanding beauty, these trays should almost double the number 

of your sales. 

Made ‘‘without inlaid’’ in Oak. Walnut, Mahogany, and Ebony 

finish, $1.00 less than above prices. 

Samples Sent Upon Request —Order ‘‘Westrays’’? Through Your 

Jobber. 





















Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 
2 DIAMONDS 4/100 each 
/] / 
' Wy Green or White Gold 


— Same Price 
: Order on five days’ memo. when 

To you have a sale in sight. Orders 
Retail : 
i g25.00 ‘filled same day received. 

No. 6517 All emblems and initials en- 
No. 6183 Crusted on ruby and onyx on 
Without hand at all times in every finger 
3 Diamonds size. 

$15 Retail Display Emblem Cards for your 

This <> Reg. Trade Mark window in original colors free upon 
@uarantces you gcnuine diamonds request. 


6919—To retail $30.00 
Electros Free 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 


strong wire. Fully guaranteed. 

This style ring can also be had in larger or 
smaller size stones including zircons, topaz, 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 

Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MFG. CO. 
“*The Mail Order House to the Jewelry Trade” 
Exact Size 501 Washington St. Buffalo, N. Y. 























Demuth Glass Mig. Co. 


Manufacturers of 


Glass-Shades 


for 


Fiqures, Clocks and 
Taxidermists. 





89-97 North 11th St. Brooklyn, N. DV. 


- ITALIAN JEWELRY :« 


Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 
At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 


Correspozdence invited. FLORENCE (italy) 











WATCHES of Quality 


Ask for prices 


IEMA S. LIEBMAN 


Bienne, Switzerland 














The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
sumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 











the Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


_ SS The Lion Safety Pin Clutch Co. 


Pat. Feb. 20,1917 20 W. 22nd St., New York pat. way 25,1990 

















THE BUYERS’ DIRECTORY 


JEWELERS PUBLISHING CORP. 
Price $1.00 NEW YORK 
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Tips for Easter 


OTHING pleases the Easter bride 
N more than silver. Display it in your 
show window, feature it in your adver- 
tising space. Besides keeping track of 
prospective brides, be on the alert for 
men about to retire or change their po- 
sition. Very often these men are pre- 
sented with gifts by their fellow work- 
ers or employers. Nothing could be more 
appropriate than a good watch. 

The Easter colors are lavender, white 
and yellow. Color in the show window 
is very important. Colors that are in- 
appropriate to an occasion or a season 
have a jarring effect. Well selected, 
harmonious, timely colors harmonizing 
well with the display of merchandise 
have exceptional selling power. Even 
Nature begins to spruce up at Easter 
time. Let your show window and your 
advertisement suggest newness and 
freshness to passersby. Link up your 
displays and advertisements with the 
pleasant events and thoughts in the lives 
of your customers—“Today is Clover 
Day” said one advertisement and the 
store windows were trimmed with clover 
leaves, and four-leaf clovers. Make 
your advertising impressive, vivid, un- 
forgettable. 

National Baby Week 


National Baby Week is celebrated 
from May 1 to May 6. Here is an op- 
portunity for the jeweler to feature 
baby tableware, such as baby spoons, 
baby porringers, baby rings, etc. 

Graduation season gives the jeweler 
an opportunity to feature a variety of 
gifts. Get a list of all the prospective 
graduates from the school and send out 
a letter to the parents. 








The type of clock chamber and “bird 
cage,” “bed-post,” variously called, was 
in vogue from about 1600. Those with 
minute hand were probably constructed 
about 1700. A clock of this type which 
recently came to the writer’s observa- 
tion with an anchor escapement was 
made about 1750. 
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Sensible Display Methods 


New Jewelry Merchandise Cheapened by Mass Display 








Written expressly for THE JEWELERS’ CIRCULAR 

















WO views of the attractive store of 

Buchroeder & Son, Columbia, Mo., are 
illustrated below. The establishment is 
16 ft. wide by 100 ft. deep. The store 
proper is 70 ft. deep. The upstairs shop 
is 25 ft. by 16 ft. and the downstairs 
shop 25 ft. by 16 ft. All the furnish- 
ings are of mahogany. The firm spe- 
cializes in fraternity jewelry and sends 
out catalogs featuring class rings and 
fraternity jewelry of 22 States. Two 
thousand inches of newspaper advertis- 
ing are used per year. . The fraternity 
jewelry department is in the rear of the 
store, the diamond department and dia- 
mond show room just at the rear of the 
fraternity department. The show win- 
dows are four inches above the sidewalk 
and three feet deep by eight feet long. 
Window displays are changed every 
week and only one line at a time is fea- 
tured. Manufacturers’ literature is in- 
closed with circular letters and monthly 
statements. 

Arthur Buchroeder started in the re- 
tail jewelry business 36 years ago in 
Columbia and moved to the present lo- 
cation 19 years ago. 

The firm is a member of two protec- 
tive organizations. No diamonds are 
displayed in the store unless two or more 
clerks are present and the stones are 
shown in the diamond room only. The 
safe is equipped with tear gas. There 
are three central hanging fixtures sup- 
rlying the main part of the light and 
there are also side brackets on the walls 
of the store, eight arranged on each 
side. The show windows each have 14 
lights. The firm employs four jewelers, 
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STORE INTERIOR AND INVITING FRONT OF ESTABLISHMENT OF BUCHROEDER 


two diamond setters and two all around 


‘bench workers. The fraternity jewelry 


salesmen at the present time are cover- 
ing about eight States with this spe- 
cialty. 

“Department stores in Columbia,’ 
said Mr. Buchroeder, “carry almost the 
same lines in costume jewelry that we 
carry but their display methods are not 
especially impressive. We re-card our 
merchandise and clean it just as soon as 
received. While we buy several dozen 
pieces of the same number we only dis- 
play one article at a time and when that 
is sold we replace the piece. We do not 
believe that sales are stimulated in the 
jewelry business by displaying merchan- 
dise in large quantities. 

‘“‘We sold in three months over 1500 
pairs of earrings and we displayed only 
60 numbers at a time, replacing these 
numbers as they were sold.” 


? 








The Graduate 


Pretty little graduate, 

Chase that laughter from your eyes, 
Try your best to look sedate 

And appear mature and wise. 


Clad in blackest cap and gown, 
Try and simulate the sage. 

With your most scholastic frown, 
Try your best to look your age. 


Try your best: you can’t conceal 
The dread you would dissimulate. 
Confess it, therefore; don’t you feel 
Pretty little, graduate? 
— Dartmouth Jack o’Lantern. 











& SON, COLUMBIA, MO. 





ae init nicole 












bere se AE SCE CSeeeee ee 















CIRCULAR 





THE JEWELERS’ 





























Practical Publicity for the Retailer 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan 

















Zell Bros., Portland, Ore., Spend $20,000 
Annually for Advertising 


OME noteworthy advertising has been 
done by Zell Bros. of Portland, Ore. 
Some of the announcements occupied a 
space of 17% inches, four columns wide, 





Across ie Atlantic 


cera HO lone eagle 


ing 
Tacific to Honolulu. 





j HE roster of air heroes grows. 
Soon what is sow an epoch- Dual shades of silver woven into a lovely 
making event will become an Ontette bog which is further ornamenicd by 
e posto A caoge yang cores of brilliants securely set. $25. 
birds will cross 


eyes daily, aaaeee to the bravery of Fined 
remember the 


now our Paris agent rushes Europe's loveli- 
est creations to Portland by the fastest boat. 


WO types of European beauty -_ 

came across the Atlantic on the 

sare gg now on dis- Oval stand of finely grained Andalusian 
§ play al green onyx ornamented with brunet am! 


ads. Fan Geren trary elephant exquisitely sculptured. $20. 
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uch so as the new models now 
shown at Zell Bros. for the first time in 
Portland. Then comes a new form of art— 


ere illustrated at the right 
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and others a space of 14 inches, four 
columns wide. There is life and thrill 
in the announcement entitled: “Across 
the Atlantic.” Its timeliness made it 
eutstanding in the newspaper in which 
it was published. The advertiser refers 
to certain types of beautiful European 
merchandise that “came across the At- 
lantic recently and found its resting 
place at Zell’s beautiful jewelry store.” 
These were ladies’ bags of dual shades 
of silver woven into a pretty Odette bag, 
which is further ornamented by scores 
of brilliants and selling at $25. Another 


bag illustrated in the announcement was. 


bell-shaped, fashioned in rich shadings 
of jet, gold and silver with black and 
gold fringe and gold-filled frame, and 
selling at $45. Another illustration was 
an oval stand of finely grained Andalu- 
sian green onyx ornamented with bronze 
and ivory elephant, exquisitely sculp- 
tured, and priced at $20. 

“Know Your Own Diamond” is a par- 
ticularly interesting announcement as 
it gives much helpful information and 
is well calculated to protect the public 
against exaggeration and misrepresen- 
tation. The text is quoted as “an au- 
thoritative article by George Turnbull 
and Alfred Stone, Zell gemologists.” 

“Inside Information” is another inter- 
esting announcement telling the public 
just why certain jewelry stores are 
patronized and soliciting the public’s 
patronage on the ground of strength, 
quality and price. 

In the advertisement “The Jeweler 
Offers Graduation Gifts of Enduring 
Quality,” several suitable gifts for the 
graduate are illustrated. 

“Platinum and Diamond Wedding 
Rings at Compelling Prices” makes an 
apt caption, under the illustration of two 
wedding ring designs featured by the 
firm in another advertisement. Stand- 
ing out boldly on one ring is the inscrip- 
tion: “10 per cent iridium platinum.” 
The firm sells this ring at $17.50, and 
offers at $40 a platinum wedding ring 
containing five fine diamonds. It is the 
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policy of Zell Bros. to send selections op 
approval to out of town customers, 

Much character and real selling fore 
mark all the advertising done by Zell 
Bros., whose appropriation is $20 ,000 
per year. x * * 


To Help the Sale of Lighters 


Bunde & Upmeyer Co., Milwaukee 
Wis., wisely realize that many purchas. 












































Know Your Own Diamond 


[ An authoritative article compiled by Mes: 
Geo. Turnbull and Alfred Stone, Zell gemologis its 
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gem is not blue- 
white to distinguish a 
page plage , in which case it is a 
“Crystal, ” second in desirability to the 
“Blue-White.” But if the faintest bit of 
yellow or beeen fe is visible then your jewel 
is “off-color” and of comparatively litte 
value. 


procurable wig i your 
unable 


‘OW search the surface of your gem for poner dull. On the other end if your 

Ben i you see a Poh black spot, gem was Cut more than twenty years ago 

the greatest foe to bril- it is apt to be too deep and lose brilliance 

oy (Note: When gazing at your dia- thereby. It often pays to have such a dia- 

mond directly from above you may see a mond recut in modern fashion —the cost is 
faint shadow in the exact center—this is small and the improvement tremendous. 


should be disregarded.) Or per- IF, you do not know the weight of your 
haps you see a little cloudy spot resembling diamond, we have an instrument in each 
ice that has been hit with a hammer—this of our stores known as the “ Moe-gauge” by 
is known as a “feather,” another serious which its weight can be measured to within 
flaw. a minute fraction. Such technical Aatire 
blow on the diamond and wipe your service. One of these men is at each 
jally with a soft handkerchiei— of the Zell stores, and he will be glad to 
then carefully for little scratches. give you any information you may desi 
Sometimes these appear on the very surface regarding your own diamond or its setting. 
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ers of automatic lighters unjustifiedly 
find fault with them when they do not 
always light. This is often due to the 
owner’s negligence in keeping the lighter 
in proper condition or he may neglect 
to adjust it properly. The above-men- 
tioned concern is distributing a little 
folder entitled: “When the Automatic 
Lighter Won’t Light,” the main purpose 
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Wedding Rings 


at Compelling Prices 
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Retail Advertising Department 








of which is not to secure an abundance 
of repair work but to educate the public 
in the care and use of lighters and to 
correct any existing prejudice, which as 
intimated above is largely unfounded 
and frequently due to the remissness of 
the owner himself. 





AUTOMATIC LIGHTER 
wont WORK 


ter is of these standard makee—Dunhill, Clark, 
[‘cosen, Dela "hereon or Wale-tho fought to operat 
perfectly, always. we 
But when the flint refuses to flash the vitalising spark to 
wick of ighter—the chances are that a diagnosis by our 
Wr St Xocete the trouble. 
—the chances are that it will cost you nothing to put your lighter into 
blasing commission again! 
—or it may need a little service. If so we can fix it for a 
inal charge. We carry stocks of spare parte for every 
make. Bring your lighter—today. 
We carry “O’Neil’s Flash”, aleo “Distiline,” 
eS Fives tigtte fudts ts hand container. 
THE DUNHILL LIGHTER 


Because of the outstanding ion of Dunhill for quality in 
smokers’ se Dunhill is» most lighter. Comes in many 
beautiful styles for formal and inf occasions, or every day use. 
Prices from $10.00 to $200.00. 

aa attractive suit 
We carry thie favorite lighter in meny 2 to a 
variety of tastes. ae be for and is 
made to many service without needing 
Prices frou $7.50 to 835.00. 


Building 
Where Quolity Is As Represented 











IN ANSWER TO THE QUESTION “WILL 
IT LIGHT?” 
* * * 


A London Jeweler’s Booklet 


“Some Things You Should Know 
About Jewels and Precious Stones” is 
the title of a booklet received from Gor- 
don Nathan, 26-27 Hatton Garden, Lon- 
don, E. C. 1, England. The booklet con- 
tains about 12 pages and is printed in 
photographic brown on India tone paper. 
The cover pages are calendered stock of 
a blue and white cloud effect. Mr. 
Nathan, on the first page of his booklet 
has this to say about buying: 

“Beyond the little sometimes gleaned 
from shopkeepers: and the press, few 
people know anything at all about 
jewelry or jewelry values. It is felt, 
therefore, that the advice herein offered 
will be appreciated by many, since it 
represents the distilled wisdom of more 
than 30 years’ dealing in jewels and pre- 
cious stones. The specialist alone knows, 
and it is a specialist who writes this 
article. 

“About buying, to begin with. An in- 
tending purchaser of a £1,000 house or 
£200 car would not dream of completing 
the transaction without first obtaining 
an expert’s assurance that good value 








THE JEWELERS’ CIRCULAR 





was being given. Yet, strange though 
it may seem, the expert is seldom con- 
sulted when jewelry purchases are made. 
Money is freely spent on diamonds, 
pearls and jewelry of all kinds without 
the buyer in the least knowing what the 
goods are really worth. And the con- 
sequences are usually disastrous, but re- 
main unknown until the time comes to 
sell. 

“The point here is obvious. Protection 
for the buyer is necessary, but is se- 
cured only when jewelry investments— 
all jewelry purchases should be re- 












The Only 
=i Jeweled Piece 
N 


of lis Kind in The World! 


‘You can have i-—a sing, brooch, pin 
or pendant—as utterly distinctive as 
your qwn personality—and, happily, 
without the premium of fabulous | 
price 

‘We have on display many original 
pieces of jewelry of our own creation, 
but should you prefer something 4if- 
ferent, we will fashion it according to 
your wishes. 


NINETY FOURTH 
YEAR 


Wm. WISE & SON, Inc. 


440 Fulton Street : Brooklyn, N.Y. 
at Bridge and Hoyt. Streets 




















AND WOMEN LIKE EXCLUSIVENESS 


garded as investments—are made with 
a reputable dealer, who will readily 
agree to give a guarantee of value, and 
that guarantee should be an undertak- 
ing to re-purchase at an agreed dis- 
count. 

“Avoid as you would the plague ‘Sell- 
ing Off at Half Price’ shops; establish- 
ments declaring ‘First Sale for 40 
Years,’ and the like. For these places 
will not help you to obtain the value you 
want. By confiding your business to 
the man of repute, you have the satisfac- 
tion of knowing the £100 ring will fetch, 
say, £90 cash, whenever you wish.” 

There are equally interesting para- 
graphs about selling, jewelry insurance, 
jewel thieves and “about my business.” 
Catch lines printed at the bottom of sev- 
eral pages include the following: 

“Confide Your Business to a Man 
of Repute” 

“Avoid  ‘Selling-off-at-half-price’ 
Shops” 

“For a Fair and Just Deal Go to the 
Expert” 

“Sell the Whole of That Ugly Junk” 

“An All-Risk Policy is Preferred” ' 

“A Receipt Should Always be 
Taken” 

“Have Jewelry Properly Valued and 
Insured” 

On the last page the jeweler lists a 
number of important papers in England 
and other countries and states in a para- 
graph below that “clippings from the 
above, other than paid for advertise- 
ments, wherein my business and name 


119 


are referred to may be inspected at any 
time.” Several cartoons elucidating 
some important business point brighten 
up the little booklet. 

* * * 


OME original retail advertising is 
being done by L. Lewkowitz of New 
York, two of whose announcements are 
shown. There is indeed more human 
interest in these announcements than 
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gave a ring like this to Josephine. 
She wore it because. in those days it 
was the latest thing. 


But... 


nowadays, Mrs. Uptodate wears a ring 
like the one below. The diamonds out 
of your oldstyle jewelry would look 
beautiful in a ring like this. Let us show 
you how reasonably we can reset them, 
Suggestions, sketches and estimates 
without charge. 
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Beautiful, Mustrated book of antique and . 
jewelry, @ history of platinum, 
origin of good luck symbols, ete, frees 
* Write, telephone or call for 4 copy. 
Caledonia 1531 
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EXCELLENT NEW JEWELRY FOR OLD 
ADVERTISING 


has been noted for some time among 
jewelry advertisers. Everyone is inter- 
ested in knowing what kind of a ring 
Napoleon gave to Josephine and here it 
is shown in the upper right hand corner 
of one of the ads. Notwithstanding its 


sentimental value the smart woman of 
(Continued on page 130) 
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you may have seen brooches like this = 
worn by dear grandmothers. Z 
But s . . = 
nowadays even older folks have young = 
ideas and wear brooches like the one j 
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for remodeling suggestions, sketches 2 
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ANOTHER NOTEWORTHY ANNOUNCE- 
MENT 
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will you offer your best customers? 


OUR customers of taste and dis- 

crimination—those who seek true 
style leadership—those whose satisfied 
patronage is your best asset? 


Can you afford to offer these cus- 
tomers less than real distinction in 
watch bands—highest quality in ma- 
terials and design, utmost comfort and 
convenience, recognized style leader- 
ship? 

Wadsworth Watch Bands, embody- 
ing all these advantages, appeal to 
your best customers, and are already 
well-known through Wadsworth’s 
widespread, consistent advertising in 
leading magazines. 


Made in 14 kt. Wadsworth Quality 
white or green gold filled, and in solid 
white, green, or yellow gold, Wads- 
worth Bands are in two types—fully 
described at the right. Each type is in 
two sizes, one for men, one for women, 
and may be had in plain or decorated 
finish. 


Send for Free Window Display 
in Colors! 


Order these style-leading, profit-build- 
ing watch bands from your wholesaler 
—now! 


THE WADSWORTH WATCH CASE CO. 
“Case Makers for the Leading Watch Movements” 
DAYTON, KENTUCKY 
OFFICES: 


New York, 20 W. 47th St. San Francisco, 150 Post St, 
Chicago, 35 E. Wacker Drive (Jewelers’ Building) 





These patented construction features 
add greater beauty, comfort, and 
convenience 





The Olympian (for men) and Athena (nar- 
rower—for women). These models expand to 
slip over the hand, and after proper adjustment 
to the wrist, are held securely by a snap lock. 
The “Olympian” fits any man’s strap watch of 
modern design, and the “Athena” any modern 
wrist watch. 


Advertised retail prices range from $7.50 to 
$30, according to type, materials, and design. 


ofapooo 


The Improved Ben Hur (for men) and Ama- 
zon (narrower—for women). These models 
open in the center, are easily adjusted to con- 
form to the wrist, and are fastened with a 
special safety lock. The “Improved Ben Hur’ 
fits any man’s strap watch of modern design, 
and the “Amazon” any modern wrist watch. 


Advertised retail prices range from $6.50 to 
$27, according to type, materials, and design. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AvuTHoR’s NotB—Realizing that there is a 

scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 
, If the remarks contained in this article are 
‘old stuff’? to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 


(Continued from Technical Issue of 
March 1, 1928.) 


QUESTION.—Is it possible for the 
watchmaker to make a complete pivot 
polisher ; one that may be used in mak- 
mg a first-class balance staff, polishing 
train pivots, pinion ends and similar 
work ? 

ANSWER.—There is no good reason 
why the ambitious workman should not 
be able to make a complete pivot pol- 
isher; one that will do all of the accu- 
rate work that is required of such an 
attachment. True, such tool-making re- 
quires considerable skill, but the expe- 
rience gained in the accurate fitting of 
all parts will be found very useful in 
our future work. 

QUESTION.— What tools and attach- 
ments will be required in the making of 
the pivot polisher? 

ANSWER.—Simply the regular tools 
and attachments which a good workman 
should possess and which consists of 





lathe, wire chucks, bezel chuck, slide 
rest, wheel and pinion cutter and trav- 
erse grinder, plus some small, special 
tools which may be easily made as re- 
quired. With the exception of the base 
plate of the pivot polisher, all parts of 
the attachment may be made by the 
watchmaker. A micrometer caliper with 


there are several first-class pivot pol- 
ishers on the market, we have never ob- 
served one that was fitted with a T-rest 
and we find it is a decided advantage in 
staff making, and saves much time. A 
is a base plate and is made of cast iron. 
It should be fitted accurately to the shoe 
and slotted to take the tie-bolt. The top, 




















FIG, 134 


vernier reading to ten-thousandths of an 
inch may be used for making all meas- 
urements. 

QUESTION.—How shall we proceed to 
make the pivot polisher? 

ANSWER. — Referring to Fig. 134, 
which illustrates a side view, it will be 
observed that a tip-over T-rest is used 
in connection with this attachment. This 
is a great advantage in staff work, as it 
enables the workman to turn, polish and 
finish the staff complete, without the ne- 
cessity of changing attachments several 
times in the course of the job. While 


bottom, sides and ends should be ma- 
chined accurately and to a smooth finish 
all over. This work may be done by any 
first-class machinist. The essential point 
to observe is exact fitting to the shoe 
and the final fitting is usually done by 
scraping. 

The block B is made of soft steel and 
secured to the base plate with four 
shoulder screws, not shown in the illus- 
tration. The block C is also made of 
soft steel and is locked in position with 
a tie-bolt and cam similar to that used 
in staking tools to lock the die in posi- 
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V.I.F. 





Recognized as the World’s Best Watch Crystal, 


meeting the most exacting requirements of the trade 


V.1. F. 


V.1 LF. 


Waket’. 


V.T. F. 


¥.1.F. 


wots. 


for over two generations 


MIFANS = for over 700 different American made 
wrist watch cases - Catalog gratis for the asking. 


MICONCAVES = for the ordinary open faced watch, 
the glass with the perfect fitting edge. 


GENEVAS = for hunting cases, incomparable for 
perfect sizing and elasticity. 


LENTILLES = for Bassine cases, 
and polished. 


CHEVEE LENTILLES = for extra thin cases, allow- 
ing plenty of hand room. 


highly ground 


MI-EMPS = the universal watch glass for open faced 
cases, combining the solidity of the MiConcave, the 
shape of the Lentille and the hand room of the 
Chevee Lentille. 


Always obtainable from wholesalers im every locality. 


When you order, specify V.T. F., and 
you will get the best obtainable. 
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HAMMEL, RIGLANDER & CO., 
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tion. D is a soft steel block which is 
secured to C with four small screws. E 
is the frame, to be made of soft steel and 
fitted with 60° screws, El and E2, which 
fit into 60° feme'~ ‘apers in block D. The 
frame is also with a finger piece, 
F, with screw stment for regulating 
the feed in parauel grinding. 

In making our pivot polisher, we had 
the base, A, made and finished to speci- 
fications. The blocks, B and C, were 
simply roughed out of soft steel and we 
did the final finishing to exact sizes by 
turning same in a bezel chuck and lap- 
ping flat. There is no objection to mak- 
ing the base, A, and the block, B, of a 
single piece of cast iron; in fact, it will 
save considerable time in the final fit- 
ting of the two pieces. It is a very 
simple matter for a first-class machinist 
to make this in one piece, as the T-slot 
for the tie-bolt may be planed out and 
the bottom fitted to the shoe. Then, the 
block may be clamped to a face plate in 
the lathe and the block, B, turned up 
true and to the required dimensions. If 
the complete piece is set up true on the 
face plate, the finished piece will be very 
accurate and will only require a slight 
amount of lapping on the flat top of B, 
in order to fit the block, C, so that they 
will lie flat, in relation to each other. 
After the block B is turned up, it should 
be centered carefully and a hole five- 
sixteenths of an inch in diameter drilled 
and reamed clear through the block, B, 
and the base, A, but not clear through 
the base. This hole is to take the tie- 
bolt, which is used in connection with a 
cam for locking B and C in position. 

We will assume that the base A and 
the block B have been machined as one 
piece, which will eliminate the screws. 
With the micrometer caliper, we may 
measure four equi-distant points from 
the bottom of the base to the top of the 
block B. These readings should be the 
same in each case. They may vary none 
at all, if the work has been properly 
done. In any case the variation, if any, 
must be corrected. This may be done 
by lapping the top of the block, using a 
cast iron lapping plate with flour emery 
and oil. With short, circular motions, 
we may lap the top of the block smooth, 
bearing down most on the part that re- 
quires reducing to bring the block to uni- 
form thickness in relation to the bot- 
tom of the base. 

Assuming that the uniform thickness 
has been produced, then we may place 
the block C in the bezel chuck and face 
it flat on one side. This is then re- 
versed in the chuck and the opposite side 
faced flat. Removing the block from the 
bezel chuck, we may lap it smooth and 
to uniform thickness. 

Our next step will be to make the tie- 
bolt, which is used in connection with 
the cam for locking C in position. The 
tie-bolt should be made of tool steel, as 
it requires hardening and tempering. A 
Short piece of half-inch rod may be 
faced off flat on one end and held in a 
wheel chuck. With a tail stock center 
against the opposite end, we may turn 
the rod to fit the reamed hole in block 
B. A shoulder, one-sixteenth of an inch 
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in thickness, may be left at the top to 
fit into the recess which is to be turned 
in block C. The tie-bolt should be made 
to such length that it will amply clear 
the bottom of the reamed hole in block 
B. Before we remove the tie-bolt from 
the wheel chuck, we may stone jt smooth; 
a better job still is to grind it smooth, 
after hardening and tempering. This 
will give a very accurate fit. 

After the tie-bolt is properly fitted to 
the block B, then we may place block C 
in the bezel chuck, drill and bore the hole 
to take the tie-bolt and also turn the 
recess to take the shoulder of the tie- 
bolt. The top of the tie-bolt should be 
slightly below the face of the block C, 
in order to clear the block D. 

The block D is made of soft steel and 
is attached to the block C with four 
shoulder screws, two at each end and 
which must clear the tie-bolt. The 
screws may be of fine pitch, and should 
be fitted flush with the under side of 
the block C. The block D is fitted on 
each end with 60° female taper holes, 
which will take the male tapers of 
screws in the spindle frame, but the 
taper holes in D should not be formed 
until the spindle frame is completed, 
when they may be accurately positioned 
while the spindle is held between centers 
of the lathe, thus insuring accuracy of 
alignment. 

The body of the tip-over T-rest, shown 
at G, is made of soft steel and may be 
turned between centers in the lathe and 
to the proper form. It is fitted to the 
base with a pin and joint similar to a 
pin-stem and joint as used in brooches. 
The pin in this case may be of steel rod 
about 40 gage. The lug on the bottom 
of G and the rounded end of the base 
may be formed and fitted with files. A 
quarter-inch hole should be drilled and 
reamed through G, to take the graver 
rest H. The graver rest is made simi- 
lar to the regular graver rest, except 
that it is only one-half inch in width, 
which will allow us to work close to the 
wire chuck in staff making. In making 
the binder screw shown at I, the handle 
may be turned to the proper form, then 
the piece is heated and bent at right an- 
gles. When this has been done, we may 
center it and turn between centers to 
the proper size for threading one-eighth 
by 40 threads. Then the threaded end 
may be hardened and drawn to a full 
blue. 

J is a cam locking device which is at- 
tached to the base with a_ shoulder 
screw and is also formed to fit into a 
small recess in the edge of the body G. 

K is a cam and lever which passes 
through block B and engages the tie- 
bolt. To drill the hole for the cam, we 
should center B carefully at right angles 
to the base. This may be readily done by 
placing the edge of the base on a true 
surface plate and then placing a square 
across block B, so it will exactly inter- 
sect the center of B. Then a fine line 
may be scribed. If we then place the 
base upright and scribe a continuation 
of this line on each side of the block, 
we will have the center of the block on 
the edge. The center of the block, from 


123 


top to bottom, may be readily found 
with the dividers. - Then we may mark 
the point with a center punch. A three- 
sixteenths hole is required for the cam 
and this hole should be drilled between 
centers, or rather, one center mark 
should rest in the tail stock center and 
the drill applied to the opposite mark. 
In this manner we may drill the hole at 
right angles to the base and also have it 
straight through the center of B. 

As the rod which passes through B 
and engages the tie-bolt is an eccentric, 
it follows that the hole through the tie- 
bolt must be drilled slightly above the 
hole in B to function properly. If we 
assemble blocks B and C and the tie-bolt, 
we may readily center the tie-bolt by 
running the drill into it just enough to 
locate the center. Then we may remove 

















FIG. 135 


the tie-bolt and drill the hole about .025 
above this location. 

The eccentric may be made of steel 
rod that will fit into the hole properly, 
then it may be centered slightly off- 
center and turned true for a length suffi- 
cient to engage the tie-bolt. When this 
has been done and the eccentric properly 
fitted to bind the tie-bolt, we may @rill 
a hole in the outer end and fit the lever. 

While the above method will answer 
our purposes quite well, we may obtain 
very accurate fitting if we lap the hole 
in B and then lap the rod to a very 
close fit. 

Fig. 135 illustrates a rear view of the 
pivot polisher, in which the finger piece, 
F, is shown to better advantage. In this 
view, the spindle knob has been removed 
in order to show the bearing to better 
advantage. The making of the frame 
and spindle will be considered in the 
next installment. 

(To be continued) 








What if she was only an electrician’s 
daughter—she sure was a live wire! 
—Cincinnati Cynic. 
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FOR EFFICIENCY AND ECONOMY 
DEMAND 


EBERLE’S WORLD FAMOUS 


FINIS BRAND 
JEWELERS’ BLADES 


ANNUAL PRODUCTION OVER A MILLION GROSS 


THEY ARE UNCONDITIONALLY GUARANTEED. 
IF THEY DO NOT PROVE 


BETTER THAN ANY OTHER BLADE 


YOU EVER USED—RETURN THEM AT OUR EXPENSE. 
SEND US YOUR TRIAL ORDER TODAY—WE SAVE YOU MONEY 


UNITED HARDWARE & TOOL CORPORATION 
74 READE ST. NEW YORK 
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ME 
SCORIFIERS FURNACE 


DIXON’S ASSAY (Sand) CRUCIBLES 


Today there is no question but that Dixon’s Assay Sand Crucibles far surpass in serv- 
ice any other assay sand refractory so far produced. 

While in some cases the first cost may be 4 trifle higher the service results are so 
greatly superior that there is no question as to the profit to the user. 


Write for Circular-77AA and sizes 


Special attention given to jewelers’ furnace cups made from DIXON Non-Graphite Super Refractory “J-50” formule. 


JOSEPH DIXON CRUCIBLE COMPANY 
JERSEY CITY, NEW JERSEY 
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(Continued from issue of March 29) 
VIII 


George Graham (1675-1751) 


Honest George Graham. What a trib- 
ute to pass down through the ages. 
There seems to have been no discussion 
during his life or after his death as to 
what belonged to Graham’s credit. His 
influence on watchmaking and associated 
arts was very great and acclaimed the 
world over. We know nothing of his 
youth only that at the age of 13 he got 
to London and served a seven years’ 
apprenticesip with Henry Aske, who 
served his apprenticeship with Edward 
Norris and became a member of the 
Clockmakers Company in 1676, having 
served his apprenticeship with William 
Selwood and of the C. C. in 1658. Sel- 
wood was of the C. C. in 1633. It is my 
impression that none of these predeces- 
sors made watches and that Graham at 
the age of 20 took to Tompion not the 
specialized skill of a watchmaker, but 
the fundamental care and address of a 
mechanic who is satisfied only with the 
best. The later work turned out by 
Tompion shows Graham’s influence. Be- 
fore reaching the age of 30 he was taken 
into partnership and at the age of 33 re- 
ceived the business by Tompion’s bequest. 
Graham and his wife, Elizabeth, Tom- 
pion’s niece, were his residuary legatees. 
He was admitted to the Clockmakers 
Company in 1717 and served as master 
in 1723. He was elected to the Royal 
Society in 1720, a member of its council 
in 1722 and contributed more than 20 
papers to its philosophical transactions. 
His name was known far and wide. 
After the battle of Mollwitz (1741) the 
Grand Duke of Tuscany, afterwards Em- 
peror, saw among the French prisoners 
brought to Vienna the mathematician 

astronomer Maupertius (1698-1759) and 
pleased to render kindly service to the 
celebrated scientist, asked him whether 
he had lost by the Hussars from his per- 
sonal effects anything which he especial- 
ly regretted. Maupertius reluctantly re- 
plied that there was one thing gone 
which he felt very sad about, a watch by 
Graham which he used in his constant 
astronomical observations. The Duke 
having a watch of his own by Graham, 
decorated with enamel and diamonds, 
drew his own watch from his pocket and 
handing it to the nonplussed savant, said, 
“See, here is your watch; it was a 
joke. They brought it to me and I now 
return it.” When John Harrison, un- 
known and without funds, arrived in Lon- 
don in 1728 with his gridiron pendulum, 
grasshopper escapement and drawings 
for a marine timepiece, he was advised 
by the astronomer Haley to consult 
George Graham. He arrived before 


breakfast and remained till nightfall. 
Graham received him kindly, discussed 
with him his plans and advised him not 


to approach the Board of Longitude’ 


until he had his completed machine to 
exhibit. It costs little to give advice but 
Graham’s was emphasized with the loan 
of a large sum of money with the re- 
fusal of security or interest. Graham 
was at this time 53 years old, at the 
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zenith of his powers, and Harrison 25 
and on the threshold of his career. 
Thomas Mudge, a youngster of 13 at the 
time of this call from Harrison, may al- 
ready have become an apprentice to Gra- 
ham; we know that ten years later he 
was admitted to the C. C. and that he 
must have started his work at an early 
age and heard from his master the sub- 
ject of longitude discussed which in his 
later years was to so absorb his thoughts. 
Graham’s former apprentice, Henry 
Sully, died the same year that Harrison 
made his first call, and who can tell but 
that Graham’s contemplation of Sully’s 
premature death may not have influ- 
enced his generosity to Harrison. Gra- 
ham had the satisfaction of seeing Har- 
rison’s No. 1 and No. 2 chronometers 
inished and the Board of Longitude’s 
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GEORGE GRAHAM—1675-1751 


Portrait from a mezzotint by J. Fabre, from the painting by T. Hudson for the Earl 
of Macclesfield 

Graham was born in Cumberland, apprenticed in 1688 in London to Henry Aske for 

seven years, after which he went with Tompion, whose business he succeeded to in 1713— 

Invented the dead beat (Graham) anchor escapement, perfected the cylinder escapement 

about 1725, published the Mercurial Pendulum in 1726 and many other papers for the 

Royal Society—Was buried in Westminster Abbey beside his friend Tompion—For ex- 


tended histories, see bibliography at the end of this series of articles 
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HOOVER & STRONG, INC. 


Oo | «= Metallurgists {2 


OFFICE AND WorkKS, 119 West TUPPER STREET. 
BUFFALO, N.Y., U.S.A. 


Your Money’s Worth 
In Refining Returns 


Everything humanly possible is being 
done to do the right thing by our cus- 
tomers. Old gold, silver, platinum, 
scraps, bench and floor sweeps, etc., 
are refined by modern methods in a 
plant that is modern. Our ideals are 
old-fashioned. Our customers stick 
with us—and you will too once you 
try us. 


Write for tags, shipping labels, steel drums, 
waterproof sacks. 


Advise what you have to ship and approxi- 
mate weight. Try this modern refining 
service based on old-fashioned ideals. Ship 
us your present accumulation. 














April 5, 1928 








CONFIDENCE 


After serving the trade for more than 
sixty yeers our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 





wastes year after year. 











HANDY @ HARMAN 
Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 


New York City Conn. 
425 Richmend St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 























SOMETHING NEW! 
Blue-White Finish 


of Platinum Color 
Applied in a Minute 


With This Product and Directions Anyone Can Now 
Plate a Beautiful Blue White Finish of 
Platinum Color 


Over Platinum and White Gold 
Jewelry 


Covers Defects and Solder Marks. 
Refinishes Shopworn Goods. 
Contains No Tin, Nickel or Platinum. 


Can be used with batteries, dynamo, direct-current lamp- 
board or A.C. plater 


Several Hundred Pieces Can Be Plated with This 
Solution and Anode 


PRICE COMPLETE 


$5.00 


This Product of True Platinum Color Eliminates 
Nickel Finish on White Gold. 


YOUR JOBBER OR 


Chicago Jewelers Tool Works 
10 S. Wabash Ave. CHICAGO 
























Gold, Silver 


Platinum 
Refiners and Assayers 


T. B. HAGSTOZ @ SQN 
709 Sansom St., Philadelphia | 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuesTION No. 4160—Closing Pivot 
Holes.—Will you please answer, under 
Work Shop Notes in THE CIRCULAR, as 
to the best method to pursue in the clos- 
ing of holes in watch plates where they 
are worn to one side. The writer fre- 
quently runs across plates with holes 
closed with half circle punches, also 
brick punched, sometimes so close to 
holes that plates are nearly ruined. I 
have been told by a factory man that the 
proper way is to use a pointed punch, 
closing the hole from the upper side and 
then opening holes with a fine broach, 
going through both holes with bridge in 
place. This leaves a hardly noticeable 
mark and leaves no unsightly marks on 
under side of plate. Where holes are 
badly worn, would it be better to broach 
out a hole and bush plate or what is the 
most workmanlike method to follow as 
employed by the best workmen?—G. 
M. J 


ANSWER.—The method that was de- 
scribed by your factory man is about 
the best that can be followed where a 
simple closing job is required. The fact 
that he opens the holes with the bridge 
in place shows a thorough understanding 
of mechanics. If such a method is fol- 
lowed with care to close the hole from 
the worn side only, such a job may be 
done so it will answer the purpose quite 
well. 

However, when a hole is worn badly 
and it is difficult to observe which side 
should be closed, then it is always best 
to fit a bushing. Obviously this method 
requires the use of the universal head 
or chuck. 

Assuming that we wish to bush a hole 
in such a job, we drill out the old hole 
space, removing completely the oil sink. 
Then we fit a turned plug that will fit 
tightly in this hole. After chamfering 
the hole slightly, drive the plug in place 
and rivet it flush with the top of the 
plate. Then we center the plate with the 
opposite good hole, put the bridge in 
place and proceed to drill a new pivot 
hole and finish to proper size. If the oil 
sink is carefully turned up to match the 
other oil sinks in the plate, we may have 
a job that is absolutely the best possible 
and it will be very difficult to notice 
even with a glass. 


QUESTION No. 4161—How Is It Done? 
—Will you kindly answer the following 
questions? No. 1—What is the best 


method of soldering the seconds dial and 
the inner dial in position when they be- 
come loose? No. 2.—How can I make a 





Breguet hairspring expand and contract 
evenly all around, when the point where 
the overcoil begins to rise from the body 
of the spring moves twice as far as any 
other part? I have noticed some springs 
“breathe” evenly and some as described 
above. No. 3.—What is considered good 
timekeeping for the average 8 to 10 
ligne movements? No. 4.—What is the 
correct shape for the ends of the balance 
pivots; flat or rounded? No. 5.—In 
wheel cutting, what is the best way to 
locate the cutter exactly on the “line of 
centers” ?—M. W. K. Co. 


ANSWER.—No. 1.—To solder the sec- 
onds dial in position: clean the recess 
and scrape down to clean copper. Use 
a low fusing solder, such as bismuth 
solder, but do not use any flux. Select 
a piece of smooth, fine-grained cork a 
trifle larger in diameter than the sec- 
onds dial, then smooth this cork with 
sandpaper. Place the dial in position, 
then cut a thin piece of solder that will 
lie in the recess. Place the complete 
dial on a clean piece of sheet copper and 
apply sufficient heat to fuse the solder. 
When the solder is fused, then place the 
copper flat on the bench and press the 
solder into the recess with the flat cork. 
Trim off any surplus solder. When this 
method is followed carefully, you will 
have a strictly first-class job. 

No. 2.—The perfect action of Breguet 
hairsprings, which you have no doubt 
observed in fine movements, is the work 
of expert adjusters. Briefly, such ac- 
tion is obtained by the proper manipu- 
lation of the inner and outer terminal 
curves, accurate forming of the over- 
coil and various little “tricks” that are 
employed by the “springer.” Obviously, 
the factory expert will produce Breguet 
hairsprings with the perfect action, 
which you have observed, because he is 
doing such work every day, whereas the 
watchmaker at the bench who does only 
an occasional job of this kind cannot ex- 
pect the perfection that is attained by 
the factory man. True, there are watch- 
makers who can turn out a first-class 
hairspring job but they are very few 
and have given special attention to this 
class of work. 

No. 3.—The average 7 to 15 jewel 
movements in 8 to 10 ligne size should 
not vary more than five minutes per 
week, providing they are in good condi- 
tion and properly cared for by the 
owner. This applies to well-made lever 
movements. High grade movements 
may do better, but in either case they 
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must be properly handled and used. Of 
courge, you understand that some of the 
wrist watches are handled very care- 
lessly by their owners and this applies 
especially to ladies’ wrist watches. Ob- 
viously, under such conditions, we can- 
not expect the best service. 

No. 4.—A balance pivot should be 
slightly rounded, although in some cases 
of position adjustment, one pivot may 
be slightly more flattened than the op- 
posite pivot. 

No. 5.—If we place a taper in the 
lathe head and grind it to a fine point 
and absolutely true, this fine point will 
represent the “exact line of centers.” A 
similar, true point, placed in the tail- 
stock will also represent the line of cen- 
ters, and we may use either point to lo- 
cate our cutter. We will assume that we 
wish to locate a pinion cutter on the 
“exact line of centers.” We simply 
place the cutter in position on its spin- 
dle; then adjust the height of the 
spindle so that the true taper point in 
the lathe head or tailstock (whichever is 
most convenient to use) rests in the cen- 
ter of the cutter tooth. This may be 
easily done if we examine it with a 
strong glass. If we wish to “line up” 
an angle cutter, we locate the top face 
of the cutter with the true taper point. 
In the former case, the center of the 
pinion tooth which we cut will be radial 
with the center; in the latter case, the 
face of the tooth will be radial with the 
center. 

QUESTION No. 4162—Etching Metal 
Goods.—No. 1.—Please tell me how 
etching is done in spoon bowls and simi- 
lar pieces, what kind of acid to use and 
how to protect the surface that is not to 
be etched. No. 2.—Also how the fine 
etching is done on steel work, such as 
swords which seem to be cut deeply and 
gilded in recesses.—G. L. H. 

ANSWER.—No. 1.—Assuming that we 
wish to etch a monogram or certain let- 
ters in a spoon bowl, we must first cover 
the entire surface with a resist, which 
may be beeswax, or, what is much bet- 
ter, asphaltum varnish. The beeswax is 
much easier to apply; a simple immer- 
sion in a pot of melted wax will leave a 
thin film on the surface. When cold, 
the letters may be traced through to 
clean metal. With the asphaltum var- 
nish, the space around the letters may 
be painted with a fine brush. In either 
case, when the resist is properly applied, 
then we are ready for the etching fluid. 
If the spoon bowl is gilded, we shall re- 
quire aqua to cut through the gold. 
When this has been accomplished then 
we may rinse off the aqua regia and 
apply a mixture of nitric acid one part 
and water one part, which will cut the 
silver much faster than aqua regia will. 
Fresh acid must be applied from time to 
time as required. When the work seems 
to be cut in to the required depth, then 
we may rinse off the acid and heat the 
spoon to remove the wax. Asphaltum 
varnish may be quickly removed with 
boiling lye. If we have a silver spoon 
to be etched and wish to gild the letters, 
we may do this before we remove the 
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SATISFACTORY 
RETURNS 
ALWAYS 

Established 1889 
And Stepping Right in Line 
THOMAS J. 
| 0) ) Oe ot OU 
Gold—Silver— Platinum 


ASK ANY OLD TIME JEWELER 


5 SO. WABASH AVE. 





Equip Yourself by the Experience of Others 


One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 

















HOROLOGY HALL 


This entire building devoted exclusively to 
Watchwork, Jewelry and Engraving 


crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. 
way! It will increase vour earning capacity from one to two hundred per cent. 
Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
for our latest catalogue. 
Bradley Institute immediately and reap the benefits. 


Get the Bradley 


Make your arrangements to join your forces with 








THE HOUSE THAT DELIVERS THE GOODS 


Srcomparable Wich CiseMepaning) 


ANNOUNCEMENT is made of the merger of — 
Art Watch Case Co. 
Becker-Heckman Co. 


established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000, 
occupies greatly enlarged quarters on the 8th floor of 
the Heyworth Building. Its mechanics are all experi- 


enced men, capable of the best workman- 
ship and thoroughly reliable service. 
Patronage of the trade is cordially solicited 


with the assurance that ‘““The Goods will be Delivered.” 





BECKER-HECKMAN COMPANY 
29 East Madison St., 803 Heyworth Bldg., ail 














Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


We help students secure spare time em- 
ployment. Advanced students earn money 
on repair work while learning. Personal 
instruction—no books or classes. Day or 
night school. 


Send for Free Book 


If you have a son, relative or friend who wants to learn the 
watchmaking trade, have him write for our FREE BOOK. 


NATIONAL SCHOOL of WATCHMAKING 
1340 S. Michigan Avenue - Dept. 23 - Chicago, Ill. 





WM. BOLD 
Educational Director 
35 years of experience 
as practical watch- 
maker and instructor 








Foot Blowers 


Supplying air for blow- 
pipe work. 
Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
> ber disks. 

lit Quality goods last longer. 
‘ Send for Catalog B-J 






Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 
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Large Gold Solution for Quantity 
Production 








Written expressly for THE JEWELERS’ CIRCULAR 

















A reader asks: 

“We have a goodly quantity of large 
name plates to gold plate. They meas- 
ure about 712 inches wide by 4% inches 
high. 

These must be flashed in 24 kt. gold 
plate. The plating must be cheaply 
executed. The thinest film will suffice 
and the only specifications are that the 
color of the plate must be very yellow 
—possibly more like yellow brass than 
24 kt. gold, or the color they place on 
the cheapest jewelry. 

“Would you kindly give us the recipe 
for a proper solution and advise whether 
to use it hot or cold, without a current or 
with a current and what voltage? It 
is not even necessary for these name 
plates to be plated in the back and we 
are wondering whether this would make 
any difference and whether they should 
be hung on twisted wires or on racks, or 
what you would consider the best method 
in placing the plates in the solution? 

“As we must complete 2000 or 3000 
of these plates per day, it will require a 
large tank and we would prefer using 
a wood tank if we were not obliged to 


heat the solution. 
“G; Ff. Go: 





We would suggest the following form- 
ula for an English solution: 

Water, one gallon; Sodium Cyanide, 
two ounces; Fine Gold reduced to Chlor- 
ide, 6 dwts. 

Any quantity of solution may be made 
up to suit your requirements. In mak- 
ing the gold chloride, you may obtain 
fine gold and either shoot it or roll it 
very thin. Either method is good, except 
that the thin rolled gold will dissolve 
more readily, but it must be annealed 
after rolling. 

Make up aqua regia in the proportion 
of 3 parts C. P. Hydrochloric acid and 
1 part C. P. Nitric acid. Use about 4 
ounces by volume of aqua regia to 1 
ounce by weight of fine gold. The gold 
may be dissolved under exact conditions 
with a slightly smaller amount of aqua 
regia, but we would suggest the above 
proportions, unless you have the services 
of a good chemist. 

Place the gold in a heat-proof beaker 
of ample size and use a hot plate which 
should be placed under a hood to carry 
off the fumes. Add the aqua regia and 
apply gentle heat until all of the gold 
Is dissolved. Then evaporate to a thick 
brownish red syrup which is your chlor- 
ide of gold. In making a solution where 
we desire the finest gold color, we usual- 
ly dilute this syrupy mass with about 


5 parts water and filter it to remove any 
possible silver chloride, but if gold of 
known fineness in used, this is unneces- 
sary. Further, you mention that a light 
brassy color is not objectionable in your 
case. 

Assuming that you have made the 
gold chloride, then dissolve the sodium 
cyanide in the minimum amount of 
water necessary to dissolve it and add 
slowly with constant stirring to the gold 
chloride. Then fill your tank partly full 
with water and add the concentrated 
gold cyanide to the tank, finally adding 
all water required to bring it up to the 
formula. 

In regard to temperature of solution, 
you can run this at about 80 deg. and 
obtain a light brassy color, which you 
say is sufficient in this case. Of course, 
you know that the finest colors are ob- 
tained with hot solutions. If you use 
the solution at 80 deg., the wooden tank 
may be used in a warm room and if 
you heat it with live steam in the morn- 
ing and work continuously, this tempera- 
ture may be maintained closely through- 
out the day. However, the work may be 
flashed more rapidly with a solution at 
120 deg., but this means the use of stone 
jars and methods of heating same. We 
would advise that you choose the wooden 
tank. 

Make a rack of copper wire heavy 
enough to bear the weight of all the 
plates that you can place on it; make it 
to hook over the ends of the tank and 
attach your negative pole or cathode 
wire to the rack. With this arrange- 
ment you can simply lay the plates on 
the rack, turn on the current and watch 
them until the color appears. Then two 
men can lift rack full of plates out 
and into a rinse tank. Have two or 
three anodes along each side of the tank 
to give the best results. Don’t be afraid 
to use plenty of gold for chloride and 
annodes. We can advise you how to re- 
cover every particle of gold when you 
are through with this solution. 

Use from 3 to 4 volts and sufficient 
amperage to throw the color quickly. 
We cannot advise proper amperage, as 
this depends upon your tank load, but 
when you obtain the proper results with 
a given load, then make a note of the 
amperes used and temperature of the 
solution and maintain these conditions. 

The back of the plates may be painted 
with black asphaltum, but we do not ad- 
vise it, as you would waste more time 
on the painting than you would save 
on gold. 

If you desire any further information, 
kindly advise us. 
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Insists on Theory and Practice 
ELMIRA, N. Y., March 29, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 


I have often heard the question asked 
“How long will I have to study or work 
in order to qualify as a capable watch- 
maker?” I have been a watchmaker for 
many years and feel confident to say 
that no one can conscientiously answer 
that question for the young aspirant. It 
depends upon his own aptitude and the 
time which he applies to the study and 
practice of the theory of horology. I 
would emphasize this word theory be- 
cause without it the watchmaker is 
hardly worthy of being classified as a 
professional man. No one can imagine 
an engineer, a physician or a lawyer 
without the fundamental basis of tech- 
nical training involved which means the 
study of books. Books help us to think 
—make us think. I would not give any 
certificate to a watchmaker who did not 
first show me credentials that he had 
already studied a certain amount of 
theory which will allow him to know 
why he performs certain operations on 
expensive watches. Whether the man 
gets his fundamental knowledge in a 
school or by his own effort would be 
immaterial to me but I would insist, 
by all means, upon his having it. 

Very truly yours, 
G. A. C. 








Navigation and Time 


HANGE of latitude causes a cor- 

responding change in the apparent 
altitude of the heavenly bodies, quite in- 
dependent of their diurnal motion, and 
since the sextant (invented about 1730 
by Hadley) enables altitudes to be ob- 
served at sea with considerable accuracy, 
ship’s latitude can be easily found with 
the help of such observations in combina- 
tion with tables, such as are given in the 
“Nautical Almanac” of the celestial posi- 
tion at the time of observation of the 
bodies observed. This was the method 
used by the early navigators. When a 
ship sails eastward or westward no 
change is produced by such motion in 
the apparent altitude of the heavenly 
bodies. 

The rotation of the earth will bring 
them across her meridian at exactly the 
same altitude as before and the only al- 
teration produced by the ship’s change 
will be that such transits will occur 
earlier if she has gone eastward and 
later if she has gone westward. Conse- 
quently, if she alter her longitude by 90° 
eastward, a star which recently crossed 
the meridian of her starting at 11 p. m., 
local time, will cross that of her new po- 
sition at 5 p. m., local time. The local 
time at any place can be found in a num- 
ber of ways and the difference of longi- 
tude in any two places is simply the dif- 
ference between their local times. 

Difference of longitude and difference 
of local time are convertible expressions 
and to say that one place is 90° eastward 
of another is the same thing as saying 
that it is six hours east of it. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 





Issue of March 27, 1928 





1,663,710. ALARM CLOCK. KarL Kopat- 
SCHEK, Berlin-Wilmersdorf, Germany. 
Filed Jan. 21, 1926. Serial 82,836, and 
in Germany Feb. 2, 1925. 3 claims. 


An alarm clock comprising an alarm 
mechanism and a spindle carrying an hour 
hand, a T-shaped arm secured to said 
spindle, a double bent lever pivotally and 
shiftably connected to the head of said 
T-shaped arm by a pin and slot connection, 
a toothed wheel rotatably mounted on said 
spindle, means provided at the surface of said 
wheel engaging with the free end of the 
double bent lever and a triangular hole in 
the bend of said lever, a spring connected to 
the T-shaped head of said arm and acting 





upon the adjacent end of the double bent 
lever, a pin adapted to be positioned in the 
path of said double bent lever to cause the 
same to impart a movement of rotation to 
said toothed wheel and thereby releasing the 
alarm, and a resilient driver actuated by the 
alarm mechanism and cooperating with the 
teeth of said wheel for stopping the alarm 
after a predetermined period of operation 
and for moving the double bent lever out of 
engagement with the pin a few seconds after 
the signal begins to ring and for at once 
bringing said double bent lever in a position 
ready for giving another signal. 


1,664,280. CHAIN. CarL AUGENSTEIN, Cran- 
ston, and RoBerRT VOGEL, Providence, 
R. L.,, assignors to Automatic Gold Chain 
Co., Edgewood, R. I. Filed Dec. 9, 1926. 
Serial 153,529. 4 claims. 


A bracelet structure comprising a series of 
extendible link units, each having a guide 
link formed of sheet stock folded to provide 
a broad front plate having narrow side walls 
with inturned portions forming parts of a 
rear wall with a space between the wall parts, 
a band-shaped slide link having a pair of 
oppositely disposed arms slidable in said guide 





link, one of said arms being shaped to form a 
hook, the other arm being resilient to close the 
hook, said resilient arm having inwardly 
turned edge flanges and being positioned flush 
with the rear wall parts of the guide link and 
slidable therebetween, spring means for mov- 
ing the links of said units to contracted posi- 
tion, and a member on the adjacent end of 
the guide link to which the hook of the slide 
link is detachably connected. 


1,664,290. COUPLING FOR BEAD CRAINS. 
WILLIAM J. GAGNON, Bridgeport, Conn., 
assignor to The Bead Chain Mfg. Co., 
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Bridgeport, Conn. Filed June 25, 1927. 
Serial 201,539. 2 claims. 

A coupling for chains of the split bead 
type, comprising a length of seamless tubular 
stock collapsed at one end to form a double 
walled plate, apertured to accommodate a 
jump ring, the other end of the tube hav- 
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ing an internal diameter only slightly in ex- 
cess of the overall diameter of the ball and 
accommodating the end ball of a chain, said 
end of the blank being offset inward to detain 
the ball against escape. 


1,664,291. COUPLING FOR BEAD CHAINS. 
WILLIAM J. GAGNON, Bridgeport, Conn., 
assignor to The Bead Chain Mfg. Co., 
Bridgeport, Conn. Filed June 25, 1927. 
Serial 201,540. 3 claims. 

A coupling device comprising a drawn sheet 
metal eyelet having end flanges extending 
from one side of the eyelet and adapted to be 


offset into engagement with the end ball of 
a bead chain, said eyelet having its greatest 
axial length at the side from which the chain- 
engaging flanges extend. 








Famous Horologists 
(Continued from page 125) 








encouragement to Harrison in giving 
him several advancements of five hun- 
dred pounds to continue his work. Gra- 
ham doubtless discussed with Harrison 
his No. 3, begun in 1740 but not com- 
pleted till six years after Graham’s 
death. 

Graham is universally credited with 
the invention of the dial beat anchor es- 
capement, but I have been unable to find 
just when he first used it. Reid says in 
the latter part of the 18th century. After 
more than 200 years it still holds its 
place in the front rank for accurate 
clocks. He conceived the mercurial pen- 
dulum in 1715 and perfected the cylinder 
escapement about 1725. In 1728 Julien 
Le Roy sent to him for one of these cyl- 
inder watches, which, says Berthoud, 
was its first introduction to France, and 
that after studying it carefully he 
passed it on to Maupertius, doubtless the 
watch that the Hussars took from him. 
Graham devoted his later years to the 
perfecting of astronomical instruments. 
About 1715 he made, according to De- 
saquliers, the first planetarium con- 
structed in England, showing the relative 
motions of earth and moon about the sun, 
with other celestial phenomena, at the 
order of Prince Eugene in Vienna, he 
who gave Sully the liberty of his library 
to study the horological papers pub- 
lished in the memoirs of the Institute 
of France. Did Graham come to the 
attention of this powerful prince through 
the enthusiastic disciple Sully or was 
Sully persona grata because of Eugene’s 
admiration of Graham? A later ma- 
chine by Graham, assisted by Eliza Row- 
ley in 1716, was made for the Earl of 
Orrery, since which the name Orrery has 
been largely applied to such machines. 
While Graham’s influence on watchmak- 
ing and watchmakers, Sully, Mudge and 
many others, was great, his greatest in- 
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fluence is to be seen in astronomica} 
clocks and other accurate timekeeper; 
employing the Graham anchor escape. 
ment and the mercurial pendulum. 

Of interest to all lovers of the beauti. 
ful art of watchmaking is a spot jp 
Westminster Abbey a little to the right 
of the center of the nave near the tombs 
of Livingston and Stephenson, where js 
seen laid in the floor a slab bearing the 
following: 

“Here lies the body of Mr. Tho, 
Tompion who departed this life the 
20th of November, 1713, in the 75th 
year of his age. Also the body of 
George Graham of London, watch. 
maker and F. R. S., whose curious 
inventions do honour to ye British 
genius whose accurate perform. 
ances are ye standard of mechanic 
skill. He died ye XVI of November 
MDCCLI in the LXXVIII year of 
his age.” 








Workshop Notes 
(Continued from page 127) 








wax or asphaltum. Again, if we have 
a gilt bowl and cut the letters into the 
silver, we have a pleasing contrast. 

Many effects may be produced on 
etched work. For instance, we may make 
a name plate with plain or fancy bor- 
der. The border and name may be cov- 
ered with resist, then etched in the 
usual manner and gilded or oxidized in 
the recess. 

No. 2.—In etching steel work, proceed 
as above but use as the etching fluid one 
part nitric acid and 10 parts water. 








Practical Publicity for the Retailer 
(Continued from page 119) 








today wants something up to the minute. 
The advertiser shows in the lower left 
hand corner the last word in modern 
jewelry. The same idea is well carried 
out in the second announcement begin- 
ning—‘When You Were Very Young.” 
Here the advertiser shows one of grand- 
mother’s brooches and below one of the 
latest artistic creations in keeping with 
the age of perpetual youth and progress. 
* * * 


“The Only Jewel Piece of its Kind in 
the World” is an excellent little an- 
nouncement by William Wise & Son of 
Brooklyn. Suggestion plays a striking 
part in this advertising. Note the 
couple dancing in the upper left hand 
corner. Association of ideas naturally 
leads one to observe how exclusive 
pieces of jewelry will look upon the 
smartly gowned girl as she glides grace- 
fully around the dance floor in the pre- 
sence of interested onlookers. 








The Nash Jewelry Co. has been in- 
corporated under the laws of Delaware 
to manufacture and sell jewelry. The 
capital is $100,000 and the incorporators 
are: A. L. Miller, T. L. Fray and A. V. 
Lane, all of Wilmington. 











